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ELIMINATE REIMBURSEMENT 
ON LOCAL FINANCE COVERS 


Manual Rates and Local Agency 
Commissions the Rule Annual 
Meeting Votes 


BEARDSLEY NEW PRESIDENT 
Comprehensive Form Approved in 


Principle; Theft Restrictions 
For Chicago 








The National Automobile Underwrit- 
ers’ Association took decisive and impor- 
tant action on three matters at its annual 
meeting last Thursday at the Hotel 
Pennsylvania in New York. It voted for 
areturn to manual rates and commissions 
for the so-called local or minor finance 
risks, approved in principle the sugges- 
tion that the Eastern branch provide 
comprehensive policies for optional use 
and voted to place restrictions upon the 
theft coverage for assureds in Chicago 
because of the marked increase in auto- 
mobile thefts in that city this year. 

Guy E. Beardsley, vice-president of the 
Aetna (Fire), was elected president of 
the association to succeed Richard M. 
Bissell, president of the Hartford Fire, 
the latter being ineligible for re-election 
jor a third term. Mr. Beardsley was 
formerly chairman of the association’s 
voard of directors. Robert P. Barbour, 
nited States manager of the Northern 
Assurance, was re-elected vice-president, 
and Charles E. Case, assistant United 
States manager of the North British & 
Mercantile, was elected treasurer to suc- 
ceed Charles C. Hannah, Eastern man- 
ager of the Fireman’s Fund. The latter 
was made a director. J. Ross Moore con- 
tinues as manager of the association. The 
oficers are ex-officio members of the 
board of directors. 

A number of changes in the board of 
directors were made, some new ones be- 
ing elected to fill vacancies and some be- 
coming directors by virtue of having been 
chosen chairmen of advisory committees 
of their respective sections. The directors 
are now as follows: A. T. Bailey, North 
British & Mercantile, San Francisco; R. 

- Barbour, Northern Assurance, New 

ork; Guy E. Beardsley, Aetna, Hart- 
ford; C. A. Bickerstaff, Fireman’s Fund, 
Atlanta; C. M. Campbell, Insurance Co. 
of North America, Philadelphia; C. E. 
Case, N. B. & M., New York; R. I. Cat- 
lin, Aetna Casualty & Surety, Hartford; 
William Deans of Selbach & Deans, San 
Tancisco; Paul L. Haid, Continental, 
New York; C. C. Hannah, Fireman’s 
Fund, Boston; Wilfred Kurth, Home, 
New York; H. A. Miller, Insurance Co. 
of North America, Chicago; E. M. Ran- 
som, Commercial Union, Atlanta; J. F. 
Stafford, Sun, Chicago; John M. Thomas, 
National Union, Pittsburgh, and F. C. 
White, Hartford Fire, Hartford. 

New Finance Plan 

Adoption of the finance account pro- 
posal ends a problem which has been 
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Independence Square 


Fhanksgiving 


The American people have to be thankful that most 
of their earners are employed, are secure in their occu- 
pations, and their families are living in comfort. 
savings banks are brimming with the accumulations of 
millions who are able to save. 
index of well-being—of vast aggregate is being taken. 
Cotton, corn, wheat are lifting the dark cloud from their 
Inexhaustible capital is available 
for industry when again the wheels shall turn their full 
speed of revolutions. 


And this nation has the money and the will to prevent 
our unemployed from undergoing extreme hardship in 
the coming months; and its communities are efficiently 
acting, not in the sometimes hateful spirit of charity, 
but in that of true fraternity. 


Probably no other civilized country on earth has so 
many causes for Thanksgiving as has the United States. 
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STAGE FIGHT AGAINST 
M. J. DORSEY IN PROXIES OF 
MISSOURI STATE'S STOCK 


Chicagoan and Associates Have 
Some Distance to Go 
for Control 


DORSEY PAYS VISIT HERE 


Chairman Nims and Banker Watts 
Lead Battle for Voting 
Trust 











The fight to keep the Missouri State 
Life out of the hands of M. J. Dorsey, 
the Chicago life insurance man who has 
been so much in the insurance papers 
lately following controversies of various 
kinds in which some commissioners of 
insurance are very much interested, is on 
in earnest. 

Eugene Dutton Nims and Frank O. 
Watts of St. Louis, in charge of the anti- 
Dorsey forces, are two of the outstand- 
ing figures of the Southwest. Mr. Nims 
is chairman of the board of the South- 
western Bell Telephone Co. Mr. Watts 
is chairman of the board of the First 
National Bank of St. Louis. Their po- 
sition is that a strong voting trust will 
stabilize the company’s financial position 
and remove it from the field of specula- 
tion. It will maintain the company’s 
present independent position and not 
ally it as a member of a group of com- 
panies. In addition to Mr. Nims and 
Mr. Watts the trustees in the voting 
trust agreement plan as proposed are 
James R. Leavell, president Continental 
Illinois Bank & Trust Co. Chicago; 
Frank K. Houston, first vice-president, 
Chemical Bank & Trust Co., New York, 
and Paul M. Davis, president, American 
National Bank, Nashville. 

Dorsey Sees Bankers Here 

Dorsey and his associates are also put- 
ting up a big fight for stockholders’ prox- 
ies, and it is reported that the former 
Chicago man was in New York recently, 
seeking assistance in the struggle. 

This is really the third round in St. 
Louis with Dorsey and his forces. He 
did not win out the other times. The 
first round was when he sought to pre- 
vent the selection of Nims as chairman 
of the Missouri State board. The sec- 
ond was at the annual meeting of the 
stockholders of the Missouri State in 
January, 1930. At that meeting Dorsey 
obtained proxies for but few shares in 
excess of the 147,900, then held by the 
Inter-Southern Life, although a total of 
462,351 were voted at that meeting. 

The Vote Last January 

The nominal head of the Missouri 
- State Life stockholders’ “protective com- 
mittee” is Theobald Felss of Cincinnati, 
who is more than 75 years old. Ina 
statement of the protective committee it 
was said that Nims is owner of but 1,284 

shares of stock; Taylor of 2,554 shares; 

Watts of 100 shares. At the office of the 

Missouri State Life it was said that at 

the last meeting of the stockholders 

(Continued on Page 14) 
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“Who’s “Who 


F YOU WANT TO KNOW 
the names of fifty-one busi- 
nesses whose 1931 profits have 


exceeded those of 1930, refer to 
the October issue of the World’s 


Work % * % % % * % % 


If you want to know what kind 
of life insurance sold better in 


1931 than 1930, and Why,— 
refer to— 


—Organized Service— 


THE KEANE-PATTERSON AGENCY 


225 West Thirty-fourth Street, ‘(New York City Telephone CHickering 4-2384 
225 Broadway 60 John Street White Plains 
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Presipents AssoclaATION To Give ReEsuLTs 


Or Nation Wype Surveys 


Those who attend the twenty-fifth an- 
niversary convention of the Association 
of Life Insurance Presidents to be held 
at the Hotel Astor, New York, Decem- 
ber 10 and 11, will hear the results of 
several nation-wide surveys on different 
phases of insurance of the greatest im- 
portance to the business. These will 
bring up to date. a large body of factual 
information, some of it not heretofore 
presented. 

A veteran executive who won his spurs 
in the agency field, two presidents par- 
ticularly skilled in financial administra- 
tion, three representatives of the legal 
profession who are also executives and 
two actuaries now occupying presiden- 
tial chairs represent the life insurance 
business on the convention program. 
Supplementing the broad perspective of 
these speakers, gained through service 
in various sections of the country, sur- 
veys now being conducted by the Asso- 
ciation will contribute facts eagerly 
awaited by the business. These will 
cover the year’s volume of new protec- 
tion sold, aggregate insurance in force, 
disbursements to beneficiaries and poli- 
cyholders, investment trends, the prog- 
ress of the United States insurance-wise 
as compared with the rest of the world, 
and a twenty-five-year survey of legis- 
lative proposals considered by the vari- 
ous states and Congress. 

Peculiarly appropriate, because of the 
large amount of life insurance assets in- 
vested in farm loans, will be the address 
of Charles F. Collisson, farm editor of 
the Minneapolis Tribune. He will ana- 
lyze the results of widespread experi- 
ments throughout the Northwest which 
are said to have been unusually success- 
ful Jn increasing farm income. 

Life company executives from all parts 
of the United States and Canada are 
making plans to attend the meeting at 
the Hotel Astor, New York, on Decem- 
ber 10 and 11, in order to obtain at first 
hand the results of the investigations 
now being completed as a background 
for the insurance features of the con- 
vention. Undoubtedly the desire to keep 
in touch with last-minute developments 
Mm connection with the numerous im- 
Portant questions under discussion today 
will be an added incentive to many to 
mingle with fellow life officials during 
the two days of the convention. 


Hurrell on Underwriting Democracy 


Possessed of a keen wit which liber- 
ally embellishes his addresses, Alfred 
urrell, vice-president and general coun- 
sel of the Prudential, is known through- 
out the life insurance field as a force- 
ul and logical speaker with a liberal 
outlook guided by sound judgment. His 
€xtensive experience peculiarly fits him 
to discuss “Self-Reliance—The Under- 
Writer of Democracy.” He has for many 
years been a close student of public af- 
fairs and will bring to the convention 
observations from active participation in 
public life, and also as a business execu- 
tive concerned with its relations with 
government. 
rom the active practice of the law, 
je apport his interest to the Insur- 
st epartment of New York as coun- 
of in the period following the enactment 
the Armstrong Laws, which presented 


4 wide range of new problems not only 





to companies but to supervising officials. 
He was also insurance counsel to the 
Merritt Legislative Committee of New 
York, whose duty it was to inquire into 
the operation of fire insurance compa- 
nies. He is now rounding out a long 
period of service to his home town, Glen 
Ridge, New Jersey, culminating in his 
election as its mayor. Mr. Hurrell was 
for four years attorney of the Associa- 
tion of Life Insurance Presidents, which 
post he resigned in 1915 to become con- 
nected with the Prudential. He is the 
senior ex-member of the Association 
staff now active in the life insurance 
business. 


An important feature of Mr. Hurrell’s 
address will be a review and summary 
of general legislation in the various 
states of the Union and Congress during 
the past twenty-five years. Because of 
the frequent reference to legislative over- 
production, a survey has been completed 
for the entire twenty-five-year period 
covering all the states and Congress 
which will show not only the total num- 
ber of bills which have been introduced 
on all subjects but also the number which 
have become law. While much of pub- 
lic discussion is addressed to bills in- 
troduced, the public rarely hears of the 
number that fail to become law as a 
result of the legislative sifting process. 
From these investigations, Mr. Hurrell 
will be able to show what credit is due 
our lawmakers for rejecting unwise pro- 
posals and the extent to which bills fail 
to pass. These researches will also be 
directed toward a special study of life 
insurance legislation during the same 
period. Because of his experience in 
the Association of Life Insurance Presi- 
dents, as well as in his post as chief 
legal adviser of the Prudential, and his 
active contact with legislation while at 


Albany, Mr. Hurrell is especially fitted 
to evaluate the results of this legisla- 
tive survey. 

A Lawyer-Executive Views the Agent 

Since becoming president of the Equi- 
table Life Assurance Society, Thomas 
I. Parkinson has taken an active interest 
in agency affairs. He has attended and 
addressed many conventions of his com- 
pany’s agents and thus has had the op- 
portunity to study the agency problems 
at first hand, as well as to view the re- 
sults of agency activities in the aggre- 
gate. He will discuss the influence of 
agency organizations of life insurance 
companies on our present-day economy 
under the title, “Selling Self-Reliance.” 

Distinctly a lawyer, giving due weight 
to tradition and precedent where they 
should be a guide, he is original in his 
outlook as an executive and has a broad 
vision of the expanding usefulness of 
life insurance. His observations are en- 
riched by the stimulation of an unusual- 
ly wide experience in practical life and 
as an educator, which has brought him 
into contact with many other fields of 
knowledge and business. 

Mr. Parkinson was one of the pio- 
neers in drawing attention to the im- 
portance of special legal consideration 
being given to the drafting of legisla- 
tive statutes and has a brilliant record 
as counsel for Federal and State legis- 
lative bodies. His outstanding work in 
the field of legislative bill drafting at 
Columbia University led to a call to 
Washington, where he was legal adviser 
to United States Senate committees. He 
was a major on the Judge Advocate 
General’s staff at the time of the World 
War, and advisory counsel to the direc- 
tor of the Bureau of War Risk Insur- 
ance. As professor of Legislation at 
Columbia University since 1917 and act- 





Presidents Association 


Reception Committee 





The reception committee for the As- 
sociation of Life Insurance Presidents’ 
Silver Anniversary Convention is as 
follows: Henry Moir, New York, chair- 
man; Leighton McCarthy, Toronto, 
vice-chairman; Oswald J. Arnold, Min- 
neapolis; Morgan B. Brainard, Hartford; 
William BroSmith, Hartford; Chandler 
Bullock, Worcester; Jesse R. Clark, Jr., 
Cincinnati; George I. Cochran, Los Ange- 
les; Cornelius A. Craig, Nashville; Wal- 
ton L. Crocker, Boston; David S. Dicken- 
son, Binghamton; Edward D. Duffield, 
Newark; James A. Fulton, New York; 
Isaac Miller Hamilton, Chicago; John R. 
Hardin, Newark; Ernest J. Heppen- 
heimer, Jersey City; Carl Heye, New 
York; David F. Houston, New York; 
Fred A. Howland, Montpelier; Albert L. 
Key, Chattanooga; Darwin P. Kingsley, 
New York; Clarence B. Little, Bismarck, 
N. D.; Thomas B. Macaulay, Montreal; 
Henry M. Merriam, Springfield, Ill; 
Sylvan B. Phillips, Portland, Me.; Ju- 
lian- Price, Greensboro, N. C.; William 
H. Sargeant, Springfield, Mass.; Harry 
L. Seay, Dallas; George W. Smith, Bos- 
ton; Raymond W. Stevens, Chicago; 
Howard S. Wilson, Lincoln, Neb.; Her- 
bert M. Woollen, Indianapolis. 


HENRY MOIR 
President, United States Life; 
Chairman, Reception Committee 





ing dean of the faculty of law of that 
institution in 1923-24, the educational 
side of his profession has been the bene- 
ficiary of his talent. It was as a lawyer 
that he joined the Equitable Society as 
second vice-president in 1920, becoming 
its president in 1927. His legal work 
for the Equitable brought him into close 
contact with the financial world, and he 
is a director of important financial, 
transportation and industrial corpora- 
tions. His numerous activities give him 
an exceptional background from which 
to analyze the functions of the life in- 
surance agent. 


Protecting Progress 


Because of its regard for precedent 
and the established order, the layman 
rarely thinks of law as having any con- 
nection with progress. Thomas J. 
Tyne, vice-president and general coun- 
sel of the National Life & Accident 
of Nashville, will present the viewpoint 
of law as a protector of progress. Phil- 
osophical in his outlook, practical in ac- 
tion, Mr. Tyne has viewed the law both 
professionally and as a business execu- 
tive. 

He has occupied his present position 
with his company since its organization 
at the beginning of this century. He 
has also been active in the general prac- 
tice of law, being the senior member 
of the firm of Tyne, Peebles, Henry & 
Tyne of his native city. Like most 
southern lawyers, he has taken a keen 
interest in politics, serving as a mem- 
ber of the Tennessee Legislature in 1923. 

He is vice-president for Tennessee of 
the American Bar Association and dur- 
ing the World War was engaged in spe- 
cial work for the Attorney General of 
the United States. 


Reminiscences of a Pioneer 


Few men are privileged to reminisce 
about fifty-one years of service in one 
business with one company, embracing in 
that career the rise from the bottom to 
the top rung of the ladder of achieve- 
ment and paralleling the greatest de- 
velopments in the history of that busi- 
ness. Such is the outstanding contribu- 
tion which will be made to the associa- 
tion’s convention proceedings by Presi- 
dent Thomas A. Buckner of the New 
York Life. 

Beginning work at the age of fifteen, 
in the agency office of the New York 
Life managed by his father, he has been 
an active participant in the forward 
progress of life insurance to its present 
commanding position and had a leading 
part in the successful readjustment of 
the business following the Armstrong 
legislation in 1906. Mr. Buckner won 
his distinction in life insurance by hard 
work which resulted in his continuously 
forward progress in the business. In 
preparation for the leadership of his 
company, he was successively a branch 
office clerk, an agent in the field, cash- 
ier, agency director, inspector of agen- 
cies, home office superintendent, and 
vice-president in complete charge of the 
company’s agency force. His experience 
has been exceptionally broad, bringing 
him into intimate contact with every 
phase of life insurance and his outlook 
has kept pace with the ever-expanding 
horizon of the business. 

Mr. Buckner was a member of - the 


Association’s original executive commit- 
tee twenty-five years ago. 

Embracing a backward look through a 
period of such great significance in life 
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insurance history, an address by Mr. 
Buckner on the subject, “A Retrospect 
of Fifty Years,” gives promise of un- 
usual interest. 


In the Mirror of an Actuary-Executive 


In contrast to the field viewpoint of 
President Buckner will be the observa- 
tions of President Archibald A. Welch of 
the Phoenix Mutual Life, who will speak 
from an experience of more than forty- 
nine years largely. concerned with ac- 
tuarial matters. His subject will be “A 
Review and Preview by an Actuary- 
Executive.” 

A past president of the Actuarial So- 
ciety of America, his first responsibili- 
ties were in the scientific field, but his 
abilities were not to be confined within 
a single sphere. He became actuary of 
the Phoenix Mutual Life in 1890 after 
service in the actuarial department of 
the Travelers, beginning in 1882. His 
duties with the Phoenix Mutual were 
early expanded to include, in addition to 
those of actuary, the successive posts 
of assistant secretary, second vice-presi- 
dent and vice-president, in which latter 
capacity he served until 1924, when he 
became president. 

Financial, actuarial and administrative 
activities have gone hand in hand in 
contributing to his achievements. As a 
director of banking and other institu- 
tions, including charitable and artistic 
enterprises, he has been interested in a 
wide range of activities to which he has 
applied his rare judgment and_ vision. 
He has contributed liberally to the dis- 
cussion of current life insurance prob- 
lems. His long career, during which he 
has witnessed many changes in the ope- 
rations of the business, qualifies him not 
only to review the past, but to present 
an enlightening glance into the future of 
life insurance, as he will, in his address 
before the presidents. 


Year’s Financial Trends 


The life insurance investment barome- 
ter is closely observed by investment 
students because of the remarkably suc- 
cessful financial history of these institu- 


tions. Unusual interest attaches to cur- 
rent trends because of the financial 


problems which have been characteristic 
of this year. Analysis of these trends 
by President William A. Law of the 
Penn Mutual Life will be based not only 
upon actual figures for the first ten 
months of the year, but upon forecasts 
representing the entire year’s investment 
activities. It is expected that Mr. Law 
will test the efficiency of life insurance 
investment: management from an entire- 
ly new angle. 

First in the South, then in the North, 
then in the nation-wide field of life in- 
surance, Mr. Law has accumulated a 
wealth of experience in the banking and 
investment field which especially fits him 
to discuss this subject. Beginning his 
financial career in his native State of 
South Carolina, where he early organ- 
ized a successful savings bank, Mr. 
Law’s outstanding ability as a banker 
was early recognized and resulted in an 
invitation to join a Philadelphia banking 
institution in 1903. After a service of 
more than thirty years as an official of 
various banking institutions, he resigned 
the presidency of the First National 
Bank of Philadelphia in 1922 to assume 
the same office in the Penn Mutual Life. 
His leadership in the banking field was 
recognized by his election to the presi- 
dency of both the Pennsylvania Bank- 
ers Association and the American Bank- 
ers Association. He has continued to 
serve on the directorates of Philadel- 
phia banking institutions, in addition to 
er administration of the Penn Mutual 
ife. 


Nollen to Discuss World Insurance 


English-speaking nations have been 
leaders of the world in life insurance, 
but their example is being closely ob- 
served by other progressive nations 
which are rapidly forging ahead in build- 
ing their reserves of life insurance pro- 
tection. These interesting developments 
in other countries will be portrayed by 
President Henry S. Nollen of the Equi- 


table Life of Iowa, who-will discuss the 
world-wide influence of America’s life in- 
surance progress. The United States 
Department of Commerce is cooperating 
with the Association of Life Insurance 
Presidents in securing information which 
will make possible the presentation to 
the meeting of the latest available fig- 
ures dealing with life insurance in force 
throughout the world. 

Catholic in his intellectual interests, 
the observations of Mr. Nollen on life 
insurance topics are highly regarded be- 
cause those qualities and his wide ex- 
perience in life insurance, as well as in 
other activities, give him a broad back- 
ground from which to elucidate his con- 
clusions. He began his life insurance 
career in the offices of the Bankers Life 
Co. of Des Moines, following experi- 
ence in banking, accounting and as a 
teacher of mathematics in his alma 
mater, Central University, in Iowa. A 
student by nature, his early business ex- 
perience and mathematical attainments 
fitted him quickly to grasp the funda- 
mentals of life insurance. His advance- 
ment in the business was rapid. 

After twenty years of service with the 
Bankers Life, he was elected vice-presi- 
dent of the Equitable Life of Iowa in 
1913, becoming president of that organi- 
zation in 1921. He is a keen observer 
of economic and social trends not only 
in this country but abroad and is thus 
well qualified to weigh the comparative 
progress of life insurance in this and 
other countries and its significance. 


Timely Figures from Ecker 


As part of his opening address, Presi- 
dent Frederick H. Ecker of the Metro- 
politan Life, who will preside over the 
convention, will announce the results of 
the association’s survey with reference 
to new business protection, insurance in 
force, and the year’s disbursements to 
policyholders and beneficiaries. Many 
now are guessing what the last six 
months will show in increase of insur- 
ance in force. The address of Mr. 
Ecker will answer the question as nearly 


as it can be answered until the final 
figures are tabulated some months after 
the close of the year. The association’s 
report will be based upon actual figures 
for ten months and company estimates 
for the last two months of the year. It 
is anticipated that reports will be re- 
ceived from companies representing 
more than 90% of the total insurance 
in force in United States legal reserve 
life insurance corporations. 

Mr. Ecker will also discuss the gen- 
eral theme of the convention, “Progress 
Through Self-Reliance—The American 
Plan.” His intimate connection with the 
financial life of America and his unusual 
opportunities to observe the progress of 
American business admirably equip him 
to discuss this theme. He has not only 
watched the Metropolitan grow from an 
infant institution to the life insurance 
giant of the world, but he has been a 
part of that growth. Few men in Amer- 
ica have wider contacts with the whole 
fabric of national life than does Mr. 
Ecker. 


To Tell of Minnesota Farm Plan 


Life insurance companies have a very 
direct interest in the prosperity of the 
farmer and welcome any plan to raise 
his income. Executives in charge of 
farm loan departments, therefore, will be 
intensely interested in the address of 
Charles F. Collisson, farm editor of the 
Minneapolis Tribune. The publisher of 
that paper, Frederick E. Murphy, from 
experience gained in profitable opera- 
tion of large land holdings of his own, 
developed plans which he was convinced 
would benefit agriculture generally. 
Backing his idea liberally with contribu- 
tions from his personal fortune, he has 
engaged in extensive and intensive ap- 
plication of these plans in the North- 
western area under the supervision of 
competent agricultural experts. 

The practical results from the opera- 
tion of these plans have been carefully 


observed from year to year and accu- ° 


rate accounting records have been kept 
to show the progress made toward in- 
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Sixty-five years of building policyholder 
good-will gives Provident ‘Representatives a 
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creasing farm income. So successful are 
those operations said to have been that 
the plan has come to be known as the 
Minnesota Plan. It is not theory that 
the presidents will hear from Mr. Collis- 
son, but analysis of actual results. 


“Supervision and Self-Supervision” 


President Charles D. Livingston of the 
National Convention of Insurance Com- 
missioners has chosen the above unusual 
title for his address. Curiosity is natur- 
ally aroused by the thought of a state 
supervising official discussing self-super- 
vision. The subject presents interesting 
possibilities which will undoubtedly be 
developed by Commissioner Livingston 
in his own forceful way. In addition to 
his broad experience as Commissioner of 
Insurance of Michigan, and his active 
work in connection with the National 
Convention of Insurance Commissioners, 
he was, for many years, prominently 
identified with the field branch of the 
fire insurance business. 





DECRIES AGENT TURNOVER 





Licensing Experience in Michigan City 
Is Cited by Member of State 
Insurance Department 
The high turnover of personnel in the 
life agency field is noted by Robert 
Morse of the licensing division of the 
insurance department of Michigan, who 
has been making a survey of the possess- 
ors of life licenses in a Michigan city 
of about 160,000 population. Mr. Morse 
finds that there are few experienced life 
insurance salesmen if the licensing rec- 

ords are to be relied upon. 

In the city studied it was found that 
438 persons now possess licenses for life 
companies. There were 131 of these 
granted for the first time this year, 142 
in 1930, 53 in 1929, 36 in 1928, 26 in 1927 
and 15 in 1926. Eliminating these di- 
vulges the fact that only fifty-three pert- 
sons have had licenses since 1926. The 
excessive turnover, Mr. Morse believes, 
tends to lower public confidence in the 
life underwriter, thus damaging the en- 
tire business. 

However, some progress is bein: made 
because of the close check the ‘epart- 
ment has been keeping on licenses since 
revision of the insurance code in 1929 and 
the placing of a more stringent law 00 
the books, Mr. Morse indicates. The 
number of licenses issued has bee” stead- 
ily decreasing this year and there will 
be fewer licenses in effect at the end of 
the year than there were at tic same 
time in 1930. The application forms are 
closely scanned and co-operation © repu- 
table insurance men throughout the state 
is solicited in barring the unfit agent 
from a license. 


A. E. N. GRAY IN BUFFALO 

A. E. N. Gray of the Prudential talks 

tonight in Buffalo before the lif: under- 

writers’ association there. Title ot talk 
is “Just Like in the Movies.” 








Harry Ross has joined the Newark of- 
fice of the Penn Mutual Life. 


rs 
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Job Insurance Problem 
of Industry Says Ecker 


IN POLITICAL SCIENCE ADDRESS 





Cites General Electric and Rochester 
Experiments as Examples; Where 
Insurance Fits In 





Speaking before the Academy of Po- 
litical Science in New York last week, 
Frederick H. Ecker, president of the 
Metropolitan Life, said that unemploy- 
ment insurance by industry itself would 
come nearer solving the problem than 
any other plan. He opposed as unsound 
proposals of compulsory insurance by the 
state or government. 

Mr. Ecker pointed out that if any 
sound system of unemployment insur- 
ance can be evolved, it is bound to be 
limited in scope, since the contingency of 
unemployment is not insurable in the real 
sense of the word. 

“It may be,” he said, “that a limited 
application of insurance can be used to 
provide benefits for a limited period of 
cyclical, seasonal and technological un- 
employment.” 

As models of private insurance sys- 
tems, Mr. Ecker urged study of and 
experimentation with plans along the 
lines of those developed by a group of 
companies, acting jointly, in Rochester, 
and by the General Electric Co. These 
combine a reserve fund with an emer- 
gency provision for contribution by em- 
ployes not participating in the plan. 

“Such experimental methods,” said Mr. 
Ecker, “if left without interference, may 
in the end develop and produce the best 
results.” He suggested that the state 
“can be of the utmost assistance in act- 
ing as a clearing house for information 
and in preventing the adoption of plans 
which are doomed to fail.” 

Supporting Mr. Ecker’s argument 
against compulsory unemployment insur- 
ance, Marion B. Folsom, assistant treas- 
urer of the Eastman Kodak Co., ex- 
plained the Rochester plan referred to 
by Mr. Ecker, a plan in which the East- 
man Kodak Co. participates. 

“The logical development in this coun- 
try during the next few years would 
seem to be the voluntary adoption of un- 
employment benefit plans by individual 
companies and industries rather than 
governmental unemployment insurance,” 
Mr. Folsom said. “The adoption of such 
a plan by a company or industry will 
furnish a strong incentive to stabilize, 
and general adoption should assist great- 
ly in the reduction of unemployment.” 





END HEBERT COM. HEARINGS 
Expect Senate Committee to Oppose 
Government Sponsorship by 
Legislation 
The U. S. Senate committee headed by 
Senat r Hebert of Rhode Island, as 
chairinan, appointed to study unemploy- 
Ment insurance closed its hearings last 
week in Washington. The opinion in 


politic:l circles is that the report to be 
drafte’) by the Republican majority of 
the cmmittee will be in opposition to 
this (ype of legislation. Senator Wag- 
nod ot New York is strongly in favor 
of it. 


Among those appearing before the 
committee at hearings this week were 
P. Tecumseh Sherman, lawyer of New 
York and a member of the National 
vic lederation, who spoke against un- 
employment insurance legislation which 
would make the government sponsor for 
a plan for industry. 

Mr. Sherman’s principal objection was 
based on the fact that no actuarial basis 
€xists for determining the risk involved 
and “the quite prevalent opinion that 
the more unemployment insurance you 
have the longer the period of depres- 
Sion.” He favored development of un- 
employment insurance, if it must come, 
Y private industry alone. 

Abraham Epstein of the Association 
val Old Age Security and Benjamin 
Marsh of the Peoples Lobby, appeared in 
4vor of such legislation. 











Cell Chem the 
Cruth! 


The Life Insurance business 
reached its present proportion and 
influence because of its unquestioned 
benefit to mankind. 





Its salesmen have been the apostles 
of Independence, Comfort and 





Security for countless thousands 





of men, women and children 
who might otherwise have 
suffered. 


It is easy to visualize what will 
happen if family providers 
LAPSE their protection be- 


cause of temporary reverses. 











/ 3 THE ¢ 
/ PRUDENTIAL 
nas THE 


” STRENGTHOF, * 
/ GIBRALTAR / / 











FOUNDED BY 
JOHN F. ORVOEN 


Che Prudential 


INSURANCE COMPANY OF AMERICA 


Epwarp D. DuFFizLp, President 








Home Office, Newark, New Jersey 























Equitable of Iowa’s 
New Disability Plans 


TO RETAIN MODIFIED FEATURE 





Company Will Reduce Income Benefit 
to $5 per $1,000 and Drop Age 
Limit to Fifty-five 





Disability income in a modified form 
will be retained by the Equitable of 
Iowa, according to the announcement of 
Robertson G. Hunter, second vice-presi- 
dent and actuary of the company. The 
following changes will go into effect on 
or about February 1: 

(1) The income benefit will be $5 per 
$1,000 instead of $10; (2) the age be- 
fore which disability must occur will be 
fifty-five instead of sixty, but if the pol- 
icy is written with the waiver of pre- 
mium only the age before which disabil- 
ity must occur will be sixty as hereto- 
fore; (3) the waiting period will be ex- 
tended from four months to five months; 
(4) only the waiver of premium benefit 
will be granted to self-supporting single 
women and will cease upon marriage, the 
rates will be twice those charged for men, 
the age before which disability must oc- 
cur will be fifty-five; (5) disability in- 
come will not be granted to exceed 50% 
of the applicant’s earned income, taking 
the average for the last three years; and 
(6) the rates will be materially increased. 

The Equitable of Iowa is putting into 
effect on December 1 certain changes in 
the rules governing the disability bene- 
fit, as follows: 

(1) The maximum amount to be is- 
sued is $250 monthly and in no case will 
the company issue disability where the 
aggregate amount carried in all compa- 
nies exceeds $500 per month; (2) disabil- 
ity income benefits will be discontinued 
on female lives and the company will 
issue waiver of premium benefit only, the 
premium will continue at one and one- 
half times the male rate; (3) disability 
income will be discontinued on Ten Year 
Term policies. The company will issue 
the waiver of premium benefit only on 
Five and Ten Year policies. 





VOGEL HOLDS HOUSEWARMING 


William S. Vogel, recently appointed 
general agent northern New Jersey for 
Atlantic Life, headquarters Newark, gave 
a general housewarming November 14 at- 
tended by a large number of insurance 
people from New York Citv and New- 
ark. Mr. Vogel was recently elected 
to membership in the Life Underwriters 
Association of Northern New Jersey. 
President A. O. Swink, Atlantic Life, 
came from Richmond to attend the 
reception. 





AIDS HOME OFFICE EMPLOYES 

Through the generosity of President 
Charles F. Williams of the Western & 
Southern Life, 210 home office employes 
of the company are attending night 
school at the University of Cincinnati 
and Xavier University, where classes are 
studying 26 different courses. The most 
popular course chosen was business Eng- 
lish, which is being studied by 92 of the 
employes. 





JOINS DETROIT LIFE 


The Detroit Life has acquired a new 
salesman in Robert T. Flattery, former- 
ly assistant secretary and assistant man- 
ager of the New Business Department 
of the Union Trust Co. He will be as- 
sociated with the Fishman Agency which 
is headed by Morris Fishman, vice-presi- 
dent and director of the company. 





LOUISVILLE 3 YEAR COURSE 

The University of Louisville is plan- 
ning to inaugurate a three year life in- 
surance course so that agents can pre- 
pare themselves for the C. L. U. degree. 
The committee in charge of the course 
is composed of Charles Turner Cravens, 
Harry McNamer and B. T. Kimbrough. 
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The mother of other days, even with unbounded devotion, was 
unable to guard against diphtheria. Happy is the mother of today 
who knows that her child will never have diphtheria after she has 





had him properly inoculated against it. 


© 1931 M. L. ft. CO. 


Progress has been further hampered by easy-going, 
optimistic folk who refuse to consider the possi- 


( , } ORTY years ago in this country the annual 
bility of tragedy. 


deathrate from diphtheria was 115 out of 


every 100,000 persons. Last year fewer than six 
in every 100,000 died from this disease. Science’s sweeping conquest of diphtheria will not 
be complete until all parents have had their chil- 
dren safeguarded against diphtheria. This can be 


done by any reputable physician. 


But while one may rejoice in the fact that the 
dreaded scourge of earlier days is now only one- 
twentieth as destructive as in years gone by, yet 


last year in this country there were nearly 7,000 
deaths from diphtheria, practically all of which 
could have been prevented by timely inoculation 
of toxin-antitoxin or toxoid. 


The complete conquest of diphtheria has been 
blocked year after year by misinformed though 
well-meaning objectors to inoculation. 


Freperick H. Ecxer, PresipENT 


Every child should be inoculated, preferably when 
but a six months old baby, because more than half 
of all deaths from diphtheria occur among children 
between the ages of six months and five years. 


Metropolitan Life Insurance Company will gladly 
mail free, its booklet, “Diphtheria is Preventable.” 
Address Booklet Department 11-EU-31. 


METROPOLITAN LIFE INSURANCE COMPANY 
Ong Mapison Ave., New York, N. Y. 
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Morrell and Bragg 

At New York Meet 
SPEAK AT ASSOCIATION DINNER 
Albert Hirst Also On Program; Talks 


On Advantages of State’s Personal 
Property Law 





It will soon be a problem finding a 
mecting-room large enough for the din- 
ners of the Life Underwriters Associa- 
tion of New York City, if the attendances 
continue to grow. The main ballroom 
of the Hotel Astor was again almost 
filled for the November meeting, held 
Thursday evening of last week, follow- 
ing up the all-time record-breaking at- 
tendance of October. 

Very few left before the end of the 
evening also, because an interesting and 
stimulating program had been prepared. 
The two main speakers, John Morrell, 
star Equitable Society producer of Chi- 
cago, and James Elton Bragg, director of 
the life insurance course at New York 
University, both had forceful messages, 
and another good talk was given by Al- 
bert Hirst, counsel for the New York 
State Association. Mr. Hirst was intro- 
duced by Julian S. Myrick. 

President Clancy Connell opened the 
meeting by announcing the agency win- 
ners of banners for largest representa- 
tions at the meeting. These, awarded 
in three classifications, were presented to 
(A class) Charles B. Knight Agency, 
Union Central; (B) Wells & Connell, 
Provident Mutual, and (C) Russell Si- 
mons, Home Life of New York. : 

Mr. Myrick, in introducing Mr. Hirst, 
pointed out that life insurance is pre- 
ferred property, a fact which life under- 
writers sometimes fail to stress. He 
urged the agents to make use of the 
benefits of Section 55a of the state in- 
surance law, to thoroughly recognize 
them and talk about them to their pros- 
pects. This gives agents an excellent op- 
portunity for re-calling on policyholders, 
Mr. Myrick said, as well as to sell new 
prospects. 


Law Not Appreciated 


Albert Hirst pointed out that the life 
insurance fraternity does not seem fully 
to appreciate the value of Section 15 of 
the Personal Property Law of New York, 
which provides: 

“That when the proceeds of a life in- 
surance policy, becoming a claim by 
death of the insured, are left within the 
insurance company under a trust or 
other agreement, the benefits accruing 
thereunder after the death of the in- 
sured shall not be transferrable, nor sub- 
ject to commutation or encumbrance nor 
to legal process except in an action to 
recover for necessaries, if the parties to 
the trust or other agreements so agree.” 

In his talk Mr. Hirst said that under 
this law income from proceeds of life in- 
surance left with the insurance company 
is exempt from claims of creditors but he 
said that when brought under a large 
trust a certain percentage of such funds 
could be attached. There were more than 
a dozen trust representatives present at 
the dinner and a number of them com- 
mented on this statement of Mr. Hirst’s 
after the meeting, taking exception to 

is conclusions. The trust men say that 
such income is no more attachable by 
creditors in connection with a trust than 
when left with an insurance company. 
Two of the trust men are having the 
Point answered by the legal departments 
of their banks. 


Morrell Makes Hit 


Keen attention was also paid the rapid- 
Te remarks of the next speaker, John 
Morrell, whose average paid business for 
the last five years has been $2,158,000. In 
1927 and 1928 he led the entire field force 
of the Equitable. His subject was “Hedg- 
ing Against Life’s Uncertainties,” and he 
told how life insurance will help the busi- 
ness man prepare for most all contin- 
8encies. He urged the agents to set a 
goal of accomplishment, said “if we know 
yeat we are trying to do, we are faf 
etter able to meet these uncertainties 
Fs life.” _The agent of the future must 
© proficient, he said, must be thoroughly 
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How A Columnist Would Report 
The November Dinner Of N. Y. Ass’n 


By Mervin L. Lane 


Quite a turn-out at the second dinner 
meeting of the Life Underwriters’ Asso- 
ciation of New York, Thursday night 
last week. . . Clancy D. Connell re- 
peated his previous performance as chair- 
man of the meeting, which ran smoothly. 
. . . The speakers’ table was lined with 
trust men, company executives, managers 
and general agents of the Equitable So- 
ciety. . The line-up at that table: 
W. W. Klingman and Frank L. Jones, 
vice-presidents of the Equitable; Dean 
John T. Madden, N. Y. U.; E. J. Kil- 
duff, assistant dean, N. Y. U.; A. B. Fisk, 
trust officer, Chatham Phenix; Frederick 
P. McKenzie, trust officer City Bank- 
Farmers Trust; Harvey Weeks, assistant 
vice-president, Central Hanover Bank; 
Elmer G. Tewes, assistant trust officer, 
Guaranty Trust; and these agency heads 
of the Equitable in New York: A. Rosen- 
stein, W. J. Dunsmore, H. H. Pennock, 
L. A. Miner, A. V. Ott, A. A. Harris, J. 
Rubens, Sam Karsch, I. Hirschfeld, H. H. 
Wilson, Fred S. Fern, A. Bleetstein, 
Sam Brandwein, H. H. Letcher, W. G. 
Fitting, L. C. York, K. Weiller, A. 
Worms, H. S. Gierhart, “Ted” Riehle and 
“Shep” Homans. . . . The first speaker, 
John Morrell of Chicago, has a delivery 


that is chain lightning and convincing; 
his talk, practical. . . . He has a great 
following in the Equitable, evidenced by 
the size of the Society’s turn-out. ... 
James Elton Bragg, second speaker, was 
up to his usual standard. . Present 
and former students of Bragg’s are quite 
naturally great rooters for the N. Y. U. 
course, and the response he received was 
adequate: . . . This second meeting of 
Clancy D. Connell’s shows the tremen- 
dous amount of work which the president 
of an association the size of this one 
must put in in order to get an emphatic 
result. . . . Clancy is getting it. ... 
Rumor has it that the December meet- 
ing will be a knock-out, with two speak- 
ers who will have them hanging from 
the rafters. . . . The first two meetings 
show that the effort of intelligence and 
initiative produces a memorable result. 
In Leon Gilbert Simon, he has a 
predecessor who will long be remem- 
bered for his wonderful work, but Clancy 
is out to top that record. . . . With the 
co-operation of the membership of the 
association, he can do it. As a 
parting shot, may this reporter remind 
readers that the association is out to 
have more than 2,000 paid members by 
the end of 1931. 
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NEW WOODS ORGANIZATION 





Group Millionaires’ Club Is Formed by 
Members of Pittsburgh Equitable 
Society Agency 
Twenty members of the Edward A. 
Woods Agency of the Equitable Society 
in Pittsburgh recently organized the 
Group Millionaires’ Club, membership to 
which is limited to those who have $1,- 
000,000 or more of group insurance in 
force. The first meeting of the Charter 
Members, recently held in Pittsburgh, 
was attended by Vice-President William 
J. Graham, Associate Sales Supervisor 
Patton, Eastern Regional Group Super- 
visor Ward, and William M. Duff, presi- 
dent and general manager of the Woods 
Agency and himself a charter member of 

the club. 





able to handle the technical phase of 
insurance selling. He also told how life 
underwriters should always go into a 
man’s other intimate problems first be- 
fore they attempt to work out his life 
insurance. Among other things they 
would do well to insist on the man’s mak- 
ing a will if this had not been done. 

Mr. Morrell pointed out how heavily 
taxes eat into estates today, urging the 
agents to keep this fact always in mind 
and use it as a factor in selling. 

Need for Moral Courage 

The need for agents to have moral 
courage to carry on in these days of tur- 
moil was brought out by James Elton 
Bragg, who said also that there is a need 
for faith, a need for desire to carry on, 
and a need to develop ways to bring a 
militant spirit of salesmanship into effect. 

As a first step to get moral courage he 
urged discouraged agents to first take 
pains to develop themselves physically, 
that this will automatically improve their 
state of mind. This is a time which re- 
quires men to call on all their reserves, 
he said. There is a strong need for faith 
in not only the fact that conditions will 


change but also that business can be 


gotten today. “Life insurance is the one 
financial instrument which has reacted to 
present conditions with 100% efficiency,” 
Mr. Bragg said. He also emphasized that 
many agents in getting away from death 
stories in their salestalks, too often may 
go the other extreme and leave them out 
altogether. Sometimes they are afraid 
to paint a picture of what may happen 
if a family’s income is cut off, because 
of possible ridicule. Human stories will 
help intensify the appeal, he said, and 
there are plenty to be taken from actual 
life. 


LIFE COUNSEL 





Five Set Addresses in Hotel Astor Pro- 
gram December 8-9; Three Com- 
mittee Reports, Also 
The annual meeting of the Association 
of Life Insurance Counsel will be held 
at the Hotel Astor, New York City, on 
Tuesday and Wednesday, December 8 

and 9, 1931. 

Papers will be read by the following 
members: 

Samuel Davis, associate counsel, John 
Hancock—“The Statute of Wills and 
Life Insurance.” 

Frank Ewing, assistant general counsel, 
Metropolitan Life—“The Statutes Pro- 
hibiting Corporations from Holding Title 
to Real Estate and the Penalties for 
Their Violation.” 

Joseph D. Frank, assistant general 
counsel, Lincoln National—‘Admissibility 
of Coroners’ Verdicts.” 

James C. Jones, Sr., general counsel, 


American National — “The Rositzky 
Case.” 


_Sam T. Swansen, general counsel, 
Northwestern Mutual—“The Effect of 
Merger on Corporate Trustee Beneficia- 
ries or Assignees.” 


There will be important reports from 
the executive committee, the committee 
on uniform death claim blanks, and the 
committee on the incontestible clause. 





NEW CLEVELAND AGENCY 


Another unit was added last week to 
the agency organization of Northwestern 
National Life of Minneapolis with the 
establishment of a general agency in 
Cleveland under the direction of William 
A. Coles. This new office will cover the 
counties of Lorain, Cuyahoga, Lake and 
Geauga. Mr. Coles, the new general 
agent, has been in the life insurance bus- 
iness in Pennsylvania and Ohio for seven 
years. 





NO DIVIDEND CHANGE 

The directors of the National Life 
of Vermont have voted to continue 
the present dividend scale throughout 
the year 1932. This action includes 
surplus interest on dividends left 
with the company to accumulate at 
interest and on policy proceeds pay- 
able under instalment settlements or 
left under an income arrangement. 











Prudential Manager 
Wins in Forum Contest 


WRITES BUDGETING ARTICLE 





Tells How Life Insurance Will Take 
Care of Man’s Savings and In- 


vestment Problems 





One of the winners in the Forum Mag- 
azine Budget Contest which closed re- 
cently was Lara P. Good, C. L. U., man- 
ager for the Prudential at San Diego, 
Cal., given second award, a cash prize 
of $150. His manuscript was published 
in the November issue and it contains 


,some profitable advice on life insurance 


in its relation to a budget. 


In order to provide a common basis on 
which to work, a theoretic family was 
created. The father received a salary of 
$7,500 a year, had a $20,000 paid up in 
full insurance policy, but due to the mar- 
ket crash had lost all his savings. Re- 
adjustment was therefore necessary. 
Each contestant was required to submit 
a budget for this imaginary family on 
this salary and two others, one based up- 
on the father’s annual salary being in- 
creased to $10,000, and the third to fit 
the family when its income was reduced 
to $4,000. 

In his article Mr. Good contends that 
“20% of the $7,500 salary should be re- 
tained for savings and investment and 
that $30,000 ordinary life should be add- 
ed, including $300 per month disability 
income, with an annual deposit of ap- 
proximately $900. The other $600 in sav- 
ings, after providing a cash savings ac- 
count of $1,000, should be invested in a 
series of single premium life or 20 year 
endowment contracts with annuity option 
to himself and wife at retirement age. 


Not Qualified to Invest 


“The fact that he has lost everything 
in the recent market crash shows that 
this man is a speculator not qualified to 
make his own investments so he should 
let the experienced insurance company 
invest his money for him. Also, until he 
has guaranteed the future independence 
of his family and himself he is still in 
the life insurance stage of his invest- 
ment program. ° 

“Tn the increase in salary he would in- 
crease expenditures very little, placing 
most of the $2,500 increase in additional 
single premium contracts, endeavoring to 
create as large a reserve as possible dur- 
ing the father’s productive years. On the 
decrease in salary he would reduce all 
expenditures to the very minimum, ex- 
cept the investment for $30,000 life in- 
surance.” 

Mr. Good sums up his reasons with the 
statement that “steamships don’t throw 
overboard their life boats when the ship 
is sinking; neither should a man discon- 
tinue his life insurance while the need 
exists.” 





NEWARK AGENCY PRODUCTION 

The paid-for production of the life de- 
partment of the Newark office of the 
Travelers for the month of October to- 
taled $1,300,000. David L. Feder, who 
was formerly located at the 55 John 
Street, New York City, office of the com- 
pany has been transferred to the Newark 
office. Ray L. Devinney has also joined 
the agency staff of the office. A drive 
has been put on for accident business 
which opened on November 1 and will 
close on December 15 and the agent who 
pays for $500 in premiums will be award- 
ed an electric clock which has been do- 
nated by George Stout, manager of the 
department and $20 in gold by the com- 
pany. 





HARRIS TO TALK IN NEWARK 


George H. Harris, educational director 
of the Sun Life of Canada, will address 
the agency force of the Newark division 
on Saturday morning, November 21, on 
“Public Needs and What the Company 
Has to Sell.” The agency force of New- 
ark again led all of the agencies of the 
company for the week just closing in life 
insurance production. 
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You owe it to that boy, or girl of yours—and to your 
wife—to send for our booklet, “Now We All Can 
Be Fair To Our Families”. It cells how it is now pos- 
sible for a man, even on a small salary, to provide a com- 
fortable living for his loved ones when they need it most. 


Mail This 


lc de | 
0 ey: 
The tna Lite tusucance Company, Hartford, Connecticut. 
Please send me your free bookle:, “Now 
We Ad Con Be Fair co Our Families.” 


Name 








Address ... 

















e Trained Atna representatives in every part of the United States and Canada are Ar 
qualified to offer helpful suggestions in arranging your life insurance program. 


The Atna Life Insurance Company, The Aitna Casualty & Surety Company, The Auto- 
mobile Insurance Company, The Standard Fire Insurance Company of Hartford,Conn. 


THERE IS AN ATNA-IZER IN YOUR COMMUNITY --HE IS A MAN WORTH KNOWING 


loo who's 2 
coming! 


VEN that big bowlful of supper is forgotten when 
Mother calls, “Look .who’s coming! Here’s Daddy!” 
And what a thrill you, his Daddy, get-out of it, too! 


And how your imagination leaps ahead! How you picture 
him io the years to come proudly saying—"“‘Boys, this is my 
Dad”... and later still, in the prime of his success, “Gentle. 
men, my Father”... You're planning to do so much for him. 


But!—Are you safeguarding those plans? Are you mak. 
ing sure he would have the advantages you want him to 
have, even if your homecomings should suddenly become 
only a childhood memory ? 


_How thoroughly have you provided for’his future, his 
mother’s future, should you be taken from them? 


This is a question that finds its answer, even for a man 
of moderate means, in Aitna’s Family Income Policy. 


Its outstanding advantage is that in the event of your 
death it will provide until the twentieth year from the date 
of the policy, a definite yearly income equivalent to 12% 
on the policy’s face value, payable monthly. 


A $5,000 policy will produce an income of $50 a 
month; a $10,000 policy, an income of $100 a month; a 
$20,000 policy, $200 a month, and so on— 


And there is also a further understanding that at the end 
of the twentieth year from the date of the policy, its full 
face value ($5,000, $10,000... or whatever it may be) will 
then become payable, either in cash, or as you may other. 
wise direct—this, in addition to the monthly payments that 
will have been made since death. This is a most important 
feature—for in later years, when your boy is grown and 
on his own, such a policy will thus also assure financial 
support for your wife, when she needs it most. 


NA 1. 2eE 








“Look who’s coming!” is a full page advertise- 
ment appearing in the November 1 4th issue of 
The Saturday Evening Post -emphasizing the 
value of the AEtna Life’s new Family Income 
policy in providing for the future of a man’s 
children. /Etna-izers tie in with these periodic 
messages to the public and profit accordingly. 





AG C n a L i fe The ALtna bife's New Home 





Insurance 


Company 


Hartford, Connecticut 
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Equitable of Iowa To 
Readjust Dividends 

TO HAVE 4%% INTEREST FACTOR 

Best Public Appeal Is Substantial In- 


crease in Reserve and Surplus 
Funds, Says Nollen 





The Equitable of Iowa has decided to 
make a readjustment of its dividend 
scale, commencing with the year 1932. 
The company will base its new dividend 
scale upon an interest rate of 414%, with 
the same rate for dividends on funds left 
with the company under options of set- 
tlement. In making the announcement 
President H. S. Nollen said to general 
agents and managers: 

“The trend of economic conditions, 
particularly within the past two years, 
indicates that although at the present 
time choice investments can be bought 
on very favorable terms, there will be a 
reaction which will bring strong compe- 
tition for the choicest kind of securities 
rather than speculative investments. As 
a matter of fact, this will have a bearing 
upon the income that may be reasonably 
expected from the choicest kind of se- 
curities. 

“It is our opinion, therefore, that the 
kind of securities which the life insur- 
ance companies must select as a matter 
of safety will be in very large demand 
and the result will be a lower rate of re- 
turn than it has heretofore been possi- 
ble to realize upon such investments. 
There has, in fact, in our own company 
been a gradual reduction in interest re- 
turns on its investments for the past few 
years. We came to a point last year 
where the net return upon investments 
was actually less than the interest factor 
in our dividend scale, the net return be- 
ing 4.9% in 1930 and the interest factor 
in the dividend scale being 5%. 


The Interest Factor 


“It is the opinion of the officers of our 
company, based on very careful consid- 
eration, that the dividend scale should be 
based upon estimates which the company 
feels quite safe it can realize and, there- 
fore, seeing the reduction in interest re- 
turns and the probability of a similar 
trend within the future, it has been de- 
termined that we shall readjust our divi- 
dend scale so as to make the interest 
factor 4.5% instead of 5% and this in- 
terest rate will also apply to supplemen- 
tary contracts and dividends left at in- 
terest beginning January 1, 1932. Of 
course, the present dividend scale will 
continue until March 1, 1932, and the 
new dividend scale will take effect on 
that date. Incidentally, we have made a 
slight readjustment of the mortality fac- 
tor on account of an upward trend in 
death loss ratios in recent years. This, 
however, is slight in effect. New divi- 
dend booklets have been distributed for 
Msertion in the rate books in lieu of the 
Present dividend pamphlet. 

"You will find that the new scale will 
be as favorable in net cost results as the 
scale in effect prior to the last revision 
in 1926. In other words, you will have 
the hizhest dividend scale that the com- 
Pany has. ever had with the exception of 
the recent scale. 

“Recent disturbances of the public 
mind concerning the stability of all fi- 
nancial institutions also warrants the 
conclusion that coincident with the de- 
mand for the highest grade of securities, 
there will be a very critical analysis of 
the strength and stability of every life 
Msurance company as well as other fi- 
Nancial institutions which appeal to the 
Public for patronage. To inspire confi- 
‘nce, it will be necessary for institu- 
“ions to show a more ample surplus than 
eretofore as a safety fund against pos- 
sible adverse conditions. Regardless of 
the soundness of our company, therefore, 
We are convinced that the appeal to the 
Public will be more effective in showing 
4 substantial increase in the reserve and 
hrPlus funds rather than considering 
an Current cost of the insurance, and 
© that end we can assure you that from 

(Continued on Page 16) 


Lovejoy Letter On 
Dividend Reductions 


CALLED “CONSTRUCTIVE MOVES” 





Agents Who Have Been Selling on Basis 
of Continuing Same Dividends 
Wrong, He Says 





Thomas E. Lovejoy, president of the 
Manhattan Life, in a letter to all the 
company’s agents discusses the present 
situation in regard to companies lower- 
ing dividends. He points out that selling 
insurance on a basis of predicted divi- 
dends is not good procedure. 

Mr. Lovejoy’s letter follows in full: 

“Realizing the trend of the depression, 
and, as a measure of protection for our 
entire policyholder group, dividends, or 
refunds, were adjusted by the Manhattan 
Life last May—we did not wait for 
others to make this constructive move, 
we led the way—others are now follow- 
ing, and still others must follow. An- 
nouncement of reductions has recently 
been made by other companies of as 
much as 50%. All such reductions are 
constructive business moves at this time 
—also these reductions emphasize this: 

“For many years past it has been the 
practice of many agents to sell insurance 
on the basis of a projected scale of divi- 
dends, reaching twenty years into the fu- 
ture. Some of these agents have un- 
doubtedly sold their business for 1930-31 
on the scale then in force. We could give 
no stronger illustration of the incorrect- 
ness of the practice of selling life insur- 
ance on the basis of dividends than the 
above. 

“Participating contracts are issued on 
the basis of the payment of a given an- 
nual premium—participating contracts 
also provide that, commencing at the end 
of the second or third year, dividends be 
paid. One of the main factors entering 
into the size of these annual refunds, or 
dividends, is the interest earned by the 
company on its investments in excess of 
the assumed interest basis of the com- 
pany. Manhattan Life investments are 


made with the principle in mind that the . 


investment must have every possible ele- 
ment of loss eliminated—this type of in- 
vestment, naturally, does not yield as 
high a rate of interest as other types of 
investments. 

High Interest Not Sought 

“The wisdom of this policy of the 
Manhattan Life has been demonstrated 
through depressions in the past; is being 
demonstrated today; and_ will continue 
to be demonstrated in the future. The 
investment policy of the Manhattan Life 
does not seek high interest returns to 
create large dividends to effect a low 
net cost on its various types of policies. 
The company is more concerned with 
safety of principal and the certainty of 
carrying out of its policy contracts. Even 
so, its investment policy is intended, not 
only to preserve intact the initial invest- 
ment, but also to yield a fair rate of in- 
terest over a period of years: so as to 
make the annual cost to its policyholders 
for their insurance holdings fair and 
equitable, having regard to the safety of 
the investments back of their policy con- 
tracts. 

“Everywhere, today, men and women 
are looking for safety and certainty; no- 
where can they find greater security back 
of an investment than in a Manhattan 
Life insurance policy.” 





FOLTIS-FISCHER GROUP 

Foltis-Fischer, Inc., operator of res- 
taurants, has made effective a co-opera- 
tive plan of group life insurance amount- 
ing to $650,000. All employes of the 
company are eligible for the insurance 
under the plan underwritten by the 
Travelers. New employes will be eligible 
to apply for the protection after four 
months of service. 

The company paid all the premiums 
under the plan for the first month while 
it was being made effective. and after 
that period co-operates with the em- 
ployes in the payment of premiums. 
Amounts of insurance vary in accord- 
ance with a number of classifications. 








Let’s fill up the tank 


and 


GO PLACES 


On a bright fall morning recently a filling station 
employee remarked, ‘‘Weather like this makes you 


feel like loading up the gas tank and going places!” 


There’s nothing like the proper atmosphere to 
make you feel like doing things, and this does not 
apply merely to the weather. In fact, to the per- 
sonal salesman nothing is so important as_ the 
“atmosphere” in the organization which he repre- 
sents. 


That’s one big reason why NYNL salesmen are on 
their way to high goals. They feel good because of 
the exhilarating atmosphere of satisfaction and good 


feeling that pervades the entire Company. 


NYNL is proud of its equipment, such as policies 
for every need, mail advertising service, sales helps, - 
educational advantages, and its sound and prosper- 
ous financial condition, but none of these is a greater 
reason for pride than the spirit of goodfellowship 
that fills the NYNL atmosphere. Let’s GO PLACES. 


The 
Doorway 


To 
Opportunity 





NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, Pacsivent 


STRONG~> Minneapolis Minn. ~ LIBERAL 
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Underwriters from 39 
Companies Meet in N. Y. 


INCLUDE 5 CANADIAN COMPANIES 





Association Discusses Latest Develop- 
ments Relative to Risks; Occupation- 
al Committee Also in Session 





The third meeting of the Home Office 
Underwriters’ Association opened yester- 
day morning at the Hotel Roosevelt in 
New York City and sessions are contin- 
uing through teday. About 125 repre- 
sentatives of the thirty-nine member 
companies are attending. Five Canadian 
companies now belong—Canada Life, Sun 
Life, Confederation Life, Imperial Life 
and Manufacturers Life. 

The association, one of the newest in 
the business, was formed in November 
of last year in New York. It had its 
start in informal discussion among the 
heads of the selection departments of six 
companies—Mutual Life, Metropolitan, 
New York Life, Prudential, Equitable 
Society and Mutual Benefit Life. Austin 
D. Reiley, supervisor of risks, Mutual 
Life, was elected the first president. The 
objects of the Home Office Underwriters’ 
Association do not go beyond presenta- 
tion of papers, discussion and publica- 
tion of proceedings, and it is stipulated 
that companies represented are in no way 
bound by action of the organization. 

President Reiley opened the confer- 
ence yesterday morning and delivered a 
paper on the question of suicide. There 
followed discussion of a paper presented 
at the last meeting by F. I. McGraw, as- 
sistant secretary, Bankers Life of Iowa. 
Another morning speaker was Alfred J. 
Riley, assistant mathematician, Mutual 
Benefit Life. Vice-President Ray D. 
Murphy of the Equitable Society ad- 
dressed the luncheon. A joint meeting 
with the association’s Occupational Com- 
mittee was held in the afternoon at which 
John H. White of the classification com- 
mittee of the New York Life talked and 
an aviation movie was shown. The Oc- 
cupational Committee is holding several 
sessions during the conference, in charge 
of Chairman Robert J. Vane, supervisor 
of occupational rating, Metropolitan Life. 

The morning session today is being de- 
voted to discussion of yesterday’s papers. 
Dr. P. Maxwell Foshay, vice-president 
and manager of selection, Mutual Life, is 
to be guest speaker at the luncheon. A 
feature of the afternoon meeting will be 
an address by President James A. Fulton 
of the Home Life. 

Thirty-nine companies now belong to 
the association as against twenty-two 
represented at last year’s meeting, These 
include the Aetna Life, Acacia Mutual, 
American Central, Bankers Life of Iowa, 
Canada Life, Confederation Life, Con- 
necticut General, Connecticut Mutual, 
Equitable Society, Equitable of Iowa, 
Fidelity Mutual, Guardian, Home Life of 
New York, Imperial Life, John Hancock, 
Lincoln National, London Life, Manu- 
facturers, Massachusetts Mutual, Metro- 
politan,’ Missouri State, Mutual Benefit, 
National of Vermont, New England Mu- 
tual, New York Life, North American 
Reassurance, Northwestern National, Pa- 
cific Mutual, Penn Mutual, Phoenix Mu- 
tual, Provident Mutual, Prudential, 
Southwestern Life, State Mutual, Sun of 
Canada, Travelers and Union Central. 





CAROLINA SPEAKERS 


South Carolina joined with North Car- 
olina in observance of Insurance Day, 
the exercises being held in Charlotte, 
N. C., last week. for two days. Among the 
speakers were Elbert Storer, president 
of the National Association of Life Un- 
derwriters; Roger B. Hull, managing di- 
rector of the association; Oliver Thur- 
man, vice-president Mutual Benefit; and 
Albert E. N. Gray, assistant secretary of 
the Prudential 





HOME LIFE DIVIDENDS 
The present dividend scale of the 
Home Life of New York will be main- 
tained during the first quarter of next 
year. Future dividend announcements 
will be made following the meeting of 
the company’s board in January. 


25 YEARS WITH PRUDENTIAL 
President Edward D. Duffield’s Anniver- 
sary; Was in Jersey Legislature 
Two Years; Also Served as 
Assistant Attorney General 

Executives and other employes of the 
Prudential joined on November 16, in ob- 
serving the twenty-fifth anniversary of 
the enrolment of Edward D. Duffield, 
their president, as a Prudential man. A 
native of New Jersey Mr. Duffield was 
born in Princeton on March 3, 1871, the 
son of Professor John Thomas Duffield 
and Sarah Green Duffield, his father 
being a Professor of Mathematics at the 
University for over fifty years. 

Mr. Duffield was graduated from 
Princeton in 1892. Following his gradu- 
ation he took up the study of law, re- 
ceiving his LL.B. degree from New York 
Law School. He was managing clerk 
for Depew & Parker in Newark; a mem- 
ber of the firm of Duffield & Kenney, 
and a member of the firm of Colie & 
Duffield. He served in the New Jersey 
Legislature in 1904-1905, and later be- 
came Assistant Attorney General. 

He entered the services of the Pru- 
dential on November 15, 1906, as gen- 
eral solicitor. During the ensuing years 
he held vice-presidential offices, became 
a director, continuing all the time his 
connection with the legal department of 
the company, and was vice-president and 
associate general counsel just previous to 
becoming president September 1, 1922. 

Mr. Duffield has always taken an ac- 
tive interest in governmental affairs, 
particularly those relating to state ad- 
ministration, and is a leader in all move- 
ments designated to stimulate patriotism 
and good citizenship. 

He is a resident of the village of 
South Orange, N. J., having been a mem- 
ber of the Village Board of Education 
from 1901-1904, and Village President 
from 1917 to 1921. 





J. P. O’Fake of the building depart- 
ment at the home office of the Mutual 
Benefit Life, has just celebrated his 
thirty-fifth anniversary of service with 
the company. 


N. Y. State Association 
Holds Meet in Utica 


PRESIDENT KEDERICH IN CHAIR 





Says Proper Education is More Valuable 
Than Legislation; Buffalo Gets Next 
Sales Congress 





The next sales congress of the New 
York State Association of Life Under- 
writers will be held in Buffalo, accord- 
ing to the decision made at the asso- 
ciation’s semi-annual business meeting, 
held last Friday in Utica. It was sug- 
gested that Sidney Wertimer, Prudential 
manager in Buffalo and former president 
of the association, be made chairman of 
the congress committee. The headquar- 
ters of the congress will probably be the 
Hotel Statler, although no definite deci- 
sion has as yet been made. 

A number of interesting addresses and 
reports marked the Utica meeting, held 
in the Utica Hotel and attended by three 
representatives of each local member as- 
sociation. George A. Kederich, manager 
in Brooklyn for the New York Life and 
president of the state organization, pre- 
sided. In his opening remarks, Mr. 
Kederich pointed out that in the insur- 
ance business as well as elsewhere there 
is too much desire for legislation of 
every kind and that results can generally 
be accomplished more rapidly and ef- 
fectively through proper education. 

The Part Time Agent 

There was considerable discussion as 
to the place of the part-time agent in 
the business. Clancy D. Connell, presi- 
dent of the Life Underwriters Associa- 
tion of New York City, said that it was 
not the place of the state association to 
take a definite stand on such a question; 
that the companies will do as they see 
best. He pointed out that the members 
could help the situation by working lo- 
cally, using their influence to discourage 
the practice of letting men enter the 
business promiscuously and without in- 
tention of working into. full-time capacity. 
Mr. Kederich said that full-time men are 





Field. 


50 UNION SQUARE 





Organized Operating 


The Guardian Fieldman is equipped with organized 
visual presentations of proved selling power to satisfy 


the demands of today’s life insurance estate builders. 


The $1-a-Week Plan, the Family Income Presenta- 
tion, the Estate Digest, and the Special Income Annuity 
Presentation are only a few features of the tangible co- 
operation between the Guardian Home Office and the 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 
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NEW YORK CITY 








the ones upon whom managers and gen- 
eral agents must chiefly depend. He told 
of a survey made in New York City 
where it had been proven that associa- 
tion members do a larger business thari 
those who do not belong, and said that 
in the same manner a company is bene- 
fited most by a carefully picked group 
of full-time men. 

Reports from local associations indi- 
cated that in most quarters things are 
running smoothly. Mr. Kederich em- 
phasized the value of these locals liay- 
ing active committees, preferably of 
younger, enthusiastic men who will be 
inclined to push things. Planning the 
year’s meetings ahead of time is a cood 
procedure, he said, as it will assure hay- 
ing good speakers who will have time to 
prepare something valuable and _ will 
avoid the last-minute confusions in the 
wake of hastily planned meetings. Mr, 
Kederich also told how local enthusiasm 
could be aided by the state delegates tak- 
ing back to their groups reports of the 
meeting and letting them know about 
current developments. The Schenectady 
association was helped considerably by a 
member who attended the National Con- 
vention in Pittsburgh. 

Utica Ass’n a Host 

One of the enjoyable features of the 
day was a luncheon given the delegates 
by the Utica Association, attended by 
about eighty. Among those introduced 
was W. H. Shaw, a local insurance man 
who had ‘been one of the founders of 
the state association. 

Julian S. Myrick, Mutual Life man- 
ager, New York City, and known as the 
“father” of the state body because of his 
unceasing interest in its welfare, was the 
main luncheon speaker. He urged the 
agents to make use of Section 55a of the 
state insurance law and Section 15 of the 
personal property law in their sales 
talks. He discussed Section 15 in some 
detail. This section provides “that when 
the proceeds of a life policy, becoming a 
claim by death of the insured, are left 
within the insurance company under a 
trust or other agreement, the benefits 
accruing thereunder shall not be trans- 
ferable, nor subject to commutation or 
encumbrance nor to legal process except 
in an action to recover for necessaries, if 
the parties to the trust or other agree- 
ments so agree.” 

Under Section 15, proceeds, interest 
and dividends payable on them to the 
beneficiaries after the death of the in- 
sured may be exempt from the claims of 
creditors of the beneficiaries, just as 
under Section 55a proceeds, cash sut- 
render values and dividends are free from 
the claims of the creditors of the insured. 


LICENSES REVOKED 

Superintendent of Insurance George S 
Van Schaick has revoked the licenses 0 
George Solotar, 450 Logan Street, Isrook- 
lyn, N. Y.. and of Julius Bregman, 76l 
Prospect Place, Brooklyn, N. Y. Solo- 
tar was licensed as an agent of a life 
insurance company and Bregman was li- 
censed as an agent of a life and a cas 
ualty company. Bregman was also li- 
censed under the name of Jacol Berg 
man with a life insurance compilly. 


TO TALK TO ACCOUNTANTS 








William Barrett Wiegand, ch a 
aminer of insurance companies !!! mie 
Jersey, and head of the Newar| ome 


of the Department of Banking and a 
surance of New Jersey, will talk ont ; 
“Examination of a Title and Mortgas 


Company” before the members of 
New York Society of Accountants at 
Hotel McAlpin, New York, on ‘tuesday 


evening, November 24. 


G. A. KEDERICH MAKES TALK, 

George A. Kederich, manacct ‘ 
Brooklyn for the New York _L''¢ Life 
president of the New York State \ 
Underwriters Association. addressed ay 
Y. W.C. A. workers of New York Gt 
on Monday morning. 








MERVIN L. LANE SAYS: 
If you don’t feel very hungry, 
And it’s time to grab a bite, 
A signature on the dotted line 
Will furnish the APP-etite. 

—ConMurT opics. 












No 


1 || 















November 20, 1931 





ST. 
THE EASTERN 


UNDERWRITER — 








PRESTO VLT ER: tL 







I SRE Wee SS Sf 





























We're carving a big turkey this year 


turkey has been adding adipose 

tissue. To those who have 
observed reports on his diet, the 
reason is obvious. He has fattened 
on the best nourishment of all— 
applications. 


F OR montbs past the Knight Agency 


October 24th closed a_ forty-day 
period of anniversary celebration. 
Applications for more than 
$7,500,000 resulted. A million more 
than during the same period last year; 
and an important step toward the 1931 
goal that members of the Agency 
have set. 


Much of this success may be attributed 
to the facilities that are at the 
disposal of Knightmen. Policy plans, 
new and appealing; prospecting and 
selling aids cannot help but produce 
results. 


We can’t forget that a large share of 
the credit is due the spirit of optimism 
that is noticed the moment one enters 
the Knight offices. It’s this spirit, 
plus practical, tested selling plans, 
that make the Knight turkey such a 
nlump bird. And there are enough 
drumsticks to go ’round! 


The Charles B. Knight Agency, Inc. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 
CHARLES B. KNIGHT, President 


WALTER E. BARTON, Vice-President 


PAUL S. RANCK, Sec’y-Treas. 


225 BROADWAY, NEW YORK CITY 


BRANCH 


Scranton, Pa. 


250 Park Avenue, N. Y. C. 


OFFICES 


Flushing, L. I. 


Utica, N. Y. 849 East 149th St., N. Y. C. Stapleton, S. I. 
Glens Falls, N. Y. 3827 Bible House, N. Y. C. New Rochelle, N. Y. 
Albany, N. Y. 26 Court Street, Malone, N. Y. 
Schenectady, N. Y. Brooklyn, N. Y. Newark, N. J. 
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Continued Stability Of R. R. 
Securities Seen By J. R. Hardin 


President of Mutual Benefit Discusses Fundamental Soundness 
of Items in That Company’s Diversified 
Investment Portfolio 


A most interesting document made 
public this week was a letter of Presi- 
dent John R. Hardin of the Mutual Ben- 
efit to the editor of that company’s 
agency publication, The Pelican, in which 
after Mr. Hardin had described the di- 
versity of the Mutual Benefit’s invest- 
ments and their element of safety, he 


discussed mortgage loans, real estate 
conditions, market values and_ other 
financial and economic subjects. . All of 


the company’s bond holdings together 
comprise about 30% of the company’s to- 
tal invested assets, and railroad bonds 
about 18%. On September 1 the com- 
pany held mortgage loans of $229,250,000, 
widely distributed in location and divided 
in proportions of one-third and two- 
thirds between city and farm real estate. 
Discusses Railroads 

In an extended discussion of the rail- 
roads and their problems, some of which 
have been exaggerated, Mr. Hardin said 
there is no occasion for panic on the part 
of investors in high type railroad se- 
curities. They are even now selling on 
a basis of yield which of itself is an en- 
dorsement of high investment rank. The 
larger insurance companies have a con- 
stant investment problem which puts 
them under continuous strain to find out- 
lets for the profitable and safe husban- 
dry of the funds in their charge. Their 
contracts run into the distant future, and 
the yield of interest they are able to 
obtain is of great importance. Yield, 
however, is subordinate to safety, and 
Mr. Hardin says, the railroads are keen 
to take note of all conditions which 
threaten the safety of their investments. 

The relative holdings of large amounts 
of railroad securities by life insurance 
companies give no indication of doubt of 
continuing stability. While slightly less 
in comparative volume percentage, rail- 
road securities are still recognized as 
safe and standard long time investment. 
Their lessened volume is due to the at- 
tractive yields in recent years of stand- 
ard public utility issues. The fact that 
holders of railroad securities supported 
the efforts of the railroads in their re- 
cent application to the Interstate Com- 
merce Commission for an advance in 
rates was not indicative of any panicky 
feeling on the part of the insurance com- 
panies. It was a perfectly natural co- 
operation on the part of secured cred- 
itors to promote the welfare of the own- 
ers of the equities in railroad properties; 
namely, the common stockholders. 

Interest in R. R. Prosperity 

“Tt seems to me that the holders of 
underlying railroad securities, not be- 
cause of any present fear of loss to 
themselves but by reason of their in- 
terest in railroad prosperity generallv, 
are rightly concerned in arousing public 
interest in the railroad situation and in 
promoting a definite public opinion which 
will hasten the establishment of fair 
competitive conditions. The insurance 
companies and the mutual savings banks 
together own about half of the entire 
funded debt of all the railroads of the 
United States, and I believe that they 
are wise in rendering any aid they can 
to secure to the railroad corporations the 
reasonable returns the law which con- 
trols their regulation contemplates they 
should receive. There is also refreshing 
evidence of an increasing snirit of sen- 
sible co-operation among railroad execu- 
tives in the consideration of railroad 
problems, as contrasted with their form- 
er selfish rivalry, in the reputed agree- 
ment on a basis of grouping for trans- 
continental consolidation. 

“Our own railroad bonds. with neeli- 
gible exceptions. are secured by under- 
lying our first lien mortgage on trunk 


lines or important systems, and we en- 
tertain no doubt of the desirability of 
continuing such investments. We do not 
fear important interruption of interest or 
loss of principal. We have bonds held 
for many years, bought on bases of low 
yield and of high yield, as the market 
permitted. We have seen market values 
of these bonds appreciate and recede 
without being tempted to speculate be- 
cause of their rise or fall.” 


Book and Market Values 


In discussing conditions affecting real 
estate, book and market values Mr. Har- 
din said: 

“Conditions affecting real estate, wheth- 
er urban or rural, bringing interest de- 
faults and foreclosures, are reflected on 
the company’s books by a transfer from 
the mortgage investment account to the 
foreclosed real estate account, the latter 
account taking in the real estate at cost 
to the company without inclusion of the 
defaulted interest. In such case the de- 
faulted interest may, and frequently does, 
come back to the company when the land 
is sold at an advance over its cost to the 
company. Our own past experience has 
ultimately brought about a reconversion 
of the foreclosed real estate into cash 
without substantial principal loss, but 
with some loss of interest, and during 
the period that the real estate is held by 
the company a reduced yield on the orig- 
inal investment involved. The book val- 
ue of the mortgage investments is the 
exact equivalent of their total amount; 
the book value of the foreclosed real es- 
tate is the principal cost to the company 
until and unless written down for depre- 
ciation; and the book value in either case 
is a sum certain, presumed to be equiv- 
alent in worth to its face until otherwise 
proven. While the market value of real 
estate is subject to the ups and downs 
of the times in which appraised, and to 
determination by opinion as in respect to 
other property, investment items of mort- 
gage loans and foreclosed real estate are 
free from current fluctuation, but are 
subject to loss or gain as may result in 
actual experience. Actual experience in 
our own history has thus far required no 
resort to surpluses for protection of the 
investment.” 


Continuing, Mr. Hardin said: 


Book values of the bond investments held by 
the company are established by another method. 
If bonds are purchased at a premium the prac- 
tice of the company is to write off at once the 
premium, and the bonds are given a book value 
of par. If bonds are purchased below par they 
are first entered on the books at cost and there 
is added to such cost annually an increment of 
value of an amount sufficient to bring the prin- 
cipal of the bond to par at maturity. Our com- 
pany is required by the state of New York to 
make its annual report of assets to that state 
on an amortized basis, but, as indicated, our book 
values are only on that basis so far as relates 
to bonds bought below par. Our system as- 
sumes, as does the amortized plan, that all bonds 
held will be paid at maturity, but is more con- 
servative in that it immediately writes down to 
par bonds bought at a premium. The result of 
cur system is that under all conditions the book 
value of our bonds is substantially less than 
their amortized value, although sometimes more 
than actual market value. In the Annual Report 
to the Policyholders it is our custom to display 
our book values and also the contrasting amounts 
on a market value and amortized basis. 

The ability of an insurance company to mature 
its contracts is rooted in the productivity of com- 
pound interest. The prescribed premiums are 
mathematically determined from a combination 
of factors and for abundance of safety provide a 
larger premium than actually required to meet 
the cost of insurance. The resulting surplus, 
over and above what is necessary to be retained 
by the company for the reserve and for other 
liabilities, is annually determined and returned, 
within the limits of safety, to the policyholders 
in so-called dividends. The retained reserve is 
regarded by insurance management as a trust 
fund for policyholders and is constantly increased 
by additional contributions by old and new mem- 
bers and by the interest earnings of its invest- 
ment and reinvestment. Actuaries, in making 
their premium and dividend calculations. deter- 
mine with mathematical certainty that the orig- 
inal contributions required for the reserve and 





JOHN R. HARDIN 


their improvement at compound interest through 
investment and reinvestment, at a predetermined 
rate (in the Mutual Benefit) of 3 per cent. per 
annum, will enable the company to meet all of 
its contracts at maturity. The paramount im- 
vortance of keeping this reserve safely and suf- 
ficiently invested is, therefore, obvious. .It is 
also obvious that the company should, additional- 
ly to the reserve, provide contingency surpluses 
against emergencies that may occur. So it is 
that, without unnecessarily hoarding up the mon- 
ey of the policyholders when the safety of the 
company does not require it, the Mutual Benefit 
should and always does keep on hand sufficient 
surplus to protect abundantly against all fore- 
seeable contingencies. k 3 

In order that there be no interruption in the 
productive processes of compound interest the 
investment program must be continuous. We can- 
not hoard our money and wait for more attrac- 
tive investment conditions. We must be content 
to buy our investments on a basis of yield ob- 
taining at the time the investment is made, and, 
in so far as market values are raised or lowered 
by current rates of interest, we are immediately 
affected thereby at the time our investments are 
made. However, the investment when made is 
made to keep and not with a view of re-sale, and 
the security being satisfactory from the stand- 
point of safety—always more important than rate 
—the market value of the security ceases to be 
of continuing paramount importance. The pur- 
pose of the investment program is an uninter- 
rupted flow of investment income and not spas- 
modic profits of capital gain from the buying 
and selling of bonds and stocks. 

Market value, after all, is a matter of opinion, 
and of group opinion at that, and groups are 
tremendously influenced in respect to opinion by 
conditions at the moment. Market value, theo- 
retically and legally considered, represents the 
cash equivalent of the sale by a willing seller 
to a willing buyer. This definition eliminates 
pressure of necessity to sell or buy, as well as 
special scarcity and inordinate demand. Factors 
which make the theoretical market value are sel- 
dom in unrestricted operation and are always 
out of anything like normal relationship in times 
of business depression. At such times necessity 
compels many to sell, and by this necessity panic 
is communicated to ever increasing numbers and 
prices lose all relationship to intrinsic worth. 
Even the uninterrupted investment yield is over- 
looked. Market values thus generated afford no 
just rule of appraisal of investments. This has 
been recognized in the past by Commissioners of 
Insurance of the several states charged with 
the supervision of the investments of company 
reserves. Life insurance companies, as holders 
of well selected bonds of long time maturity, 
bought for permanent investment and not for 
speculation, can look with indifference on the ups 
and downs of Wall Street prices. Their yield con- 
tinues unaffected by depreciation or appreciation, 
their principal will be paid at maturity, and the 
surpluses provided against contingencies are not 
dangerously affected by any resulting temporary 
changes. As long as the securities yield their 
expected incomes we have no occasion for con- 
cern. We do not need to sell securities, and 
our problem is never one of liquidation. We 
carry sufficient cash and short maturities to meet 
current requirements and unexpected emergen- 
cies. While in recent years we have seen every 
form .of bond, including national, state and 
municipal obligations, subjected to serious de- 
preciation, our conservative investment policies 
have fortunately resulted in uninterrupted con- 
tinuation of interest payments and prompt re- 
ceipt of maturing principal. We have no reason 
to anticipate, in the light of our long company 
experience extending through many seasons of 
business disturbances, any different results ‘in 
Tesnect to the bond investments now on our 
hooks. An occasional default may happen in 
the future as in the past, but the contingency 
reserves provided to protect against security 
fluctuation will be ample in the future as in the 
past to absorb any actual depreciation. 


Factors of Safety 
_Mr. Hardin concluded his letter by 
discussing the subject of dividends and 
safety factors. He said that when poli- 





cyholders are thinking of the safety of 
their contracts they should not forget 
that the main object of a policy is not 


(Continued on Page 38) 
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for 
1932 Prosperity 


We look forward with 
Confidence to the New Year 


From the Company’s Stand point: 


1. DISABILITY—The Home 
Life will continue to write $10 
monthly income benefit after 


January 1, 1932. 
2. DIVIDENDS—No reduc. 


tion in Present Scale. 


3. INTEREST RATE —No 
change. 


4. Strong Financial Position 
of Home Life. 


“A Great Company to 
Work For!” 


From the Agency’s Stand point: 


1. The Home Life PRE- 
FERRED PLAN together with 
the company’s strong financial 
condition and unique under- 
writing position has reduced 
sales resistance for Home Life 
men to a minimum. 


2. Ideally located right in the 
Home Office Building your 
cases receive unusual attention 
from a group with outstanding 
qualities: ability, experience 
and friendliness who consti- 
tute the personnel of this of- 
fice. A pleasant smile, friend- 
ly greeting, courteous, cordial 
co-operation with your desires 
—these things make for great- 
er comfort in the transaction 
of business. 


IT PAYS TO DO BUSINESS WITH 
THE 


RUSSELL SIMONS 
AGENCY 





A Real Live Life Office 





At 256 Broadway, New York 
Phone: BArclay 7-6860 
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—_ aor , ' DA 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Effickency 


Within the next 


Small week or two $600,- 
Policy 000,000 will be dis- 
Prospects tributed to about 12,- 


000,000 members of 
the Christmas Clubs of this country, ac- 
cording to estimates which have been 
made. Here is a real opportunity for life 
underwriters to write small policies, for 
many people in these times will be glad 
to have the opportunity of putting their 
savings into a safe and permanent in- 
vestment such as insurance, an invest- 
ment which has stood up like a rock dur- 
ing the depression. 

New York State leads the other states 
with $123,000,000 in Christmas Club sav- 
ings while Pennsylvania reports about 
$66,000,000. Chicago and Cook County 
contribute about $18,000,000 of the Illi- 
nois total of over $48,000,000. New York 
City’s metropolitan area, including a ra- 
dius of forty miles will receive approx- 
imately $80,000,000. 

* * + 


The Sun Life of 


Sun Canada sends __its 
Life agents plenty of wise 
Tips tips these days in its 

educational service. 


Here are some of the latest: 


Build up, with the greatest care, a list 
of the obligations of a specific estate 
owned by a man of the class you usually 
canvass. If you generally canvass* men 
of about $5,000 income, or if you canvass 
men of a certain occupation (e. g., farm- 
ers), try to get a list of the bills actually 
Precipitated on such an estate by death. 
If you have difficulty, consult friends who 
ave acted as executors, or better still, 
get an officer of a trust company to as- 
sist you. Use the account you are able 
to compile as a canvassing document. 
Give particular attention to the expenses 
arising from illness, operations, hospitals, 
Nursing, undertakers’ fees, cemetery ex- 
Penses, monument, etc. A list of these 
charges is more effective than a lot of 
talk on a topic that must always be un- 
pleasant. 

Ascertain, if you can, the amount of 
Mortgace outstanding on the houses of. 
neighbors or friends who “own” their 
own homes. This is the amount of spe- 
cial life assurance they require to make 
their wives and families a bequest of 
Free Deeds. See what percentage a pol- 
ty on the ordinary life plan bears to 
the total outstanding, and then present 
this as an addition to mortgage interest. 
te assurance will really make a wife’s 
ome her own. 


Ask your own wife (if you are mar- 


ned—someone else’s, if you are not) 
mihat She would do with $5,000 or $10,000 
(the amount of her husband’s life assur- 
ance), if she had to provide for herself 
= her family upon it. Tell her how 
Pm it would yield month by month in 
a frest. Ask your prospects to put the 
halt” question to their wives. Take any 
ps qozen of your policyholders; meas- 
pe, eir life assurance by the interest 
pe te and go round and tell them the 
‘ult of your calculations. 





Some busy “be’s” 
“Be’s” are suggested’ by 
Of Agent J. T. McKee 
Business of Alabama, writing 
in the Reliance Life 
Bulletin. He says: 

Be optimistic .. . Be pleasant in man- 
ner ... Be courteous in all dealings. 
... Be careful in dress... Be proud of 
your company ... . Be deliberate in your 
proceedings ... Be determined in your 
efforts .. . Be systematic in your work, 
and you'll... Be consistent in your pro- 
duction . . . Be loyal and fair to the in- 
terest of all concerned ... Be sensitive to 
the reactions of your prospect ... Be on 
the weekly Who’s Who ... Be on your 
toes ... Be there! 





W. L. RICE MAKES CHANGE 





Leaves Empire Trust Co. to Return to 
Insurance Field as Member of Clifford 
L. McMillen Organization 





W. L. RICE 
H. F. Whitney, vice-president of the 
Empire Trust Co., has announced with 
regret the severance of William L. Rice’s 


connection. with -the institution. Mr. 
Rice, who has been a representative of 
the bank’s trust department, has returned 
to the insurance field in which he had a 
long experience. He has joined the Clif- 
ford L. McMillen Agency of the North- 
western Mutual, at 347 Madison Avenue, 
New York City. 

Mr. Rice’s work at the Empire will 
henceforth be carried by John P. Sticke- 
ler, who has been a prominent figure in 
the bank’s business development division 
for many years. Others associated with 
Mr. Stickeler in this work are Charles 
A. Luft, George R. Conybeare and Ed- 
ward C. Muhlhausen, all located at 120 
Broadway; Glenworth B. Whiting and 
Frederick L. Hyer, of 580 Fifth Avenue 
office, and Walter G. Schaerer, at 1411 
Broadway. 





1851 


Eightieth Anniversary Y ear 1931 


BERKSHIRE LIFE INSURANCE «COMPANY is justly 
proud of its record for past year. 
The marked gain of insurance in force has resulted principally 


from the success and efforts of its loyal field force. 
New policy contracts—keeping pace with public demand. 
“Ask Any Berkshire Agent.” 
BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield Incorporated 1851 Massachusetts 











AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Rese: ve 


Established 1899 
HERBERT M. WOOLLEN, President 




















GENERAL AGENT CONTRACTS 
Available For 
GENERAL INSURANCE FIRMS 
in 
OHIO — MICHIGAN — INDIANA 


Write for information 


Philadelphia Life Insurance Company 


111 North Broad Street, Philadelphia, Pa. 














The Formula of Success 


IFE INSURANCE can be explained in plain, everyday 
language. The facts can be simply stated. People need to 
be told about life insurance by one who knows life insurance 

and its adaptability. Salesmen of integrity, ability and courage 

who will work systematically and plainly state the facts of life 


insurance service will be Masters of their craft and successful. 


THE MUTUAL LIFE OF NEW YORK, with its long history of 
increasing success, offers opportunity. It writes Annuities and 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 
to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street New York, N. Y. 


GEORGE K. SARGENT 
DAVID F. HOUSTON Vice-President 
President -— ¥ 
RZ of Ag 
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Missouri State Life 


(Continued from Page 1) 


Nims, 
Taylor represented and voted for no less 
than 314,231 out of a total of 500,000 


Watts and President Hillsman 


shares of stock outstanding. In advance 
of the actual voting of the company stock 
last January Dorsey expressed himself 
as willing to accept peaceably five places 
on the board of directors, permitting his 
opponents to name eight. He decided 
tomorrow was another day and now has 
the board deadlocked, six to six. 


Stock Under Indenture of Bond 


Last January Felss was in the camp 
of the opposition to Dorsey and his plans 
while today he is the nominative head of 
Dorsey’s committee. But it is equally 
true that on January 19, 1932, a major- 
ity of the Missouri State Life stock held 
by Felss will be voted against Dorsey 
and his candidates for directors. For it 
so happens that 11,250 shares of Felss 
stock under Indenture of Trust dated 
January 16, 1923, between Felss and the 
Liberty Central Trust Company of St. 
Louis will be voted by the First National 
Bank in St. Louis, headed by Watts, and 
Hillsman Taylor, while Felss personally 
will be able to vote but 10,180 shares 
against Nims, Watts and Taylor unless 
he increases his stock holdings between 
now and January 19, 1932. Personally he 
is directing a fight against the Nims 
Voting Trust plan, but the majority of 
his stock is now tied up so far as its 
voting powers are concerned in an ir- 
revocable trust that is to run fifty years 
from 1923. It is understood that partic- 
ular trust was established for the benefit 
of Mr. Felss’ children and grandchildren. 
It is just a trick of Fate that in the 
present fight he finds that the bank 
headed by one of his opponents has the 


right to vote most of his stock in con- 
junction with the president of the Mis- 
souri State Life. Several years ago the 
Liberty Central Trust Company was 
merged with the First National Bank. 


Why Dorsey Is Fighting 


One of the reasons why M. J. Dorsey 
is sO anxious to obtain control of the 
Missouri State is that it is a key to the 
financial plans he had in mind when he 
became so deeply interested in the Inter- 
Southern Life in 1930. The Dorsey in- 
terests in the Inter-Southern Life are 
reported to be 1,461,330 shares and it 
was thought the 147,900 shares of Mis- 
souri State Life then held by the Ken- 
tucky company would give control, al- 
though but 291%4%. A valuation of $60.40 
per share valuation for Missouri State 
Life stock was allowed the Inter-South- 
ern Life by the commissioners’ conven- 
tion examination this year. Minority 
stock of the Missouri State was quoted 
recently at $8.50 a share bid and $9.75 
a share asked. 

Instead of selling the Louisville com- 
pany is said to have increased its hold- 
ings in Missouri State Life stock. A re- 
cent check of Missouri State Life’s stock- 
holders records, made November 14, re- 
vealed that the Inter-Southern now holds 
148,050 of this stock. The Missouri State 
did not pay the quarterly dividend due 
on its stock October 1, failure to take 
that action depriving the Inter-Southern 
for the time being of about $45,000 in 
cash. It was this action of Missouri 
State board which won for Dorsey his 
most important ally in the fight—Felss of 
Cincinnati who owns 21,430 shares of 
stock and is a grain man. There are 
4,239 stockholders of the Missouri State. 





PROMOTE C. C. DEITCH 





Made Agency Director Reserve Loan 
Life; Will Have Part of Duties 
Of Late Guilford A. Deitch 


Charles C-. twenty-one 
years connected with the Reserve Loan 
Life of Indianapolis, has been made 
agency director of the company succeed- 
ing to that part of the duties of the late 
Guilford A. Deitch. For the past fifteen 
years Mr. Deitch has been connected 
with the agency department of the com- 
pany and is well known to its field force 
as he has visited the agencies actively 
during that time. 

Mr. Deitch is a nephew of Guilford A. 
Deitch. In the early years of his con- 
nection with the company he came up 
through various departments and acted 
as actuary of the company at one time. 


Deitch, for 





BOSTON MEETING 


The November meeting of the Boston 
Life Underwriters’ Association was past 
presidents’ night and past presidents of 
the association sat at the head table. 
They were Charles W. Gammons, Albert 
H. Curtis, Alex S. Browne, Leon F. 
Frost, Paul S. Burns, J. Everett Hicks, 
Charles C. Gilman, Franklin W. Ganse, 
Robert W. Moore, Jr., C. A. Ferguson, 
Edward I. Brown, David E. Sprague, 
George H. Tracy. Harry Kay presided. 
Georg. L. Hunt, vice-president of New 
England Mutual, made the principal 
speech. It will be reviewed in The East- 
ern Underwriter next week. 


HOLD UTTERBACK PAYMENTS 





Life Companies Told Not to Settle Pay- 
ments Under Policies of Deceased 
Kentucky Banker 
Several life companies have been noti- 
fied to withhold any payments under 
policies on the life of the late James 
C. Utterback, president of the defunct 
City National Bank of Paducah, Ky., and 
treasurer of McCracken County, until 
completion of an audit of his county ac- 
count can be made. This audit has been 

authorized. 

Utterback committed suicide by drown- 
ing on October 30, a couple of days after 
the City National Bank closed its doors. 
A question came up as to whether Ut- 
terback was bonded or not, it being ap- 
parent that in his being re-elected from 
year to year over a span of years no ar- 
rangement had been made for new bonds 
on each new term of office, it was said. 





ON HONEYMOON HERE 


Francis H. Matthew, one of the lead- 
ing agents of the Kansas City Life in 
Kansas City, paid a honeymoon visit to 
New York this week, enjoying the sights 
along Broadway, admiring the new Wal- 
dorf-Astoria where he and his bride 
stopped, and dodging uptown traffic. He 
is a half million dollar producer. 





A. E. N. GRAY A SPEAKER 


Albert E. N. Gray, assistant secretary 
of the Prudential, addressed the Life 
Underwriters Association of Northern 
New Jersey in Newark recently. 





The Indiana Compulsory 
Deposit Law guarantees 
policyholders of The Lincolre 
National Life Insurance 
Company, Ft.Wayne, Ind. 


Camplete Protection 











Hancock Keeps General 
Seale of Dividends 


INDIVIDUAL POLICIES 





ON ITS 





Preferred Risk Entitled to Increase; To 
Withdraw Disability Insurance Jan. 1, 
Keeping Waiver; Lower Max. Limit 





Announcement by President Crocker 
of the John Hancock advises that the 
1932 general dividend scale on individual 
policies will be maintained; Preferred 
Risk is entitled to some increase, and 
group dividends will be computed as 
usual on group experience, 

Announcement was also made of the 
withdrawal of the disability income fea- 
ture after January 1 when the only pro- 
vision will be for waiver of premium. 
Continued disability weekly premium 
provision remains unchanged at present. 
The existing double indemnity will be 
maintained without change. 

It was also announced that no more 
than $225,000 will be issued on any one 
life and the present limits on older ages 
will be reduced. The maximum amount 
will be available only on limited modified 
life and endowment forms from 25 to 45 
inclusive. Limit for preferred is $75,000 
at ages 20 to 54; $45,000 at ages 55 to 60 
inclusive of all existing insurance on this 
form. 

On January 1 the company is putting 
out a new retirement fund policy with 
annuities to insured and contingent pay- 
ments to members of family. 





OPEN NEWARK OFFICE 
The Washington National Life has 
opened a branch office at 1 William 
Street, Newark, which has been placed 
in charge of W. O. Barnes as general 
manager. Mr. Barnes was formerly lo- 
cated in Jersey City for the company. 


Recommend Central 
Bureau For Big Risks 


DATA ABOUT PENDING CASES 








Companies’ Representatives Also Agree 
On Examiners’ Requirements; Es- 
pecially Laboratory Examination 





The subject of jumbo lines was further 
discussed this week at a meeting of a 
companies’ committee held Wednesday 
in the Metropolitan Life Building, at- 
tended by many ‘prominent men in the 
business. It was agreed to proceed with 
a centralized bureau for getting informa- 
tion as to how much insurance is pend- 
ing on the larger cases, and how much 
is contemplated, 

Likewise, there was an agreement as 
to certain details relative to examiners’ 
requirements which will be made on the 
larger cases, especially results of labora- 
tory examinations. James D. Craig, 
Metropolitan, was chairman. Following 
the meeting there was a luncheon. 

The committee is the outgrowth of a 
committee originally appointed by the 
Actuarial Society and the Medical Direc- 
tors’ Association. Last Spring a number 
of underwriting offices were in confer- 
ence with the committee and the meet- 
ing this week, which had a representa- 
tion of thirty-five companies, wil! report 
the recommendations to the companies. 





GETS ATLANTA APPOINTMENT 

Charles M. (“Count”) Boyer has been 
appointed branch manager at Atlanta for 
the Life Insurance Co. of Virginia. He 
is a graduate of William Jewell College 
at Liberty, Mo., where he won many 
athletic honors and entered life insurance 
in 1919 with the Phoenix Mutual. He 
has lately been with the Mutual Life’ 
Atlanta agency and has also been active 
in community affairs there. 
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A GOOD COMPANY TO REPRESENT 
THE COLONIAL LIFE INSURANCE CO. 
of AMERICA 

Jersey City — 
INDUSTRIAL and ORDINARY 


Thirty-four Years Serving the Public 
Opportunities for Reliable Agents 


REPRESENT A GOOD COMPANY 
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New Jersey 

















GUARDIAN LIFE 





Established 1360 Under the Laws of the State of New York 





17-23 John Street, New York 
COrtland 7-8300 





MANAGERS 





INSURANCE CO. wutics 
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Home Office, 50 Union Square, New York City 
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245 Fifth Ave.—AShland 4-1772 
Uptown 199 Fast 42nd St.—LExington 2-6715 
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John M. Riehle became a manager of 
the Equitable Life Assurance Society in 
New York City on November 16, thirty- 
five years ago. Ever since that time he 
has been a staunch supporter of the 
Equitable and his agency at the present 
time is one of the best-known in the 
country. 

When John M. Riehle arrived at the 
Equitable Building on Monday morning 
to attend a meeting he found gathered 
there nearly all the officers of the Equi- 
table Life Assurance Society and a num- 
ber of other Equitable general agents, 
including Shepard Homans of Prosser & 
Homans, New York City, and Col. Henry 
J. Powell of Louisville. In behalf of the 
General Agents Association of the Equi- 
table Mr. Homans presented Mr. Riehle 
with a gold watch, and in behalf of the 
agency force of the Riehle agency, Max 
Goldsmith, for thirty years a business as- 
sociate of Mr. Riehle, presented the lat- 
ter with a gold medallion. On the face 
of the medallion was-a_ likeness of John 
M. Riehle underneath which was the 
word “Faithful.” 

All the speakers stressed the fidelity to 
the Equitable of John M. Riehle. Presi- 


‘dent Thomas I. Parkinson, presenting a 


thirty-five year certificate and insignia of 
the Equitable’s Veteran Legion, especial- 
ly stressed the loyalty of Mr. Riehle and 
his enthusiasm for the Equitable. Wil- 
liam Alexander, veteran secretary of the 
Society, took Mr. Riehle’s magnetism as 
a text of his talk. 

At the meeting, which was a surprise 
to John M. Riehle, Theodore M. Riehle, 
his son, told of the part sentiment played 
in American business life, the pleasure 


35 Years With Equitable Society 


Blank & Stoller 
JOHN M. RIEHLE 


John M. Riehle had always had in be- 
ing associated with the Equitable, and he 
also thanked the agents for the large 
amount of business they had written in 
commemoration of his father’s anniver- 
sary. 

John M. Riehle told of the helpfulness 
he had received from the Equitable offi- 
cers and many pleasant recollections that 
had been his during thirty-five years with 
the Society. 











Great-West Setup 











Important changes affecting the offices 
in five large Ontario cities are -being 
made by the Great-West Life in carrying 
through its policy of expansion and re- 
organization. Under the new set-up Ot- 
tawa, Hamilton, London and Windsor, 
previously district offices, will now oper- 
ate as complete branches. 

The work of all these offices will be- 
come increasingly important and on this 
account the various district managers 
have been promoted to the posts of 
branch managers, while in Toronto D. O. 
Hubbell, formerly an assistant manager, 
now becomes branch manager there. 

Commenting on these changes, H. W. 
Manning, assistant general manager, em- 
phasized the strength of the superstruc- 
ture of the company’s organization in 
Ontario and the East. T. Milton Taylor, 
formerly manager of the Ontario branch, 
becomes supervisor of the newly consti- 
tuted Ontario agencies. The company’s 
development in Ontario will be greatly 
speeded .and facilitated bv these new 
branches and others that will be subse- 
quently established. 

The contact between the company’s 
home office and its agencies in the East 
is maintained through C. A. Butler, su- 
Derintendent of all Eastern agencies, who 
is now considering such further changes 
throughout his whole territory as will 
work in most effectively with the com- 
Pany’s plans for stronger organization. 


NEW COMPANY IN TEXAS 
A new life insurance company being 
formed in Texas will be called the Pal- 
ladium Life. The plan is for a capital 
and surplus of $2,000,000. A. R. Roberts, 
formerly president of the Amicable Life, 
Is one of the active figures. 


< 








NO CHANGE IN DIVIDENDS 


The Northwestern Mutual will 
maintain its dividend scale during 


1932, according to President W. D. 
Van Dyke, who made the announce- 
ment before the McMillen Agency in 
New York City last week. 











CAMPAIGN FOR HARRY GARDINER 


The Harry Gardiner Agency of the 
John Hancock in New York City has 
been turning in some record production 
during the past few weeks in order to 
pay tribute to Manager Gardiner, whose 
thirty-seventh anniversary of service 
with the company falls on December 
1. In a thirty-seven day campaign which 
closes November 24, each member of the 
agency is aspiring for either five appli- 
cations or a total of $37,000 of paid busi- 
ness. 





ADDRESSES McMILLEN AGENCY 

Clay Hamlin, well known Mutual Ben- 
efit producer of Buffalo, N. Y., addressed 
the Clifford L. McMillen Agency of the 
Northwestern Mutual in New York City 
last week. : 





Columbus Meeting Made 
Hit With Wm. Alexander 


IT WAS THAT OF H. A. CHIPMAN 





Manager Hires No Married Agent Un- 
less Latter’s Wife Is Present; Influ- 
ence of Medical Examiners 





William Alexander, secretary of the 
Equitable Life Assurance Society, told 
The Eastern Underwriter this week that 
the convention in Columbus, O., of the 
Harry A. Chipman Agency from which 
he had just returned, was one of the 
most impressive and interesting that he 
has attended in all the years which have 
seen him as a speaker at Equitable 
agency meetings. Asked what there was 
about the Chipman meeting which made 
most impression upon him, he said: “The 
sentiment and human relationship of the 
occasion.” 

“Many of those present were women,” 
he continued, “wives or agents. The 
wives were just as much interested in the 
proceedings as the men. The audience 
was immensely receptive to ideas and 
was enthusiastic. I learned that Mr. 
Chipman never closes with a new agent 
except in the presence of the latter’s 
wife, if he has a wife. She, as well as 
the agent, must be convinced that life 
insurance is the best of all possible busi- 
nesses. Then, too, Mrs. Chipman has 
been a tower of strength and encourage- 
ment to the production force, and, while 
we cannot call her ‘a chip of the old 
block,’ we do know that she is as genu- 
inely an agent as is her husband. Her 
courtesy, helpfulness and sympathy. not 
only to the agents, but to their wives, 
have been a large contributing force.” 

Another thing which struck Secre- 
tary Alexander forcibly was the part 
taken in the meeting by Dr. George M. 
Waters who delivered the address of 
welcome. Mr. Chipman had been ill and 
had taken a month’s trip to South 
America, the agents carrying on enthusi- 
astically while he was away. A fine 
amount of business was rolled up. 

“It was the doctor’s place on the pro- 
gram to welcome Manager Chipman back 
and he did it with a polish and good 
humor that correctly reflected the senti- 
ments of those present,” said Mr. Alex- 
ander. 

“T want to say a word here about the 
men on the medical side of life insur- 
ance and the tremendous influence they 
exert in cementing good relations. In 
some life insurance companies the exam- 
ining physicians are regarded as a neces- 
sary evil, but in traveling about I have 
noticed that in the Equitable at every 
central point the chief medical examiner 











eighty-six years ago. 


security. 


* 
Pretace 


It was to the purpose of safeguarding financial 
futures that the Mutual Benefit was dedicated over 
Experience gained in over 
three-quarters of a century of judicious investment 
of funds renders it one of the strongest financial in- 
stitutions in the world to-day. A portfolio of the 
country’s soundest securities back every outstanding 
policy contract. In view of these facts, insuring in 
the Mutual Benefit is a fitting preface to financ:al 


The Mutual Benefit Life Insurance Co. 
Newark, N. J. 
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of the district is recognized as the best 
friend of the manager and his lieutenants. 
This is especially true in the Chipman 
agency. 

“Incidentally, Dr. Waters told a clever 
story. It had to do with a preacher who 
had refused to take out insurance, say- 
ing that he looked to God for his pro- 
tection. The agent answered: “You're a 
long way from the Home Office.’” 





BANK’S LECTURES POPULAR 


So many requests have been made for 
tickets for the series of estate analysis 
lectures which the Chatham-Phenix Na- 
tional Bank & Trust Co. of New York 
City is sponsoring that a second series 
is planned for Monday afternoons from 
4 p. m. to 5 p. m, starting next week. 
Announcement of the lectures was made 
in last week’s issue of The Eastern Un- 
derwriter. 





NO CHANGE FOR R. H. WALDO 


Ralph H. Waldo, agency organizer of 
the Adams Agency of the Mutual Life 
in New York City, is making no change. 
It was incorrectly stated in The Eastern 
Underwriter last week that he planned 
joining the Freid Agency of the New 
England Mutual. 





MUTUAL LIFE MEETING 
The annual convention of the agents in 
the Metropolitan District of the Mutual 
Life was held yesterday at the Hotel 
New Yorker. The program was ar- 
ranged by Harold L. Taylor, manager, 
who acted as chairman. Details of the 
meeting will be given in next week’s edi- 

tion of The Eastern Underwriter. 





RELIANCE GROUP TRAVELING 


A group of Reliance Life home office 
officials has been touring the country vis- 
iting the company’s agencies. The party 
includes J. N. Jamison, vice-president; J. 
H. Layton, assistant secretary, and E. C. 
Sparver, agency director. 
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Prudential Statement 
‘On Disability Policy 


ACTION EFFECTIVE END OF YEAR 





To Drop Ordinary Disability Income 
Benefits; Waiver of Premium Re- 
quires Six Months’ Period 


The Prudential will discontinue the ‘is- 
suance of Ordinary policies with Dis- 
ability Income benefits from January 1, 
1932. No applications for policies with 
these benefits will be considered unless 
they are written and the medical ex- 
aminations made prior to that date. 

Ordinary policies with provisions for 
waiver of premiums on account of total 
and permanent disability will continue to 
be issued after January 1, 1932, as here- 
tofore, except that a period of six months 
of total disability will be required to en- 
title the insured to the benefits, instead 
of the four months’ period now provided. 

Intermediate policies will continue to 
be issued after January 1, 1932, with the 
disability provisions as now provided, ex- 
cept that the four months qualifying pe- 
riod will be increased to six months and 
that the clause headed “Recognized Dis- 
abilities” will be eliminated. 

In discussing the action of the Pru- 
dential President Duffield said to the pro- 
duction force of the company: 

“The decision to discontinue the issu- 
ance of policies with Disability Income 
was taken because of the unsatisfactory 
experience we have had with this busi- 
ness. The situation was such as to de- 
mand drastic action, either greatly in- 
creased premiums and restrictions so as 
to make the benefits practically unsal- 
able, or else discontinuance, which we 
believe to be the best solution. 

“We are giving you this notice in order 
that you may inform prospects with 
whom you have discussed disability in- 
come and waiver of premium provisions. 
We feel that we can depend upon you to 
protect us from the kind of selection that 
has made it necessary for us to discon- 
tinue or to change the policy provisions 
referred to.” 





JOHNSON & HIGGINS 100% GAIN 





Double Production for October With 
Over $2,600,000; Also Show Gain 
For Year 

The Life Insurance Department of 
Johnson & Higgins, general agents for 
the Prudential and the Home Life of 
New York, announce a paid-for produc- 
tion for October of $2,648,500 exclusive of 
Group and Wholesale Insurance. This 
compares with production of $1,318,500 
for the same month in 1930, a gain of 
$1,330,000, or 100% 

The Johnson & Higgins paid life pro- 
duction for the first ten months of 1931 
is $23,131,847, against a total of $19,687,- 
000 for the same period of 1930. This 
represents a gain for the year to date of 
$3,434,839, or 17% 





Eq. of Iowa Dividends 


(Continued from Page 9) 


the best estimates that can now be made, 
our company will have a very creditable 
financial statement to make at the close 
of the year which will be convincing evi- 
dence of its stability and the high char- 
acter of its investments. Even though 
there might be some depreciation on the 
basis of present abnormally low values, 
the assets of the company will increase 
to a degree not only sufficient to cover 
the liabilities but to show a very consid- 
erable growth in the surplus funds—in 
other words, a mark of growing strength 
in time of stress. 

“This is a time to conserve rather than 
to distribute. Our experience during the 
influenza period and subsequent thereto 
warrants the soundness of our conclu- 
sions as above outlined. We believe that 


every thinking individual will commend 
our course of action and policy of ad- 
ministration.” 


November 20, 1931 








Phila. Association 


Plans Active Season 


ARE IN NEW HEADQUARTERS 





Charles Cox Executive Secretary; Al- 
ternate Dinner and Luncheon 
Meetings Planned 





What is probably the most ambitious 
program ever attempted by the Phila- 
delphia Association of Life Underwrit- 
ers has been mapped out for this sea- 
son. For the first time in its history 
the Philadelphia organization has its own 
headquarters, an office having been 
opened in the Real Estate Trust Build- 
ing in charge of Charles Cox, new ex- 
ecutive secretary. Louis F. Paret, well 
known Provident Mutual manager, is 
president this year. 

The schedule of meetings calls for al- 
ternate dinner and luncheon affairs. The 
dinner meetings will be company nights; 
the first one last month being the Phila- 
delphia Companies’ night. At the De- 
cember meeting, the New York com- 
panies will be honored—as well as fur- 
nishing the speakers. The February 
meeting will find the New England com- 












INDEPENDENCE SQUARE 


panies present while the April meeting 
will be turned over to the Southern and 
Western companies. 

The first luncheon meeting was held 
yesterday with Al Manning, of the John 
Hancock Mutual Life, of Boston, as the 
principal speaker. 

In addition to this program, the asso- 
ciation is also holding a circuit rider 
agency building schedule for managers, 
general agents and supervisors by the 
Life Insurance Sales Research Bureau. 
The second lecture was recently given 
by G. F, Davies, who discussed the train- 
ing of established agents—relation of 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 


A comparative statement of the = progress during the last ten 
years shows a remarkable achievement. 
by 141.9%; the admitted assets have shown a gain of 492.2%. 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 

OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 


A Policy for Every Purse and Purpose 






The premium income has increased 
The policy 


PHILADELPHIA, PENNA. 








“old” organization to agency success; 
how to discover training methods; get: 
ting old agents to use new methods; the 
process of retraining, what to do and 
how to do it. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 






Omaha 
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EAL SALESMANSHIP 


Life insurance selling today demands more than average ability. 
It demands skilled knowledge plus — action. It demands 
real salesmanship. 


In the outset, it requires careful preparation, a thorough knowledge 
of the business, a keen understanding of human nature and an 
ability to quickly analyze human needs. The man who combines 
these qualities with “action” is the man who is hitting the high 
mark of success and reaping the rewards of his efforts. 


This Company is greatly interested in this type of salesmanship. 
We credit a large part of our splendid success and rapid growth to 
the constantly increasing number of real salesmen in our field 
organization. 


We have need for more such men. 


Operating in 40 States, the District of Columbia and Territory of Hawaii. 
Branch Offices and General Agencies in practically all important centers. 


issouri State Life 


Insurance Company 


Hillsman Taylor, President 
Home Office, St. Louis 


A GOOD COMPANY TO REPRESENT 
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America’s First Flying Field On 
Penn Mutual’s Home Office Site 


America’s first flying field was on the 
site of the present home office building 
of the Penn Mutual Life in Philadelphia, 
according to discoveries which the com- 
pany has made. The Penn building now 
stands where once there was an old co- 
lonial prison and it is very apparent that 
the first balloon ascension in this coun- 
try took place from this prison yard. 

According to the company’s research, 
the first successful air voyage in the New 
World was made on January 9, 1793, 
when Jean Pierre Blanchard, a citizen of 
France, ascended in a_ hydrogen-filled 
balloon from the yard of the Walnut 
Street Prison in Philadelphia, then at the 
southeast corner of Sixth and Walnut, on 
Independence Square. The flight project 
attracted a considerable assemblage of 
spectators, including President George 
Washington—Philadelphia at that time 
being the capital of the United States. 
The President was very much interested 
in the ascension, and just before the 
aeronaut left Washington handed him a 
signed letter recommending him to the 
kind consideration of all upon his de- 
scent. 

The balloon, carrying Blanchard and 
a small black dog named Charlie, trav- 
eled a distance of fifteen miles; the 
maximum height reached was 5,813 feet, 
and the time was forty-six minutes. 


‘tempted a balloon flight from the same 


They landed without mishap in New 

Jersey, near what is now Woodbury. 
Peter Carnes of Baltimore, under the 

patronage of Benjamin Franklin, had at- 


prison yard in 1784, within a year of 
the world’s first successful attempt, 
which had taken place in France in 1783. 
But the Carnes balloon took fire as it 
rose, and that aeronaut barely escaped 
with his life. 

Blanchard was an inventor of some 
ingenuity, and had made _ forty-four 
flights in Europe. He was reputed to be 
the first parachute jumper; his leap of 
twenty-two feet made him the father of 
all “caterpillars.” His wife, by the way, 
later held the astonishing position of 
Chief of Napoleon’s Air Service. 

The Penn Mutual has had made a 
handsome picture of “The First Air Voy- 
age in America,” done in woodcut by 
Charles R. Gardner, and has presented 
prints of it to a number of the most 
prominent air-minded men of the coun- 
try, and copies of this unusual example of 
pictorial publicity are now framed on the 
walls of aviation offices and flying fields. 
The company has received many com- 
pliments on this dignified advertising of 
its office site, as it did on “The Inde- 
pendence Square Neighborhood” book 
the Penn Mutual published several 
years ago. 





OCTOBER SHOWS IMPROVEMENT 





New Production of Month 10% Less 
Than October, 1930; Total Year’s 
Business, 13% Less 


October showed quite an improvement 
over September in new life insurance 
production, according to the latest figures 
of the Association of Life Presidents. 
The production last month was 10.6% 
less than October, 1930, while that of 
September this year was 19.5% below 
the amount for the same month a year 
ago. The cumulative total of new busi- 
ness for the first ten months of this year 
was 13% below the amount for the same 
period last year. 

The report aggregates the new busi- 
ness records, exclusive of revivals, in- 
creases and dividend additions, of forty- 
four member companies which have 82% 
of the total volume of life insurance out- 
standing in all United States legal re- 
serve life companies. 

For October, the total new business of 
all classes written by these companies 
was $817,858,000 against $914,860,000 dur- 
ing October of 1930. New ordinary in- 
surance amounted to $563,423,000 against 
$619,529,000—a decrease of 9.1%. Indus- 
trial insurance amounted to $213,931,000 
against $243,779,000—a decrease of 12.2%. 
Group insurance was $40,504,000 against 
$51,552,000—a decrease of 21.4%. For the 
first ten months, the total new business 
of these companies was $9,121,200,000 this 
year against $10,487,757,000 last year. 





ViSIT NEW YORK LIFE BLDG. 





University of Vermont Students Inspect 
Company’s Home Office 
in New York : 

Twenty-five members of the Senior 
Class of the University of Vermont, stu- 
dents in the Economic Department, vis- 
Ited the New York Life home office 
building on Monday, as part of a two- 
day tour of New York business concerns. 

The New York Life Building, win- 
ner of the Fifth Avenue Association’s 
award for being the most beautiful 
building erected in Fifth Avenue district 
in 1928, is also known as one of the most 
modern and scientifically planned build- 
ings in New York. Its many modern 
Utilities include the largest pneumatic 
tube system, an elaborate vacuum clean- 
ing system, a great mechanical ventilat- 
ing system, and the largest installation 
ot sound-proofing treatment. 


INSURANCE IS PROPERTY 





Portfolio of Elbert Storer Plan Issued 
by Insurance R & R Service 
of Indianapolis 

A new publication of the Insurance 
R & R Service is a portfolio explaining 
and illustrating the Elbert Storer Plan 
of Presenting Life Insurance as Good 
Property and as a Profitable Investment. 
President of the National Association of 
Life Underwriters and manager in In- 
diana of the Bankers Life, Mr. Storer, 
proceeding from the theory that all prop- 
erty is life insurance, is able to start 
with what the prospect now owns 
(whether real or personal) and without 
discounting the intrinsic value of what 
he owns let it stand upon its own merits 
as to whether it will do for the prospect 
what he wants his investments to do for 
him and his loved ones. 

Shortly the presentation reveals the 
fact that life insurance offers the pros- 
pect an ideal opportunity for investing 
so as to secure the ends desired. 

The whole idea is pleasant to present 
to a prospect, is one in which the pros- 
pect agrees all the way through, is one 
that leads to the logical conclusion that 
the prospect needs more life insurance. 
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The portfolio is available at a dollar a 


copy. 





LIFE COMPANY INVESTMENTS 


Washington Meeting of American Eco- 





nomic Association Will Have Session 
Devoted to Subject 


A program on insurance will be a fea- 
ture of the forty-fourth annual meet- 
ing of the American Economic Associa- 
tion, to be held at the Hotel Washing- 
ton, Washington, D. C., December 28-30 
inclusive. It should be of 


insurance supervision officials. 


Dr. S. S. Huebner of the University of 
Pennsylvania will be chairman of the in- 
surance meeting. The general topic under 
discussion will be “Investments of Life 
Insurance Companies.” 
presented by Professor Riegel, Univer- 
sity of Buffalo, on “Investments During 


Papers will be 


interest to never failed to meet an obligation. 


GOOD SHIPS: Only “stormy weather” really tests the 
safety of ships and financial institutions. Well-managed life 
insurance companies have come through every “storm”—every 
test—safe and staunch. For example, for 86 years, since it 
was founded in 1845, New York Life has weathered all Wars, 
Epidemics and Financial Crises:—The Mexican, Civil, Span- 
ish-American, and World Wars;—The scourges of yellow 
fever, cholera and influenza;—The panics and depressions of 
1857, 1861, 1865, of the 70’s, of 1884, 1893, 1896, 1903, 1907, 1914, 
1920-1921 and 1929-1931. In all these years New York Life has 














New York Life Insurance Company 
51 Madison Avenue, Madison Square. 
New York, N. Y. 


the Depression of 1930-31”; and by Pro- 
fessor Herlove, University of Chicago, 
on “Should Life Insurance Companies 
Be Permitted to Buy Common Stocks?” 
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NEW WAR AND RIOT CLAUSES 

It has been decided recently by Lloyd’s 
Underwriters’ Fire and Non-Marine As- 
sociation that the six clauses at present 
in use covering the risks of war and 
riots shall be discontinued at the end of 
this year, and shall be superseded as 
from January 1 next by a new series. 

The new clauses, of which there will 
be four only, will between them cover 
the same perils as the old. The amended 
riots and civil commotions clause will in- 
corporate some of the risks enumerated 
in three. of the old clauses, and will in- 
clude “civil war, revolutions, insurrec- 
tions or rebellions, riots, strikes, lock- 
outs and labor disturbances and _ civil 
commotions” and loss or damage caused 
by “persons of malicious intent acting on 
behalf of or in connection with any po- 
litical organization,” and it is also to 
cover fire or explosion directly caused by 
any of the’ foregoing wherever originat- 
ing. i 
As in the past, losses will be excluded 
which are caused by confiscation, na- 
tionalization or requisition, or which are 
the result of the destruction of the in- 
sured property by order of the Govern- 
ment or any municipal or local authority. 
This clause will form the basis for in- 
surances of this particular class. Except 
for the amendments in the insuring par- 
agraph the other conditions remain un- 
altered, and include a non-contribution 
clause and the condition of average. 

On the payment of extra’ premium the 
scope of the cover can be increased by 
the addition of another of the new 
clauses, the “Malicious Damage Exten- 
sion Clause.” This includes malicious 
damage caused by any person whether 
connected with a political organization 
or not. 

Similarly, the addition of the new 
“War Extension Clause” will extend the 
insurance to cover war, bombardment, 
military or usurped power and 
perils of war, including hostile aircraft. 

The present “War and Bombardment 
Clause,” which refers only to perils of 
war, and does not include riots and civil 
commotions, has also been amended in 
some respects. The changes, however, 
are mostly in arrangement, and are only 
such as were necessary to bring it into 
line with the other new clauses of the 
series. 

Another alteration which is all to the 
good, since it lessens the possibility of 
misunderstanding, is the renaming of the 
present “War Clause.” This does ‘not, 
as has many times been supposed, cover 
the risks of war, but excludes them. It 
is now to be known as the “War Ex- 
clusion Clause.” 


other: 


USES DOLE TO BUY CAR 

The British papers are full of stories 
showing abuses of the system of unem- 
ployment insurance and its companion, 
the dole. A correspondent of The East- 
ern Underwriter sends this paper the fol- 
lowing account of a conversation at Mid- 
dlesex Legal Sessions: 

“Do you keep a_ chauffeur?” asked 
Counsel Frederick Levy of a witness, 
who answered in the negative. 

“Do you belong to the idle rich?” 

“No, the idle poor.” 

“You keep a car and you are on the 
dole ?” 

“Ves.” : 

“How do you manage to keep a car?” 

“I have plenty of friends.” 

“Did you tell the Ministry of Labor 
when applying for the dole that you were 
running a car?” 

“No.” 

“Why note” 

“IT did not think it was necessary.” 

“How long have you had the car?” 

“Eighteen months.” 

“How long have you drawn the dole?” 

“Four months.” ; : 

Witness further explained that it was 
a four-seater car and he was purchasing 
it on the instalment plan. He said that 
his people were helping him out. He was 
paying £4 per month for the car and re- 
ceived 15s. per week from the dole. 

Sir Thomas Forster, K.C,, deputy 
chairman, said that if that was the truth 
the system ought to be changed. — 

“That is why things are so bad in this 
country,” commented the counsel. . 

American newspapers also are having 
considerable to say of these dole abuses. 
An interesting series of articles’ on the 
subject has started to appear in the New 
York Herald Tribune, written by John J. 
Leary, an internationally known writer 
on labor and industry, and awarded the 
Pulitzer prize in journalism by Columbia 
University in 1920 for his work on the 
national coal strike of 1919. 

Recently, Mr. Leary completed a study 
of employment conditions in Europe for 
President Hoover. In this series he will 
tell of the inception, development and 
growth of the system of unemployment 
benefits in England. These articles will 
show how the system of unemployment 
insurance, set up to help the working 
people, has gradually evolved into an oc- 
topus strangling industry, forcing down 
the living standards of the English work- 
ing people and making impotent their 
trade unions. 





Henry C. Prudhomme, insurance agent. 
Portland, Ore., has copyrighted a new 
daily field card which in a limited space 
and handy manner produces the memo- 
randum of each day’s work. The card 
also leaves space for prospects secured 
during the day and has a code giving 
facts about the prospects. A quotation 
used by Mr. Prudhomme on the card is: 
“No one ever lost business by exposing 
himself to it.” 
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FRED E. VINCENT 





Fred E. Vincent, who with V. I. G. 
Peterson is joint manager of the Amer- 
ican Foreign Insurance Association for 
China, is visiting the head. office in New 
York City. After experience with the 
International Bank Mr. Vincent saw 
service with the Red Cross in Siberia. 
He joined the A. F. I. A. in 1920, being 
assigned to China. The A. F. I. A. has 
its head Chinese office in Shanghai, 
branches being maintained at Harbin, 
Tientsin, Hankow and Canton. Mr. Vin- 
cent was chairman of the committee 
which revised and drew up the new tariff 
for Shanghai recently adopted. Asked by 
The Eastern Underwriter if he desired 
to make any comments on the Manchu- 
rian “war” situation, he said he did not. 
Mr. Peterson was marine secretary of 
the National of Hartford before joining 
the A. BF. 4. -A, 

* * x 

Frederick H. Ecker, president of the 
Metropolitan Life, has accepted the 
chairmanship of the appeal of the United 
Hospital Fund of New York in the life 
insurance division. J. M. Fraser of the 
Fraser Agency of the Connecticut Mu- 
tual Life is chairman of the underwrit- 
ers’ division. Last year the life insur- 
ance business contributed $5,808 to the 
United Hospital Fund for the support of 
the free work in its fifty-five member 
hospitals. F. W. Lafrentz of the Ameri- 
can Surety, has accepted the chairman- 
ship of the Fund’s appeal in the general 
insurance business. Last year the gen- 
eral insurance group contributed $6,797. 
During 1930 these institutions gave 1,800,- 
000 days of free service to the sick poor. 
It is estimated that their requirements 
this year for carrying on this free serv- 
ice will approximate $5,000,000. William 
Schiff is chairman of the brokers’ divi- 
sion. 

* * * 

Ugo E. Guerrini, Mediterranean mana- 
ger of the American Foreign Insurance 
Association, and Mrs. Guerrini returned 
to Europe this week on the North Ger- 
man Lloyd liner. Europa. 

* + 


Hugh D. Hart, former vice-president 
of the Penn Mutual, and Mrs. Hart 
sailed for South America on the Maure- 
tania this week. 

* * 

F. S. Lindsay, assistant secretary of 
the American of Newark, has returned 
to his office minus his appendix. He 
was operated upon in the Community 
Hospital, Montclair. 

* Ok 


Willard I. Hamilton, vice-president and 
secretary of the Prudential, is also presi- 
dent of the New Jersey State Chamber 
of Commerce and chairman of the Water 
Policy Commission of New Jersey. 


George F. Kern of the New York City 
local agency of Fuller & Kern has been 
appointed a member of the fire confer- 
ence committee of the National Asso- 


‘ciation of Insurance Agents to fill thie 


vacancy caused by the death of Warren 
F. Goodwin of New York. Percy H. 
Goodwin of San Diego, Calif., former 
president of the National Association, is 
chairman of this important committee. 
Mr. Kern was also last week elected 
president of the Fire Insurance Agents’ 
Association of the City of New York. 

Mr. Kern is one of the leading agents 
in New York City and before going into 
the producing business in New York in 
1925 he was with the Phoenix of London 
group for six years as general agent for 
the automobile department. Prior to 
that he was with the Royal for ten years 
in New York, specializing in automobile 
insurance. Mr. Kern was one of the 
first insurance men to foster combined 
fire and casualty automobile coverage in 
a single contract. 

* * 

Charles F. Williams, president, West- 
ern & Southern, has presented several 
rare volumes to Xavier University. They 
are: “Voragine Legenda Aurea,” dated 
1497; the Holy Scripture of the Old and 
New Testament according to German 
translation of Martin Luther, dated 1763 
at Germantown; “Biblia,” published by 
Nicholaes Biestkens at Amsterdam in 
1646, with wood covers; “Expository 
Notes With Practical Observations on 
the New Testament of Our Lord and 
Savior, Jesus Christ,” by Wm. Burkitt, 
A.M., London, 1765. 

* 2 * 

Frank G. Snyder, head of the Snyder 
Brothers general agency for fire and 
casualty companies in Louisville, Ky., re- 
turned to his office recently for the first 
time following operation in mid-October 
for removal of cateracts from his eyes. 
Mr. Snyder remarks that his eyes are 
much better. 

Se 

Albert W. Atwood, one of the editors 
of the Saturday Evening Post, spoke on 
life insurance and present-day conditions 
at the William Penn Hotel, Pittsburgh, 
on November 19. He is one of the best 
writers on business topics in the United 
States. 

' w+ 

Walter W. Head, Omaha banker and 
former president of the American Bank- 
ers Association, who was elected pre- 
sident of the Morris Plan Corp., last 
week, is a director of the United States 
F. & G. and the New York Life, and 
board chairman of the American Union 
Life of St. Joseph, Mo. | 

* 


Spencer E. Hickman, formerly of 
Northampton, Mass., has joined the staff 
of the Aetna Life at Buffalo. Mr. Hick- 
man bears the distinction of having had 
the son of Calvin Coolidge in his Sunday 
school class while he resided in North- 
ampton. 

. + 

George S. White, formerly vice-prest- 
dent of Lethbridge & Co., Inc., New York 
insurance brokers, has resigned to or- 
ganize George S. White & Co, Ic, 
which will conduct a general insurarce 
brokerage business with offices at !1 
John St., New York City. 


Mrs. Carl Th. Endemann, wife of ‘ arl 
Th. Endemann, European underwriter of 
the American Foreign Insurance Ass0- 
ciation, left yesterday on the North (er- 
man Lloyd liner Berlin for a visit to 
Scotland and Germany. : 

* 


Armand Sommer, accident department 
manager, Home Indemnity and Southern 
Surety, has an article in the current 
Bridge Magazine called “A Lucky 
Psychic!” in which he describes how 4 
contract bridge bid of this type was suc- 
cessfully made. Mr. and Mrs. Sommer 
recently took first place in a New York 
tournament. 
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Compliment Hendon Chubb 

Plenty of complimentary comments are 
being heard in inland marine offices of 
fire companies relative to the manner in 
which Hendon Chubb, star of American 
marine insurance, is acting in the at- 
tempt of the New York Insurance De- 
partment to have the fire and marine 
business get together in stopping over- 
lapping of underwriting, and the con- 
ferences which have been held in conse- 
quence. 

» & -* 


Hassinger and Kay 


In discussing John Kay and Albert H. 
Hassinger, two executives of the Fire- 
men’s, who will retire at the end of the 
year, the Newark Sunday Call said in its 
last issue: 

“The retirement on December 31 of 
John Kay, vice-president and treasurer, 
and Albert H, Hassinger, vice-president, 
will remove the two employes of the 
Firemen’s Insurance Co. who have served 
the company longest. Mr. Kay’s record 
is forty-three years and Mr. Hassinger’s 
forty-seven. When they became con- 
nected with the company there were less 
than ten employes, and each of the re- 
tiring officers in turn wrote in long hand 
all the policies in the early days. Mr. 
Kay’s short name has been ideal for a 
treasurer, and until a few years ago he 
personally signed the dividend checks. 
The number of stockholders now being 
more than 14,000, another system of 
check signatures is used. 

“Both men are native Newarkers. Mr. 
Hassinger’s father was a well known 
builder in the Clinton Hill section, and 
the family homestead was on Clinton 
avenuc, where Belmont avenue was later 
cut through. For many years Mr. Has- 
singer has lived in Summit. Mr. Kay, 
too, came to the Firemen’s after his 
graduation from Newark High School. 
He formerly lived in Clinton Hill, but in 
Tecent years has made his home in For- 
est Hill. His brother, David Kay, is vice- 


President and counsel of the Mutual 
Benefit Life.” 
* oe x 
Fake Insurance Ad Draws 1,500 
Replies 


Jerome Philp, managing editor of The 
Eastern Underwriter, has received the 
following letter from H. B. Clemenko of 
the Satirical magazine, Ballyhoo, which 
has been joshing current advertising as 
it appears in magazines of national cir- 
culation : 

“Of particular interest to insurance 
men is the advertisement of the mythical 
Alimony Insurance Co.’ which ran in a 
recent issue of Ballyhoo, the popular new 
umor Magazine. 

h Ah—the pity of it’ proclaimed its 
fadline, above the disconsolate figure of 
4 man on a park bench, ‘this poor fel- 
lak was once a carefree, happy-go- 
Hs y young man! Admired by all, the 
dl St popular bon vivant in his set, he 
maxed a successful career with a bril- 

‘ant society marriage. Then came the 

‘nouncement! And he didn’t carry 
“mony Insurance. Guard against such 














tragedies. Send for our illustrated book- 

let “How to Keep the Cat from the 

Door.” Alimony Insurance Co., Freedom, 
1; hy 


“The booklet seems to have, held con- 
siderable attraction, because more than 
1,500 readers wrote to Freedom, N. H., 
for copies. Postmaster Lettie A. Thurs- 
ton of that town, unfortunately unable to 
locate the ‘comp&ny’ has been regretfully 
returning the letters to their senders. 
But still they come.” 

The advertisement joshed by Ballyhoo 
was printed in the Saturday Evening 
Post by the Alliance. Incidentally, the 
original ad also drew many replies. 


* #8 


How David F. Houston Became a 
Member of the Wilson Cabinet 


I was interested to read last week just 
how David F. Houston, now the presi- 
dent of the Mutual Life of New York, 
came to be selected Secretary of Agri- 
culture in the Wilson Administration. 
The story is told by Ray Stannard Baker 
in his “Woodrow Wilson Life and Let- 
ters,” the latter two volumes of which 
will be published next month by Double- 
day, Doran & Co. The first two volumes 
of the set were published some time ago, 
and articles from the new books have 
been running serially in the New York 
Herald Tribune. 

The overture to draft Houston was ap- 
parently sounded by Wilson in a letter 
written to his friend and _ confident, 
Colonel House, in which he says in part: 
“Meantime would you be kind enough to 
sound H. (Houston), of St. Louis, on the 
Secretaryship of Agriculture for me? On 
that case I am clear and my choice made; 
but I think it best for you to open the 
matter with him, if you will be so kind.” 
Continuing, the writer says: 

“As to Houston, Page seems to have 
been the first to present his name to the 
President-elect. Page had called upon 
Wilson soon after the election to plead 
the cause of agriculture and the develop- 
ment of the country life. To his mind 
the problems of the soil offered oppor- 
tunities second to none for the new ad- 
ministration and he was anxious to have 
Wilson meet them. At Wilson’s invita- 
tion, he sent to Bermuda while the Gov- 
ernor was resting there a memorandum 
regarding men who might be fitted to 
head the Department of Agriculture. 
Houston, he thought, was the best man 
for the place. 

“House also hit unon Houston for the 
Cabinet, but according to the latter. at 
their meeting in December, House men- 
tioned the Treasury first, then the De- 
partments of the Interior and Commerce. 
Houston replied that if he were to take 
any position he would prefer the Secre- 
tarvshin of Agriculture. 

“At this time Houston was chancellor 
of Washington University. in St. Louis 
and enioyed a wide reputation as an 
economist. While not at all intimate 
with Wilson, they had met on several 
occasions. 

“The first time I saw Woodrow Wil- 
son,’ writes Houston, ‘was in his uncle’s 


house in Columbia. 1 saw him only for 
a few seconds, but I never forgot him.’ 

“No candidate for his Cabinet appealed 
to Wilson more strongly than Houston. 
Both were scholars, thoughtful men, with 
a background of historical and economic 
knowledge; both were educators of long 
experience, both were what Wilson called 
‘emancipated Southerners.’ It was the 
type of mind—as was that of Newton D. 
Baker—that Wilson felt most at home 
with; but even here he doubted and hes- 
itated. Houston had no public follow- 
ing, no acquaintance in Congress. Nev- 
ertheless he appointed Houston with 
genuine satisfaction.” 

4s 


Run on a Bank 
The moral of the following story, cir- 


_ culated by the National Association of 


Finance Companies, is that when bank 
presidents talk business at home they 
should see that the other party to the 
conversation is not thinking of some- 
thing else: 

A very serious part of the difficulty 
confronting business at the present time 
is the fear which nearly all banks have 
that their depositors may any day start 
demanding their money, because of the 
fear that so many depositors have that 
the banks may not be able to pay. A 
certain Ohio bank recently, after many 
months of calling in loans and selling its 
investments, got into a position where it 
had 80% of its obligations in the form 
of cash, eligible paper and government 
bonds. This was an excessively liquid 
condition and one where the bank could 
hardly make expenses, but seemed to be 
absolutely secure against the danger of a 
run. The president of the bank with a 
feeling of elation told his wife that the 
bank was 80% liquid. A few days later 
when he came down to the office in the 
morning he found a long queue of people 
waiting for the doors to open. Many of 
them were his personal acquaintances 
and he immediately asked why they were 
there. They advised him that the night 
before his wife had told the members of 
the women’s club, of which she was presi- 
dent, that the bank was 80% solvent. He 
was fortunately able to explain the real 
condition so successfully as to head off 
the run. This incident illustrates the ner- 
vous condition of the popular mind in 
regard to banking conditions.” 

a aa 


The Most Distinguished-Looking 
Insurance Editor 

In an unpretentious room in the office 
of The Weekly Underwriter in New 
York sits a tall, distinguished-looking 
man with almost white hair, a vigorous 
mustache and a white goatee. Accord- 
ing to the lettering on the door of his 
room he’s an editor, but he doesn’t really 
edit any- news copy nor write any sto- 
ries; yet what he works at contains lit- 
erally thousands of stories of the fire in- 
surance business for fifty years. He’s 


Frank B. Simpson and he’s editor of Fire 


Insurance by States, the statistical rec- 
ord of fire insurance since 1880. 

As editor of that publication Mr. Simp- 
son takes much pleasure and not a little 
pride in the result of his efforts in com- 
piling such a work. The first volume of 
Fire Insurance by States was issued in 
1881. It covered the fire business of the 
year 1880 and contained sixty-four pages 
printed in large type. The last issue, 
which happened to be the Fiftieth Anni- 
versary number, contained 368 pages 
printed in small type and included not 
only the fire business but the ocean ma- 
rine, motor vehicle, ‘inland navigation, 
tornado and hail insurance business done 
by the stock companies in 1930. 

Mr. Simpson possesses a background 
that fits him particularly well for carry- 
ing on his work with The Weekly Under- 
writer. His first business experience was 
in the cotton market where he spent 
several years. 
after that he was with one of the larger 
railroads in the West, of which he be- 
came assistant secretary. After leaving 
the railroad business he spent over a 
year in life insurance where he found 
that while many life insurance salesmen 


are successful, every man is not a born ' 


For a considerable time ‘ 


salesman. However, the experience he 
gained during that period was of real 
value to him, he believes. Immediately 
preceding’ his association with The 
Weekly Underwriter he was connected 
with the National Board of Fire Under- 
writers and the Home Insurance Co. 

To be editor of Fire Insurance by 
States requires an unusual disposition, a 
combination of unlimited patience, com- 
bined with the ability to supervise and 
direct the accomplishment of a tremen- 
dous amount of work in a very limited 
time. Few people realize that there are 
over 10,000 reports to be handled con- 
cerning the business done by every stock 
company in every state. That’s one rea- 
son why the book costs $60 a volume. 
These reports are obtained through cor- 
respondents who furnish them as soon 
as filed with the insurance departments, 
about March 1. Between the time the 
reports are received and the book is in 
the hands of the subscribers, about June 
1, the reports must be tabulated, the ad- 
ditions made, the loss percentages fig- 
ured, the proof read and corrected and 
the binding completed. All the details of 
the previous year’s operations which ap- 
pear in the book are completed in ad- 
vance, but the additions which must be 
made and the number of percentages to 
be figured on the losses paid and losses 
incurred on the last year’s business is 
enormous. Just to figure the loss per- 
centages alone requires over 50,000 cal- 
culations. These are made on machines 
by a corps of special operators employed 
for this purpose for about six weeks of 
intensive work. When Simpson gets his 
statistics factory running on full time 
the other editors wish to get as far away 
from him as possible because those ma- 
chines do make a racket. 

* ¢ ¢ 
Lloyd’s Underwriter Conducts 
Symphony Concert 

Geoffrey Toye, underwriter by voca- 
tion and musician (and a brilliant one) 
by avocation, stepped in at short notice 
to take the place of Sir Thomas 
Beecham, who had been taken ill, as con- 
ductor of a recent concert of the Lon- 
don Symphony Orchestra at the 
Queen’s Hall, London. This was one of 
the most important concerts of the sea- 
son and the program contained several 
works of great difficulty. 

Mr. Toye was no stranger on the ros- 
trum, and the concert, although falling a 
little short of Beecham brilliance, was 
splendidly carried out. The conductor 
had his greatest success with Beethoven’s 
Symphony in B flat, and received an ova- 
tion at the end. It was followed by 
Delius’ “North Country Sketches,” but 
here Mr. Toye was unable to get the 
players to put enough spirit into the 
music. Naturally this was no reflection 
on the Lloyd’s man, who had only one 
morning to work up the entire program. 

Mr. Toye is conductor for Lloyd’s Op- 
eratic and. Dramatic Society and his 
brother is musical critic of the Morning 
Post. 

* *« * 
Company President a Producer 

“Yes, Monday is always a blue day 
for me,” remarked the local manager of 
a fire insurance company. “Our presi- 
dent gets up about six o’clock Sunday 


mornings and goes for a long auto ride. 


before breakfast. He drives all around 
the city and adjoining towns looking for 
new buildings in operation, especially 
those of superior construction and the 
better type of dwellings and makes notes 
of the locations. Monday morning about 
10:30 comes a call—‘Please come to my 
office” There he is with a lot of memo- 
randa and, after a pleasant salutation, 
begins: ] 

“‘There is a fine new fire resistive 
apartment being erected at blank loca- 
tion. I happened to see it yesterday 
morning while taking a ride—have we 
a line on it?’ and so it goes. Finally he 
hands me the slips and it keeps me jump- 
ing all week to follow them up and make 
a report, knowing there will be another 
call at 10:30 on the following Monday for 
the same purpose. Nothing escapes him 
and you have to give a mighty good ex- 
cuse if you don’t get results.” 
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Agent Named For 
} N. J. School Covers 


DICKINSON AGENCY, TRENTON 








Insurance Will Be Placed on School 
Property of State Through Local 
Agents Near Property 





At a special meeting of the New Jersey 
State Board of Education which was held 
at Trenton on Saturday, November 14, 
the W. M. Dickinson Co. in Trenton was 
designated to have full charge of the 
placing of all insurance in_ buildings 
which come under the supervision of the 
board. These include the normal schools, 
the School for Deaf in Trenton, and the 
Industrial School for Colored Youths in 
Bordentown. 

W. M. Dickinson is one of the leading 
agents of the state and has taken a prom- 
inent part in local agency affairs. He 
attends most meetings of the New Jersey 
Association of Underwriters of which he 
has been a member for years and is a 
constructive force in the association. 

It will be the business of the Dickin- 
son agency to see that the insurance is 
placed in fire insurance companies au- 
thorized to accept such business in New 
Jersey and whose policies will be accept- 
able to large leading companies such as 
the Prudential and the Metropolitan Life 
and such other companies that will loan 
money. The companies will be required 
to examine the present policies of insur- 
ance and make such recommendations as 
are deemed advisable. 

It is understood that the Dickinson 
agency shall not directly place any in- 
surance except with the approval of the 
board and that it shall select agents in 
the vicinity of the property to be insured 
and permit those agents to place the in- 
surance. The Dickinson agency will de- 
liver all policies to the secretary of the 
board and keep him informed as to the 
coverage on all properties. This action 
was taken by the State Board of Educa- 
tion because it was alleged that insurance 
has been obtained for greater amounts 
than conditions warrant and that higher 
rates were being paid for the insurance. 
The insurance was controlled to a large 
extent by a large Paterson insurance 
firm. The plan of bidding for the in- 
surance was discussed by the board but 
it was deemed advisable to designate one 
firm for the entire responsibility of the 
placing of the insurance. 





LINCOLN FIRE MERGER 





Will Absorb Chicago F. & M. if Ap- 
proval of Stockholders and Insur- 
ance Dep’ts Are Gained 
The Lincoln Fire of New York will 
absorb the Chicago Fire & Marine pro- 
viding the directors and stockholders of 
each company agree and*the plan is ap- 
proved by the New York and _ Illinois 
Insurance Departments. The officers of 
the two companies have sponsored the 


plan. The name of the combined com- 
pany is to be the Lincoln Fire Insur- 
ance Co. of New York. The Chicago 


F. & M. earlier this year absorbed its 
running mate, the Presidential Fire & 
Marine of Chicago. A couple of weeks 
ago a merger of the Chicago with the 
Associated Fire & Marine of San Fran- 
cisco was arranged but this proposal was 
dropped on account of legal technicalities. 

Organized in 1923 the Lincoln Fire 
wrote reinsurance only until the close of 
1929 when it broadened its field to direct 
business. Its reinsurance business is 
handled by its officers, A. T. Tamblyn 
being president and T. B. Boss vice- 
president and secretary, and its direct 
business is handled by George W. Blos- 
som, Sr., W. A. Blodgett and O. F. Wal- 
lin who had been the United States man- 
agers of the Urbaine Fire of Paris before 
that company reinsured with the Lincoln. 





Kentucky Increases 
Were Not Authorized 


PROTEST BY STATE AUDITOR 





Conference to be Held Today at Frank- 
fort; Principle Not Amount of Pre- 
mium Increase at Stake 





General fire insurance rate increases 
on tenth class, unprotected business 
properties, not specifically rated, as an- 
nounced by the Kentucky Actuarial Bu- 
reau, effective October 19, were put into 
effect by the Bureau without the ap- 
proval of the Department of Fire Pre- 
vention and Rates, according to a state- 
ment issued at Frankfort, Ky., this week 
by Clell Coleman, state auditor, who fur- 
ther stated that a conference would be 
held at Frankfort today as between rep- 
resentatives of the state; George Park- 
er, manager of the Kentucky Actuarial 
Bureau, Louisville; and J. V. Parker, 
Chicago, manager of the Western Actu- 
arial Bureau. 

It was stated that three months ago 
the Kentucky bureau sought to file new 
rate schedules, which would have in- 
creased rates on certain classes named 
in the filings, and which the insurance 
department rejected, writing Mr. Parker 
in detail, setting out several suggested 
changes in existing schedules, provided 
Mr. Parker would accept all the pro- 
posed changes, but none to become ef- 
fective unless all were put into effect. 

Subsequently, according to Mr. Cole- 
man, Mr. Parker filed the new sched- 
ules affecting unprotected mercantile 
buildings and contents, but ignored the 
remaining suggestions, and Mr. Coleman 
immediately disapproved, he claimed, 
but later learned, that contrary to cus- 
tom the advances had already been put 
into effect by the Bureau. 

It was further stated that the depart- 
ment had written two letters tg Mr. 
Parker to which he had not replied, but 
that it had been advised by department 
employes, who had talked with Parker, 
that he and J. V. Parker planned to be 
in Frankfort, November 20, for the con- 
ference. 

Coleman was quoted as stating that the 
amount involved was not large, but that 
the precedent of the bureau putting into 
effect rates that have not been approved, 
or in spite of disapproval of the depart- 
ment, was unheard of and would be re- 
sisted. 


NO OPPOSITION TO SWAYZE 

Indications are that Mayor C. F. 
Swayze of Niagara Falls, Ont., will be 
unopposed in the civic elections to be 
held next month in that city. No oppo- 
sition has appeared as yet to Mr. Swayze 
and the time for filing petitions is draw- 
ing to a close. In private life he is the 
head of an insurance business bearing 
his name. 
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Raritan Valley 
Will Liquidate 


REINSURED IN STUY VESANT 





Company Was Started in 1928 as a Mem- 
ber of the Frelinghuysen Group; 
Capital of $200,000 





At a recent meeting of the stockhold- 
ers of the Raritan Valley Insurance Co. 
of New Jersey, one of the Frelinghuysen 
group, it was decided to liquidate the 
company’s affairs and its outstanding 
risks in force were reinsured in the 
Stuyvesant Fire, another of the Fre- 
linghuysen group. 

The company was one of the many in- 
surance organizations which were or- 
ganized in 1928 when more than twenty- 
eight insurance companies filed’ papers 
of incorporation in New Jersey. Of the 
twenty-eight companies only seven func- 
tioned, the Raritan Valley being one of 
the seven. 

The company was incorporated on 
May 31, 1928, and started to do busi- 
ness on October 1, 1928. with a capital 
of $200,000. The financial condition of 
the organization, according to the De- 
partment of Insurance as of December 
31, 1930, showed admitted assets of $334,- 
216; total liabilities. except capital, $61,- 
606; surplus, $72,610; total disburse- 
ments, $49,725; net losses paid, $24.198; 
total income, $78,788; net premiums, $61.- 
833. The dissolution awaits the approval 
of the New Jersey Department of In- 
surance. 





GEN’L AGENTS’ EARNED INCOME 

The Commissioner of Internal Revenue 
has ruled that the income of a supervis- 
ing general agent of a fire or casualty 
company is all earned to the extent of 
$30,000 and should not be restricted to 
$5,000. Herbert Cobb Stebbins of Den- 
ver, Col., chairman of the conference 
committee of the American Association 
of Insurance General Agents and the 
one who brought the question before the 
Revenue Department, says that several 
agents have already secured refunds from 
the Government. 














Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 








J. A. Kesey, General Agent 


United States Fire Branch: 80 John Street, New York 


Georce Z. Day, Asst General Agent 





ASSETS ' P 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS. ‘ 





U. S.—Statement December 4, 1930 


$13,257,460.31 
2,265,563.71 
816,124.97 
10,175,771.63 
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PATTON SUCCEEDS GRUPE 





Veteran Secretary of Northern Assur- 
ance Resigns to Return to Chicago; 
Successor Well Experienced 


Louis W. Grupe has resigned as secre- 
tary of the Northern Assurance at the 
New York headquarters. He has super- 
vised the Western business of the com- 
pany and left to get married and estab- 
lish a home and business of his own in 
Chicago. The Northern has promoted 
Earl D. Patton to the post of secretary 
and he will handle the Western business. 
Mr. Patton has been with the Northern 
for ten years, having served as assistant 
special agent in Oklahoma and then as 
state agent in Kansas. He is a native 
of Asheville, N. C., and entered insur- 
ance with a local agency at Wichita 
Falls, Tex. 


Mr. Grupe was with the Northern As- 
surance for nearly forty years, first in 
the Western department office at Chi- 
cago, then as fieldman in Indiana, and 
more recently as a company executive at 
Chicago and New York. In announcing 
his resignation United States Manager 
Robert P. Barbour said: “On the one 
hand we greatly regret to lose Mr. 
Grupe’s services and the business and 
personal association with him, while on 
the other hand we congratulate him 
most heartily and wish him great happi- 
ness and contentment in his home and 
new undertakings.” 





Auto Rates Increased 

General Exchange Insurance Cor- 
poration, subsidiary of General Motors 
Corporation, has been authorized by 
the Virginia state corporation com- 
mission to increase its margin pre- 
mium charge from $4 to $4.50 as of 
December 1 on fire, theft and trans- 
portation coverages in that state. 











EMPIRE FIRE MERGER 

Stockholders of the Empire Fire will 
meet on December 17 to vote on 4 pro- 
posal to merge the company with the 
Great Lakes of Chicaeo. Both these 
companies are owned by the Public Fire 
of Newark. President Fred A. Rye of 
the Public says that this merger is pre- 
liminary to a merger of the combined 
company in the Public. The Empire Fire 
was organized in Brooklyn early in 1928 
and was bought by the Public this year. 
The Great Lakes was started by Polish- 
American citizens of Chicago several 
years ago and at its best wrote about 
500,000 in premiums a year. The fire 
ratio was low but expenses high so that 
the company sustained underwriting 
losses. 





FINANCE COMPANIES MEET 

Restoring the ability to consume nor 
mally as a means of ending the depres 
sion was one of the themes of the al 
nual meeting and financing conference 
of the National Association of Financt 
Companies held in Chicago November ! 
and 18. 
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IN. ¥. Department’s Auditor 


Charles Hughes, Expert on Insurance Finance, Is Member of 
Three Leading American Actuarial Societies; 
Early Insurance Experience 


By Edwin N. Eager 


Were it not that Charles Hughes, au- 
ditor and actuary of the New York State 
Insurance Department, is a member of 
three leading American actuarial socie- 
ties and has been accustomed for many 
years to dealing with insurance statis- 
tics, his optimistic philosophy might be 
less . impressive and compelling. One 
does not usually find a man who works 
daily with figures, insurance company 
annual statements and other financial 
records combining cold realism with ro- 
mantic fantasies and unrestrained imagi- 
nation. Mr. Hughes is no exception to 
this rule. His conclusions are sound. 

To reach Mr. Hughes on the seventh 
floor of the New York City offices at 80 
Centre of the State Insurance Depart- 
ment you first pass through the door 
numbered 715 which opens into a large 
room filled with young women operating 


calculating machines. The atmosphere is’ 


strictly business-like. After crossing this 
room and entering the private office of 
the auditor an entirely different scene 
confronts the visitor. In a large, com- 
fortable room filled with books and gen- 
erally portraying a more homelike ap- 
pearance Mr. Hughes is found seated 
behind his desk, leisurely smoking a pipe. 

One might expect that an- individual 
who has been immersed in actuarial work 
for so many years might be nervous, 
fidgety and not altogether a genial host 
to visitors who weren’t there in connec- 
tion with business of the day. On the 
contrary, Mr. Hughes is mild-mannered, 
soft-spoken, unhurried,. unruffled and 
possesses a full store of ready wit. At 
the age of 57 he has experienced enough 
of life to reach the conclusion that a 
calm, philosophical state of mind is su- 
perior to an attitude of mental unrest, 
no matter how difficult or serious the 
problems with which he is confronted. 
This does not mean that he lacks con- 
victjon; merely that he won't permit 
himself to jump at conclusions because 
others may be frightened into hasty, and 
often unfounded, decisions. 


Became Auditor in 1914 


After an insurance experience extend- 
ing over a period of more than twenty 
years Mr. Hughes was appointed auditor 
and actuary of the New York Insurance 
Department in July, 1914, by then Su- 
perintendent Hasbrouck, succeeding J. 133 
Woodward, resigned. Mr. Hughes had 
been with the New York Department 
prior to that for four years as chief ex- 
aminer of casualty and miscellaneous 
companies, leaving in 1911 to become 
first manager of what is now the Na- 
tional Council on Workmen’s Compen- 
sation Insurance and then assistant 
United. States manager of the Prussian 
Life Insurance Co. 

When Mr. Hughes took over his pres- 
ent post the outbreak of the World War 
was just a month away so that in his 
sixteen years as auditor and actuary he 
has seen insurance companies and busi- 
ness in general face to face with as great 
a variety of insurance problems as any 
similar period of history has produced. 
With this background of experience Mr. 
Hughes does not attach as much surprise 
to the action of the National Convention 
of Insurance Commissioners in propos- 
ing that insurance companies this year 
be allowed to use June 30 security prices 
for valuing assets at the close of 1931 as 
numerous persons in the business do. 

For the last twenty-four years the val- 
uations committee of the Commissioners’ 
Convention has fixed the values of se- 
curities to be used for the annual state- 
ment blanks and in seven of those years 
the values determined upon have not 
been those of the last business day of the 
year. The first occasion calling for a 
deviation from the common practice of 


* 





using December 31 stock and bond prices 
was the panic of 1907. The second was 
the closing of the New York and other 
stock “exchanges in 1914 when Europeans 
liquidated their investments wholesale. 
The New York exchange did not open 
that year until late in December and the 
insurance commissioners did not believe 
that the prices quoted then were true 
evaluations of securities. 


1917-1921 Values Not as of December 31 


Then for five successive years, namely 
1917 to 1921 inclusive, the commissioners 
fixed average values as the basis for in- 


Blank & Stoller 
CHARLES HUGHES 


surance company statements. Principal- 
ly because there has been an interval of 
a decade does Mr. Hughes believe that 
the recent action of the commissioners 
in again disregarding December 31 prices 
causes the arguments pro and con now 
being heard. Mr. Hughes has represent- 
ed the commissioners’ valuations commit- 
tee for years in its negotiations with 
Poor’s Publishing Co., which issues the 
volumes containing the security prices 
used by insurance companies. 

Although not addicted fo issuing state- 
ments about business being “fundament- 
ally sound” and prosperity waiting “right 
around the corner,” Mr. Hughes is not 
pessimistic. He is convinced that this 
country and the world in gerieral will 
work its way slowly but surely out of 
the current depression just as has oc- 
curred in the past. Particularly has Mr. 
Hughes little patience with those indi- 
viduals who are fatalists and who con- 
sciously or otherwise spread the fear of 
utter calamity by stressing unfavorable 
factors in business. 

Having watched the development of all 
classes of insurance in this country 
closely since 1914 Mr. Hughes tells The 
Eastern Underwriter that the sound, 
well-established and legitimate compan- 
ies should face the future confidently. 
His task at the Insurance Department is 
to audit the financial statements of all 
types of insurance companies and socie- 
ties doing business in New York State 
and in this detached position, away from 
the particular problems and difficulties 
of any one company, Mr. Hughes is 
privileged to see and study the economic 
status of insurance as a whole. He ob- 
tains a long range perspective which he 
finds does not reveal a basis for undue 
fears. 

“T find that the golden lining to any 
cloud is often brighter than the black 


outside,” says Mr. Hughes, “and I am 
not changing my opinion today.” 


His Moth« ’s Fortitude 


Some of Mr. Huches’ unwillingness to 
become stampeded into following a crowd 
to the heights of fictitious prosperity or 
the depths of despair is due to his own 
personal experiences outside of his rou- 
tine business. An Englishman by birth, 
Mr. Hughes was one of twenty children 
born of the same parents. His mother, 
88 years of age, is still alive and resides 
in Cornwall, England. His father died 
in 1891. Although handicapped by old 
age and failing eyesight she has a keen 
mind and insists upon keeping abreast 
with the economic and political news of 
the day. Mr. Hughes says his mother 
has always been ambitious and undaunt- 
ed and has never surréndered to diffi- 
culties nor accepted her age as an ex- 
cuse or reason for voluntary retirement 
from mental activity. 

A few years ago Mr. Hughes visited 
his mother in England on personal mat- 
ters and at the time was feeling pretty 
discouraged over the outlook. His moth- 
er noted this and said: “If I gave up 
as easily as you are doing and were car- 
ried away by my fears how could I go 
on living cheerfully at my age? Brace 
up, son; your worries are mostly imag- 
inary.” Since then Mr. Hughes has 
steadfastly refused to allow his emotions 
to color his reactions to facts and past 
experience. 

Mr. Hughes has been in insurance all 
his business life and his career has been 
more varied than that of the average 
person. Born in Chelsea, London, Eng- 
land, on July 2, 1874, he started with the 
Sun Life of Canada at the home office 
in Montreal in May, 1893. Three years 
later he came to the United States to 
enter the actuarial department of the 
Equitable Life Assurance Society of New 
York. In October, 1902, he was appoint- 
ed actuary of the Connecticut Insurance 
Department by Commissioner Theron 
Upson. This post he resigned at the 
beginning of 1906 to go to Toronto as 
managing director of the Crown Life. 

Entered N. Y. Dept. in 1907 

Eighteen months later, in July, 1907, 
Mr. Hughes returned to New York to 
become chief examiner of casualty and 
miscellaneous companies of the New 
York State Insurance Department, re- 
ceiving his appointment from Superin- 
tendent Otto Kelsey. In January, 1911, 
he left the New York Department to aid 
in the formation and be manager of an 
organization to supervise the rating 
problems of compensation coverage. It 
is now known as the National Council 
on Workmen’s Compensation Insurance. 
While with the Prussian Life as assist- 
ant United States manager Mr. Hughes 
worked under Manager William S. 
Scheide. Carl F. Sturhahn, now presi- 
dent of the Rossia of Hartford, was then 
attorney for the same company. In July, 
1914, as already mentioned, Mr. Hughes 
returned to the New York Insurance De- 
partment to take over the post he has 
filled so successfully for sixteen years. 

Of the nineteen brothers and sisters 
which Mr. Hughes had, twelve are still 
living and none died within the first 
year after birth. Also there were no 
twins or triplets among these twenty. Of 
those still living two reside in England 
and the others in the United States, Can- 
ada, China and Nigeria. Mr. Hughes 


was married in 1898 to Miss Roberta 
Katherine Brown of Montreal. They have 
one daughter and two grandchildren who 


live in Easton, Maryland. 

Early in 1902 Mr. Hughes became an 
associate of the Actuarial Society of 
America by examination. Since then he 
has become a fellow of the American In- 
stitute of Actuaries and of the Casualty 
Actuarial Society. 


F. J. McCARTHY, JR.. HONORED 

Friends of the late Frank J. McCarthy, 
for many years stat: agent of the Home 
of: New. York in Virginia, will be inter- 
ested to know that his son and name- 
sake, Frank J. McCarthy, Jr. now a 
cadet at the Virginia Military Institute, 
has been elected ¢:l'tor-in-chief of the 
1932 Bomb, the annual ‘publication. 





Hugh Lewis Surveys 
Present World Crisi: 


FORMER MANAGER OF L. & L. & 





Says U.S. and France Are Partly t 
Blame for Distress Because of Tariffs 


and Huge Gold Holdings 





Hugh Lewis of England, well-know: 
director of the Royal and Liverpool « 
London & Globe, and formerly generz 
manager of the latter company, in speak 
ing on trade and economic problems be 
fore a meeting of insurance Officials i 
Liverpool recently, declared that Britai 
was more dependent on the well-bein 
of other peoples than any other country 

“But lest we hasten wholly to excus 
ourselves on that account,” said M: 
Lewis, “we must remember that Britai 
was in distress years before the world 
wide paralysis intensified her situation. 

The following is a summarized repot 
of Mr. Lewis’s address: 

“The burdensome charges on German 
had been a prime cause of the world dis 
aster and responsible for gold disequili 
brium, with its disorganization of credi 
Those obstacles to German recovery ha 
cut down her consuming power, her im 
ports having declined in twelve month 
by no less than £150,000,000. .To that in 
creased extent she had been unable t 
purchase the goods of other countries. 

“All present efforts at world recover 
were cancelled out by two main factor 
and the consequences arising directl 
therefrom. First, by the impossibility c 
carrying out the current normal obliga 
tions of international trade, burdened a 
countries were with colossal obligation 
from the past, mainly in tributes to th 
U. S. A. and France; and, secondly, b 
the menace of ever-increasing tariffs an 
the frantic attempts of every country t 
exclude the very productions which th 
debtor countries were perforce compelle 
to sell to meet the War debts overhang 
ing them. 


The Question of Prices 


“Tt certainly seemed anomalous thc 
they should complain of cheapness an 
plenty and look for the solution in hig 
prices and scarcity. But before decidin 
that that was an anomaly let them re 
member that primary commodities wer 
not cheap today mainly because of sc 
ence, new inventions, better organizz 
tion, or improved creative methods, bt 
because of violent, abnormal causes—a 
artificial cheapness which brought rui 
to producers and distress to the commt 
nity—a cheapness that could not be re« 
lied wpon to last, a cheapness, therefor 
which was in part destrictive rather tha 
productive. For a time England, wit 
her reduced experts, benefited fro 
cheap imports, and that was a great hel, 
but it hid from her wage-earning cla: 
—unevenly paid as they were—and fro! 
her fixed income class, the real seriou: 
ness of her position.” 

In speaking of the possession and mi: 
use of gold, Mr. Lewis remarked th: 
it was doubly unfortunate that gold ha 
overwhelmingly come into the possessio 
of countries unwilling to adapt their fi 
cal policies to international needs. It wz 
largely through the failure of Americ 
and France to use their gold strengt 
that the world had suffered the collap: 
in prices. 

In referring to the need»of stabiliz: 
tion, Mr. Lewis said that they shoul 
realize, however, that there must be nr 
undue haste in deciding what the ne 
pegged sovereign was to be worth. A 
important advantage given by a fluctua 
ing rate of exchange was that it balance 
a country’s outgoings and incomings. 





MUTUAL SUIT DROPPED 

The Virginia state corporation con 
mission has dismissed from its docket 
case against the Ohio Underwriters M1 
tual Fire of Van Wert, O., which wz 
charged with operating in Virginia witl 
out becoming domesticated. This ste 
was taken after the commission was ac 
vised that the company had withdraw 
from the state and had reinsured its Vi 
ginia business. 
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the lowest guaranteed premium rates ever 


offered the public by a United States insur- 


ance company. 


These reduced rates cannot 


be increased throughout the entire life of the 


policy. 


Splendid agency opportunities are afforded 


by this expanding company to men of char- 


acter and ambition. 52 weeks’ employment 


every year. 
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H. H. Reed Manager of 
North America in N. Y. 


EFFECTIVE JANUARY 1, _ 1932 





Fire and Marine Departments Will Be 
Consolidated in New Building at 
91-101 John Street 





The Insurance Co. of North America 
will consolidate its New York City fire 
and marine departments as of January 
1, 1932, under the general management 
of Henry H. Reed, at present a partner 
of Platt, Fuller & Co., marine managers 
here for several of the North America 
companies and some companies not in 
that fleet. Charles H. Wood, now man- 
ager of New York metropolitan fire de- 
partment of the North America, will be 
transferred to another post in the home 
office territory of the company. 

Upon completion of the Insurance Co. 
of North America’s new office building 
in New York City, at 91-101 John Street, 
between Gold and Cliff Streets, the com- 
pany will house there all of its activities 
in the metropolitan area. The company 
says that “looking to the most efficient 
administration and to offer the best fa- 
cilities to agents and brokers, it has been 
decided to consolidate the fire and ma- 
rine departments.” Until the new build- 
ing is completed, which probably will not 
be for another year at least, the fire and 
marine offices will remain in their pres- 
ent headquarters at 111 John Street and 
56 Beaver Street respectively. 

Associated with Mr. Reed in the man- 
agement of the company here will be 
Bert S. Fuller, John F. Purcell, David 
G. Cameron, Muscoe R. H. Garnett, Ben- 
jamin O. Little, Clifford H. Weston and 
Edwin S. Close. All of these with the 
exception of Mr. Weston and Mr. Cam- 
eron are now members of Platt, Fuller 
& Co. in New York. Mr. Weston is as- 
sistant manager of the New York fire 
office under Mr. Wood and Mr. Camer- 














National Fire Insurance Company 
OF HARTFORD, CONN. 


SURPLUS Aven Aas FOR PROTECTION OF 


POLICYHOLD 
F. D. Layton, President 


Statement, January 1, 1931 
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S. T. Maxwell, Vice-President 
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ssistant Secretaries 
W. C. Browne, W. W. Corry, W. H. Hinsdale, W. O. Minter, S. W. Prince 








on, assistant secretary of the North 
America at the home office in Philadel- 
phia, will shortly be transferred here. 


Career of H. H. Reed 


Mr. Reed is one of the leading per- 
sonalities in. New York marine insurance 
although little known as yet in fire in- 
surance circles. He is an executive of 
outstanding prominence and has proven 
his capabilities over a period of more 
than twenty years. A native of Phila- 
delphia, where his family has lived for 
well over a hundred years, Mr. Reed 
entered insurance with the North Amer- 
ica at the home office in 1907. After 
spending more than four years in the 
marine department there he was trans- 
ferred to New York in 1912 when Henry 
Farnum was marine manager here, the 
firm being Platt, Farnum & Co. 

Mr. Farnum died in 1918 and the firm 
name was changed to Platt, Fuller & 
Co. At that time Mr. Reed became a 
member of the firm and has remained 
one since. With the exception of the 
period of the World War, when Mr. 
Reed served in this country and over- 
seas in France as a captain in the field 
artillery with the Seventy- Seventh Divi- 
sion, he has always been engaged in ma- 
rine insurance. ‘He has been honored by 
the marine business here by elections to 





the presidency of both the American In- 
stitute of Marine Underwriters and the 
Board of Underwriters of New York and 
has served on many important ocean and 
inland marine committees. At the pres- 
ent time he is a member of the marine 
insurance committee which is working 
with similar committees of fire and cas- 
ualty representatives and the New York 
State Insurance Department on the 
problem of overlapping coverages. 

Platt, Fuller & Co. will continue in ex- 
istence as heretofore as marine repre- 
sentatives of the Bankers & Shippers, 
National Fire of Hartford, Pacific Fire 
and the Yangtsze, but will cease official 
connections with the North America 
companies when the consolidation be- 
comes effective. “ 

Mr. Wood came to New York in the 
latter part of 1928 when the New York 
fire department of the North America 
was opened. Prior to that Charles F. 
Enderly had conducted only a brokerage 
and service department here. In 1929 
both Mr. Wood and Mr. Weston were 
made assistant managers and following 
the death of Mr. Enderly in the summer 
of 1930 Mr. Wood was promoted to suc- 
ceed him. Prior to his New York con- 
nection Mr. Wood had had several years 
of experience in the South for the North 
America and other companies. 











SEEK ADJUSTMENT CHANGE 1 





Hudson County Agents Want General 
Adjustment Bureau to Handle 
Losses; N. Y. Board Proposal 
The Hudson County agents proposg to 
present at the next meeting of the New 
York Board of Fire Underwriters a pro- 
position that the loss committee sur- 
render their control over adjustments in 
Hudson County, and the agents in the 
county have urged their companies to 
vote for the change. The New Jersey 
agents want the General Adjustment Bu- 
reau to handle the New Jersey business. 
The board’s loss committee has handled 
the adjustments for-a number of years 
for the reason that the Exchange origi- 
nally had jurisdiction over Hudson 
County, surrendering it several years 

ago. 





FIRE LOSSES DECLINE 





Total for October $35,501,530 or a Drop 
of 3.6% From Same Month of Last 
Year; $376,215,415 to Date 

Fire losses in the United States in Oc- 
tober, as reported by the National Board 
of Fire Underwriters, totaled $35,501,530 
as compared with $36,838,614 for the same 
month last year and with $31,652,385 for 
October, 1929. The reduction from the 
October, 1930, figures is 3.6%. For the 
first ten months of 1931 the aggregate 
fire losses amount to $376,215,415 as com- 
pared with $385,260,270 for the same 
period last year and $353,426,921 for the 
first ten months of 1929. 

From the statistics so far available it 
is likely that the actual fire losses for 
1931 will be somewhat lower than those 
for last year but considerably in excess 
of the 1929 figures, which were better 
than the average for the last decade. As 
the actual decline in losses this year to 
date has not been proportionate with 
the reduction in premium income an in- 
crease in the fire loss ratios of most com- 
panies this year would not be surprising. 
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insurance Which is Always at Par 








NEW LOW ANNUAL RATES FOR $1,000 








Ages Premium||Ages |Premium 
10 10.67 26 15.10 
11 10.85 27 15.50 
12 11.05 28 15.92 
13 11.25 29 16.37 
14 11.46 30 16.84 
15 11.69 31 17.35 
16 11.93 32 17.89 
17 12.17 33 18.46 
18 12.44 34 19.06 
19 12.71 35 19.70 
20 13.00 36 20.36 
21 13.31 37 | 21.04 
22 13.63 38 21.78 
23 13.98 39 | 22.55 
24 14.34 40 | 23.37 
25 14.71 














Ages | Premium 
41 24.25 
42 25.17 
43 26.17 
At 27.22 
45 28.33 
46 | 29.51 
47 30.80 
48 32.16 
49 33.60 
50 35.15 
51 | 36.84 : 
52 38.57 
53 40.41 
54 42.38 
55 44.47 
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Jones & Whitlock 
Open Chicago Office 


WM. C. EBERLE IS THE MANAGER 





Formerly Pittsburgh Manager of North 
America; Frank M. Chandler of 
Chicago Associate Manager 


Establishment of a Western depart- 
ment with headquarters in the Insurance 
Exchange building, Chicago, is an- 
nounced by President C. A. Siebold of 
Jones & Whitlock, Inc., one of the oldest 
American inland marine offices of New 
York. William C. Eberle, former man- 
ager of the Pittsburgh branch of the 
Insurance Company of North America 
group, and Frank M. Chandler, until re- 
cently assistant resident manager of the 
Employers Group in Chicago, will be in 
charge of the new department. 

While Jones & Whitlock, Inc., have 
heretofore maintained a local office in 
Chicago they are now expanding their 
activities in the middle west in keeping 
with the extensive facilities of their New 
York office. They will thus be in posi- 
tion to give agents and brokers a com- 
plete service as the western department 
will be equipped with full, underwriting 
and loss authorities. 

Jones & Whitlock, Inc., are the United 
States managers for the inland marine 
departments of the Globe & Rutgers, In- 
surance Company of the State of Penn- 
sylvania, American Constitution Fire, 
American Home Fire, Industrial Fire, 
and the Stuyvesant. They are also 
United States managers for the automo- 
bile department of the Giobe Underwrit- 
ers Agency. In addition to these strong 
facilities the firm will make an impor- 
tant announcement soon in connection 
with casualty and fire insurance facilities. 


Careers of Managers 


Both Mr. Eberle and Mr. Chandler are 
well known in insurance circles. in the 
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middle west. Mr. Eberle, who becomes 
head of the new department, has been 
associated with the marine department 
of the North America group of compa- 


nies for more than ten years. He retires” 


as Pittsburgh branch manager of the 
group to accept the new post. He was 
formerly co-manager of the Western 
marine department of the North America 
companies, and now returns to Chicago 
territory after an absence of two years. 

Mr. Chandler, who will be associated 
with Mr. Eberle, is one of the best 
known casualty men in the middle west, 
with many years of experience in the 
business and with a wide acquaintance 
in agency circles. He has been in the 
casualty business for twenty years hav- 
ing started in 1911 with the Travelers in 
New York, and has served that company 
in various territories throughout the 
country. He has been resident vice- 
president in charge of the Western de- 
partment of the New York Indemnity, 
and until a short time ago assistant resi- 
dent manager of the Employers Group 
in Chicago. Mr. Chandler has been ac- 
tive in insurance association work for 
many years, is a past president of the 
Insurance Federation in the states of 
New York and Indiana, and is vice- 
president of the Insurance Federation of 
Tllinois. 


CALHOUN TO SPEAK IN CONN. 

William B. Calhoun, president of the 
National Association of Insurance 
Agents, will speak before the annual 
meeting of the Connecticut Association 
of Insurance Agents at Bridgeport on 
Thursday, December 3. He will then 
come to New York, where he will be 
joined by Charles L. Gandy, chairman 
of the executive committee of the Na- 
tional Association. 





BRITISH LOSSES STEADY 
Fire losses in Great Britain and Ireland 
for the first nine months of this year 
total much the same as in 1930, being 


$31,495,000 against $31,365,000, a differ- . 


ence of only $130,000. Of this excess, the 
first three months of the year accounted 
for $35,000. The second quarter was 
$190,000 better than in the previous year, 
but this benefit was more than absorbed 
by an excess in the third quarter of 
$290,000 above the estimates of 1930. 





TEXAS AGENCIES MERGE 
Richey & Casey, well-known San An- 
tonio, Tex., insurance agency, has 
bought and merged the agency of Rafal- 
sky & Co. Paul W. Rafalsky, the sole 
owner of that agency, will be associated 
with Richey & Casey. 





E. L. FLIPPEN HEADS GULF 





Succeeds Jalonick, Jr., as President of 
Dallas Fire Co.; Sherrin and Mans- 
field Vice-Presidents 
Edgar L. Flippen, a capitalist of Dal- 
las, Texas, has been elected president 
and a director of the Gulf Insurance Co. 
of Dallas to succeed George W. Jalonick, 
Jr., resigned. Mr. Flippen is also presi- 
dent of the Flippen-Prather Realty Co. 
and an officer or director of several other 
companies. Mr. Jalonick, Sr., continues 
as chairman of the board of the Gulf 
and J. B. Adoue as vice-president. G. 
G. Sherrin, who has been manager of 
the automobile department, was made a 
vice-president, and T. R. Mansfield, sec- 
retary, was given the additional office 

of vice-president. 





GOING TO CANADA 


E. A. Brownell, manager for Australia 
of the Western Assurance, returned to 
Australia recently from Canada and Eng- 
land. During his stay in Canada he was 
appointed managing director at the head 
office in Toronto, and he will shortly be 
returning via London to Canada to take 
up his new position there. Since 1912 
Mr. Brownell has been in control of the 
Western’s operations in Australia, and 
Goldsbrough, Mort & Co., Ltd., one of 
the best-known enterprises in the Com- 
monwealth, has been closely associated 
with that office for the past twenty-five 
years. 





PENNSYLVANIA CONFERENCE 


Special committees of the Pennsylvania 
Association of Insurance Agents and the 
Insurance Federation of Pennsylvania 
held a “get-together” conference in Phil- 
adelphia last Friday. The purpose of the 
conference was to discuss the problems 
of the two organizations and arrive at a 
working agreement. Another similar 
meeting will be held in the near future. 











Page 24 








November 20, 1931 








bveml 





Structural Protection 
In Typical Taxpayers 


FIRE HAZARDS ¢ OFTEN SEVERE 





Chief Inspector Tallamy of Continental 
Metropolitan Department Cites 
Underwriting Dangers 





A recent fire that started in a section 
of a one-story “taxpayer” in New York 
City and spread to eight adjoining stores, 
calls attention to certain common struc- 
tural defects often found in this popular 
type of building according to a. report 
made by J. W. Tallamy, chief inspector 
of the we tee department of the 
Continental. 

“From the fire insurance standpoint,” 
says Mr. Tallamy, “one of the main 
drawbacks of a row of these buildings as 
usually constructed in New York, and 
elsewhere ts the fact that a fire starting 
in one is likely to spread by way of the 
roof spaces to the neighboring stores. 

“A striking example of the results of 
the lack of fire stops in a group of such 
structures is furnished by a fire that oc- 
curred not long ago. It originated in one 
store at the end of a row and swept 
through eight others before it was ex- 
tinguished, doing damage estimated at 
$75,000. 

Sturdy Partitions Needed 

“In the taxpayer built with proper at- 
tention to the matter of fire safety, there 
should be, in addition to fire stops block- 
ing the concealed roof space in each sec- 
tion, sturdy partitions separating the dif- 
ferent occupancies. These partitions 
may be composed of either four-inch 
gypsum or terra cotta blocks covered on 
each side with at least one-half inch of 
good cement mortar. 

“The value of partition materials de- 
pends as much upon their ability to with- 
stand heat pressure as upon their fire 
resistance. The cement mortar surfacing 
acts as a bond tying the partition blocks 
together in one solid mass capable of 
standing up against considerable pres- 
sure. 

“A partition formed by applying one- 
inch rich cement mortar on expanded 
metal lath also has fire resisting quali- 
ties, but the undesirable feature of this 
type of construction is that it hides a 
concealed space usually containing wood 
studs on which the metal lath is nailed, 
with the probability of communication 
with the concealed floor and roof spaces. 

“Another consideration in underwrit- 
ing ‘taxpayers’ against fire damage is the 
classes of tenants they house and the 
kinds of occupancies with their incident- 
al fire hazards. Tailoring establishments 
and hat-cleaning shops utilizing gasoline 
without proper precautions, mattress 
makers and paint and carpenter shops— 
to cite instances—are fire menaces to 
themselves and their neighbors. Then, 
too, ‘moral hazard’ develops when cer- 
tain lines of business become unprofit- 
able.” 





LOUISIANA CONTROVERSY 

The Louisiana Insurance Commission 
is seeking to learn from the local agents 
of that state whether they are satisfied 
with the fire insurance rate regulation 
which has been in effect there about five 
years. It is understood that Commission- 
er John D. Saint is mentioned as prob- 
able superintendent of insurance if a 
movement to combine the duties of the 
Insurance Commission and those of the 
State Insurance Department, now a bu- 
reau in the Secretary of State’s office, 
under one head succeeds.’ At present 
there is an Insurance Commission of 
three members in Louisiana with which 
the fire insurance companies have been 
in conflict for years. It would not be 
surprising if the commission were regu- 
lated’ out of existence despite its pres- 
ent move to get agents’ support and the 
supervisory duties turned over to one 
man in the Insurance Department. 





LONDON ASSURANCE BUYS 
It has been announced that the Lon- 
don Assurance is purchasing the shares 
of the Federal Mutual of Australia. 
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British oe 


Insurance Company Limited 
of Dondorn, England 


This is one of the largest English Insurance Com- 


panies doing business in the United States and writes 
all the hazards that are permitted a Fire Insurance 


Company to assume. It was the first Company to 
write Rain Insurance in this country. 


LINCOLN 


FIRE INSURANCE COMPANY 


OF NEW YORK 


By living up to the traditions of its name and by its 
affiliation with an old and well established organiza- 
tion, The Lincoln Fire is a helpful asset to the 
Local Agent. 


UNITED STATES MANAGERS 
GEO. W. BLOSSOM WM. A. BLODGETT 
‘O. F. WALLIN 
90 John Street 
New York 


Prompt, Intelligent Service 
to Agents 


WESTERN DEPARTMENT 
175: West Jackson Blvd. 
Chicago 


PACIFIC COAST DEPT. 
114 Sansome Street 
San Francisco 























COMMISSIONERS’ CONVENTION 





Local Committee at Dallas Named to 
Prepare Arrangements for Next Year; 
McCullough Chairman 

Plans for the 1932 annual meeting of 
the National Convention of Insurance 
Commissioners at Dallas, Tex., are al- 
ready taking shape. The business ses- 
sions will be held at Dallas in Septem- 
ber and Galveston will be the convention 
playground, with a short stop scheduled 
for Houston. An elaborate entertain- 
ment program is being devised including 
a bathing beauty revue. R. B. Cousins, 
Jr., president of the San Jacinto Life of 
Houston and former Texas commission- 
er, is general chairman of the committee 
on convention arrangements. The com- 
mittee will consist of about fifty Texas 
insurance and business men and will in- 
clude W. A. Tarver, Texas fire commis- 
sioner and first vice-president of the 
Commissioners’ Convention and Commis- 
sioner Jess G. Read of Oklahoma, sec- 
retary of the Convention. 

At a meeting last week at the Uni- 
versity Club at Dallas, Tex., a local com- 
mittee was appointed to make arrange- 
ments for the convention. 

Tom L. McCullough was named chair- 
man of the committee, with the follow- 
ing additional members: Mabry Seay, 
Judge C. F. O’Donnell, R. A. Belknap, 
Harry Maxson, M. G. Jarreau and 
Homer Mitchell. 

Lorry Jacobs and Alfonso Johnson 
were named as a sub-committee to han- 
dle the publicity and the entertainment 
of visiting insurance trade journal men. 





KENTUCKY OVER-INSURANCE 

An act is recommended to the Ken- 
tucky Legislature by the State Depart- 
ment of Fire Prevention and Rates 
which would place responsibility for 
over-insurance upon the agent and upon 
the insured equally in a report of Clell 
Coleman, state auditor of public accounts, 
for the Department of Fire Prevention 
and Rates. This report is well detailed 
as to operations of the department for 
the period June 30, 1929, to July 1, 1931. 
Regarding the over-insurance matter Mr. 
Coleman contends that such an act would 
go far in reducing the number of fires 
in Kentucky and would ultimately result 
in material reduction in rates for insur- 
ance. It further said, “This department 
should be permitted to investigate the 
insurance agencies throughout the state 
and to require the companies to reduce 
insurance on over-insured property.” 


BLUE GOOSE GOLF WINNERS 

The Blue Goose golf championship of 
Oklahoma was won by John Bosdett, 
state agent for the Royal Insurance Co., 
in a recently completed tournament. A 
silver loving cup was awarded the victor 
ata banquet at the Lakeside Country 
Club, Oklahoma City. John E. Wilkin- 
son, state agent for Trezavant & Coch- 
ran, presided and presented the trophies. 
Other awards included Ray Maxwell of 
the Norwich Union, awarded medalist 
honors; Howard Pate of the Commer- 
cial Union, a cup for runner up twice, 
and C. T. Ingalls, manager of the Okla- 
homa Inspection Bureau, the consolation 
prize. 








KENTUCKY PREMIUM REFUNDS 

Fire insurance policyholders in Ken- 
tucky have been refunded $592,605 as a 
result of a settlement of the suit brought 
against fire companies by the state audi- 
tor to protect the policyholders against a 
rate increase of 12!44% imposed by the 
companies in 1927. The litigation was 
settled in 1929. Under the agreement a 
refund was given policyholders on poli- 
cies written from April 1, 1928, to May 
22, 1929. These facts are disclosed to 
Governor Flem D. Sampson in a report 
made by State Inspector and Examiner 
Rollie E. Keown of his examination of 
the state department of fire prevention 
and rates. 





With the installation of several new 
pieces of fire apparatus in the town of 
Union,.N. J., the town council plans to 
seek lower fire insurance rates from the 
Schedule Rating Office of New Jersey. 
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TTHANKSGIVING 


Three hundred years ago our fore- 
fathers, amidst: hostile surround- 
ings - wrested a precarious existence 
from an uncultivated soil. 


With the same calm courage and 
grim determination each _succeed- 
ing generation has helped build 
our country into the greatest nation 
on earth. None of them had the 
comforts and security that we 
enjoy. All of them would envy 
our present day lot. 


| Though we may feel that these are 
difficult times - we can well give 
thanks that we live today and 
breathe a prayer that we have 
inherited the courage which 
will enable us to bequeath a great- 

er nation to a grateful posterity. 


fe 


The AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FirRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM. Chairman of the Boards ; 


Ei ht Maiden Lane = PAUL L. HAID. President | a Ww Y, Y 
_ os . THE FipELITY AND CASUALTY COMPANY’ Ne ork, NuY- 
ERNEST STURM. Chairinan of the Board 
WADE FETZER. Vice Chairman’ 
PAUL L.HAID., President 
NEW YORK ___ CHICAGO SAN FRANCISCO —~ ATLANTA 
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Automobile Ass’n 


(Continued from Page 1) 

for several years. Under the old rules 
the local finance accounts, those having 
up to 5,000 cars, were allowed 25% com- 
mission and 10% reimbursement in ad- 
dition. Local agents fought this arrange- 
ment vigorously charging discrimunauvu 
in favor of the finance covers. Several 
alternative plans were considered at va- 
ricus meetings of the association but 
none was accepted, some not meeting 
with the approval of the company execu- 
tives and-one or more being turned down 
as in conflict with state insurance laws. 

The proposal accepted last week reads 
in full as follows: 

“1. That all local finance accounts be 
returned to a strictly manual rate basis 
and strictly standard local agency com- 
mission rules; in other words that man- 
ual rates and standard commissions be 
secured; 

“2. ‘That the rules and forms to be 
used in conzection- with the writing of 
finance business as submitted by the 
staff committee with its report of De- 
cember 3, 1930, be approved; 

“Note—Copies of the rules, rates and 
forms above referred to are attached 
hereto in duplicate. Your attention is 
particularly called to the fact that these 
cannot be used in the following states 
until you have received advices that they 
have been approved by the Insurance 
Departments: 

Eastern Territory—New York. 
Western Territory—lIowa, Kansas, 
Indiana, Missouri and Oklahoma. 
Pacific Coast Territory—Washing- 

ton and Oregon. 
Southern Territory—North Carolina 
and South Carolina. 

Must Be Adjusted by Next February 

“3. That those finance business ac- 
counts which may have been acquired 
during the past year on the basis of the 
25% commission and 10% reimbursement 
be permitted to run with the understand- 
ing that such accounts must be adjusted 
by February 1, 1932, to conform with the 
above proposals; and, further, that in 
the interim no new local finance accounts 
may be assumed by any member of this 
association on other than the new con- 
ditions as outlined above; 

“4. That in compliance with the Staff 
Committee’s report of December 3, 1930, 
all members list with the National Asso- 
ciation’s office—not for ‘the use of mem- 
bers but as an evidence of compliance 
with the rules and as a record to be 
checked by the staff—all local finance ac- 
counts now carried, showing: 

“1, The name and location of the ac- 
count; 

“2. The average yearly number of 
cars handled at retail; 

“3. The approximate annual volume 
of business; 

“4. The name of the insurance car- 
rier; : 

“S. The agency through which writ- 
ten 

“6. The rates charged; 

“7. The commissions paid.” 

Comprehensive Policy 

A comprehensive automobile policy, in- 
cluding in one form all the non-casualty 
company coverages, has been suggested 
on numerous. occasions within the last 
two years especially by underwriters, 
agents and brokers in the East. The 
question was referred to a committee of 
the Eastern branch which recommended 
approval of the principle by the associa- 
tion. There now remains the matter of 
drawing up suitable forms and rates. 

At the present time about the same 
scope of coverage can be sold to automo- 
bile owners but the basic policy contains 
only fire and theft insurance and all the 
other kinds of protection such as colli- 
sion, windstorm, riot and civil commo- 
tion and six or eight others must be 
added by endorsement, a_ procedure 
which complicates sales and causes con- 
siderable extra work. 

Under tke new plan a policy will be 
prepared which will in itself list all the 
coverages a fire company is permitted to 
sell. An assured may buy this form at 
a blanket rate or if he does not wish such 
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A Camden Agent 
Calls on Prospects 
not on Strangers 





oo men who hold a Camden agency do not waste 
their selling time. They get to the point, quote rates and finish 
sales. For their entrance is prepared. They have called on men who 
know what they offer, and who have been made prospects by 
Camden’s Advertising program. 


The Camden agent has no bother with his direct-mail advertising. ° 
It goes out to the agent's list, over his own printed signature, and 
Camden does the work of mailing and addressing. 


There are two great advantages to Camden’s advertising pieces. 
First, they do not make a stupid plea to prospects to raise the 
figures on their existing policies. Instead, they suggest new, impor- 
tant coverages. Also Camden advertising stresses the agent and his 
capabilities. It does not hide him behind institutional ballyhoo. 


Advertising is only one of the advantages of being agent for this 
ninety-year-old firm. The Camden agency is valuable because it 
offers a complete line of fire, inland marine, and automobile 
policies. It means that you are representing a company whose idea 
of justice and fair-dealing has nothing to do with legal bickering. 
It means that you can promise your clients the service they expect 
with no possibility of unpleasantness. 


The possibility of a Camden agency will interest you. But the first 
step is to introduce yourself by asking about their advertising helps. 
You will value them. Write at once. 


The Ninetieth Anniversary Yvar of an Agency Com- 
pany Known jor Its Cooperation and Fair Dealing 





CAMDEN FIRE 


INSURANCE ASSOCIATION 


Camden, N. J. 


extensive protection may mark off those 
lines he does not care to have. Com- 
prehensive forms are now in use in 
Great Britain and elsewhere in Europe 
and are meeting a real demand from the 
automobile owning public. 

The restrictions on theft coverage for 
cars in Chicago include an equipment ex- 
clusion endorsement and a penalty for a 
“no garage” clause. The latter is effec- 
tive in Chicago and Chicago suburban 
territory in Illinois and limits recovery 
to 75% of the policy to those assureds 
having no garage. In connection with 
these restrictions, which go into onera- 
tion on December 1, the association says 
in a bulletin to members: 


Chicago Theft Conditions 


“As most companies are aware, theft 
conditions in Chicago have been bad in 
recent months. Those responsible for 
the conduct of automobile underwriting 
in that field have been alive thereto and 
have taken various steps to improve 
them. The Theft Bureau is also co-oper- 
ating in endeavoring to reduce these 
losses. It has seemed inadvisable simply 
to increase rates, particularly in view of 
the contemplated issuance of the 1932 
Manual in January, at which time gen- 
eral rate levels will be recast in accord- 
ance with filed statistical experience. 

“In view of the existing emergency, the 
following recommendations were present- 
ed by the Western Branch Advisory 
Committee to the Board of Directors at 
its meeting on November 11, 1931: 

“1. That the following penalty for ‘no 
garage’ clause containing a 75% 
loss clause applicable to theft, rob- 
bery and pilferage coverage be 
made a part of all policies covering 
automobiles of the private passen- 
ger and commercial types located 
in Chicago and Chicago suburban, 
Ill, territories: ° 

“It is a part of the consideration of 
this policy, and the basis upon which the 
premium is fixed, that in the event of 
loss or damage caused by Theft, Rob- 
bery or Pilferage, as defined in this pol- 
icy, the assured agrees and warrants to 
furnish satisfactory evidence that the 
automobile described herein is regularly 
kept in a private or public garage. 

“In the event of failure on the part of 
the assured to furnish such satisfactory 
evidence, and a loss or damage caused 
by Theft, Robbery or Pilferage results 
from the fact that the automobile de- 
scribed herein was not regularly kept in 
a private or public garage, then the fol- 
lowing Loss Clause shall apply: 

“Seventy-Five Per Cent Loss Clause: 

(Applicable to all losses whether par- 

tial or total) 

“In the event of loss or damage caused 
by Theft, Robbery or Pilferage as defined 
in this policy, this company shall not 
be liable for an amount greater than 
Seventy-five per cent. (75%) of the ac- 
tually sustained loss or damage within 
the coverage of this policy.” 

Equipment Exclusion ’ 

“2. That the following Equipment Ex- 
clusion Endorsement applicable to 
theft, robbery and pilferage cover- 
age be made a part of all policies 
covering private passenger and 
commercial automobiles, livery and 
renting automobiles, taxicabs and 
buses located in Chicago, IIl., terri- 
tory: ’ 

“Tt is a part of the consideration of 
this policy, and the basis upon which 
the premium is fixed, that the definition 
of the perils of theft, robbery and pil- 
ferage contained therein is hereby amend- 
ed to read as follows: 

“ ‘Theft, robbery and pilferage, except- 
ing by any person or persons in the as- 
sured’s household or in the assured’s 
service or employment, whether the theft, 
robbery or pilferage occurs during the 
hours of such service or employment of 
not, and excepting by any person, oF 
agent thereof, or by the agent of any 
firm or corporation to which person, 
firm or corporation the assured, or any 
one acting under express or implied au- 
thority of the assured, voluntarily parts 
with title and/or possession, whether or 
not induced so to do by any fraudu ent 
scheme, trick device or false pretense; 
and in no event shall this company be 
_— for the theft, robbery or pilferage 


Radiator Guards 
Wheels Trunks, Fittings 
Extra or Spare and/or Covers 
Tires Windshield Win gs 
Extra or Spare Tonneau Windshield 
i and/or Wings 
Radio Anparatus 


of: 
Extra or Spare 


ims 
Extra or Spare 


Tubes Vanity Cases 
Tire Covers Clocks 
Spotlights Mirrors 
Driving or Road Car Heaters 

Lights Seat’ Covers 


(Continued on Page 33) 
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LOYALTY GROUP 


TRUE OPTIMISM 


True Optimism Is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself: Faith in the Present: and Faith in the Future. 


False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon. and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 

History, that Just Judge of Humanity. reads the record and inexorably records the verdict. 

The Verdict is. always has been, and always will be that True Optimism is justified and its results proven: 
that False Optimism cannot last because of its unsound foundation. and that Pessimism cannot prevail. but 
must ever fail because of its inherent untruth and viciousness. 


History records that the world progressed. and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.. History records that the world progressed. and was in every way better and 
more prosperous in the year 1000 than in the year 100 A. D.. History records that the world progressed. and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.. and History will 
continue to record the progress of the world. and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will bein every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘‘Now Faith is the substance of things hoped for, the evidence of things not seen"’. 
Today Faith is as then. Today, as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed. and that individuals 
will suffer misfortunes in the future and more will succumb. cannot be denied, but such misfortunes, however 
hard for the individuals, are after all individual misfortunes and will not. in fact cannot stay the world march 
of progress and prosperity. . 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so”’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 

NEAL BASSETT, President. 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
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LONDON INSTITUTE’S WORK 





British Counterpart of New York Insur- 
ance Society Issues Year Book 
on Its Activities 


The Year Book for the 1931-32 session 
of the Insurance Institute of London, 
which is now issued, shows how exten- 
sive is the educational system provided 
by British insurance for its members. 
The London Institute, which was found- 
ed in 1907, is only one of a large number 
of similar institutes throughout the 
country affiliated to the Chartered In- 
surance Institute, and it is far from be- 
ing the oldest. 

The Manchester Insurance Institute 
was formed as long ago as 1873. Yet 
by reason of the unique place held by 
London in the insurance world and the 
existence of the headquarters of so many 
institutions in the metropolis, the pro- 
gram of the London Institute is full and 
varied. In an introduction W. A. Work- 
man, the new president, writes: 

“These are not the days for the in- 
efficient and the mediocre. Everywhere 
today it is the highly trained skilled man 
and woman who reaps the harvest, and 
nowhere more than in the highly com- 
petitive and technical business of insur- 
ance. It therefore behooves every one 
possessing ambition to use the utmost 
endeavor to attain the standard of equip- 
ment required.” 

The Institute aims to aid this endeavor 
in every possible way, and the Institute 
is able to call on the willing services of 
leaders and experienced: officials in the 
multifarious sections of the business to 
deliver lectures and direct classes for the 
examinations of the Chartered Institute. 





CORRESPONDENCE COURSES 

Registrations in the correspondence 
courses sponsored by the Insurance In- 
stitute of America, Inc., have reached 
the point where it is possible for the 
courses to be carried out. Many indi- 
vidual applications for these courses 
have come from the Middle West and 
Far West, and also represented are Cuba 
and Porto Rico. Accordingly material 
will begin going out to the students this 
week for Part I of the fire course and 
next week for Part II of the fire course 
and Part I of the casualty course. En- 
rollment will be accepted at the office 
of the Institute, 80 John Street, New 
York, at least up to the first of next 
year. 





OKLAHOMA WATER SHORTAGE 


Serious water shortage may result in 
Oklahoma City unless some relief in the 
form of rain is realized by February, ac- 
cording to C. T. Ingalls, manager of the 
Oklahoma Inspection Bureau. A 15,000,- 
000,000 gallon permanent water supply 
for the city must absolutely be avail- 
able within two years, the estimate of the 
city manager reveals. Mr. Ingalls as- 
sures that there is no immediate fire 
hazard resulfing from this condition: but 
that if rain is not forthcoming water con- 
servation will be necessary to meet re- 
quirements. 


S. C. SAULT WITH SVEA GROUP 


S. C. Sault has been appointed state 
agent for the southern territory for the 
Svea-Skandia group with headquarters 
in the Hurt Building at Atlanta, Ga. 
This group consists of the Svea, Skan- 
dia and the Hudson insurance companies. 
Mr. Sault was an engineer for the 
Southern-Eastern Underwriters Associa- 
tion from 1920 to 1924 and from that 
year until the present time he has been 
special agent and superintendent of the 
special risk department of the Insur- 
ance Co. of North America. 





HOLD POLICY VOID 

In Joseph Filipkowski v. Springfield 
Fire & Marine, the Wisconsin Supreme 
Court affirms the judgment of the Cir- 
cuit Court for Portage County, holding 
void a policy of insurance because the 
insured, without the consent of the com- 
pany, procured additional insurance. The 
policy provided that it should be void if 
additional insurance was procured, and 
the court enforced the provision of the 
policy. 
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‘*Poor Richard’s”’ Fort 


66 OOR RICHARD” headed a 

company of voluntary militia 
which was formed for protection against 
the Indians. : : : : : : 


Among several forts built by these 
men in Pennsylvania and Ohio, one was 
built at Gnadenhutten measuring four 
hundred and fifty feet in circumference. 
This fort was built of pine logs and was 
surrounded by a trench three feet deep. 


The Franklin Fire Insurance Com- 
pany, the first to perpetuate Franklin's 
name, has provided sound insurance for 
more than a century. : : : : 


The FRANKLIN 


FIRE INSURANCE COMPANY 
of PHILADELPHIA 





ORGANIZED 1829 &m ah WILFRED KURTH, Pres. 
aay 














HEWETT ON BANKING LAWS 





Western Manager of Boston and Old 

Colony Companies Comments on 

Causes of Bank Failures 

Insurance executives throughout the 
country are evidently giving consider- 
able study to that phase of the general 
economic situation which is causing such 
widespread bank failures, resulting in 
losses to insurance companies and un- 
dermining the public’s faith in financial 
institutions of all types. Typical of the 
thought accorded this problem was the 
voicing of opinion during the past week 
by B. L. Hewett, manager of the West- 
ern department of the Boston and Old 
Colony at Lansing, Mich., that national 
and state banking laws should be revised 
to provide for the separation of savings 
and commercial banks. Consolidation 
of the savings and commercial functions 
in single institutions, Mr. Hewett be- 
lieves, has cost the solvency of many 
banks throughout the nation 

In explanation he points out that when 
banks are forced into a bad position 
through excessive withdrawals they are 
permitted by law to require withdrawal 
notice from savings depositors. The com- 
mercial depositors, however, warned of 
the situation in this way begin reducing 
their balances until a bank’s cash re- 
sources are drained and it must close its 
doors, leaving the savings depositors with 
funds tied up indefinitely and perhaps 
irretrievably lost. 


TO RESURVEY ELIZABETH 


The Schedule Rating Office of New 
Jersey has notified Mayor Kenah of 
Elizabeth that the fire protection facili- 
ties of the city will be surveyed within 
the near future to determine the city’s 
right to a new classification. If a better 
classification is granted after the survey 
is made in all probability there will bea 
lower fire insurance rate granted to the 
city. Within the past few months fire 
protection facilities have been extended 
through relocation of fire houses, instal- 
lation of an improved alarm system, and 
from holding the morale of the fire de- 
partment up to an exceptionally high 
standard. 


CHANGES IN MICHIGAN FIELD 

The American of Newark announces 
that George R. Pritchett has been ap- 
pointed state agent for eastern Michi- 
gan, including Wayne County. Mr. 
Pritchett will establish an office in De- 
troit as soon as possible. R. A. Smith 
has resigned as of January 1, and until 
that time will continue to serve as spe- 
cial agent in that territory under the 
direction of Mr. Pritchett. 

H. L. Ridenour, Michigan state agent, 
will maintain his headquarters at Grand 
Rapids, and continue his supervision of 
the western part of the state. G. 
Strasen, Wisconsin state agent, will con- 
tinue in charge of the upper peninsula 
in addition to Wisconsin. 


DEATH OF MRS. E. S. RICE 

Mrs. Evelina Sarratt Rice died in the 
home at Richmond last week of her son- 
in-law, B. C. Lewis, Jr., vice-president 0 
the Virginia Fire & Marine. The re- 
mains were taken to her old home at 
Union, S. C., for burial. Besides Mrs. 
Lewis she is survived by another daugh- 
ter, Mrs. J. E. Weaver of Los Angeles, 
and four sons one of whom is R. Cole- 
man Rice, Virginia state agent for the 
Phoenix Assurance and affiliated com- 
panies. 














LIQUIDATING GERMAN CO. 
Duesseldorf Automobile Insurance Co. 
of Berlin, founded in 1928 with a capital 
of three million marks, 25% paid in, 38 
in liquidation and creditors are being 
asked to file their claims with the prop- 
er authorities. 


MUST BE STOCK CO. AGENTS 

A rule that members shall in the fu- 
ture represent only stock companies was 
adopted by the Lansing (Mich.) Asso 
ciation of Insurance Agents at a specia 
meeting during the past week. The mat: 
ter had been under discussion for some 
time. 
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OLDEST FIRE INSURANCE 


COMPANY OF NEW JERSEY 
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In February, 1810, a mass meeting was 
held by “early candel-lighting” in the Court 


House where preliminary steps were taken to organize a fire 
insurance company among the citizens. A charter was granted to the first fire 
msurance company of New Jersey in 1811. This institution was of invaluable 
service in those early days. (Taken from Urquhart’s History of the City of 
Newark, New Jersey.) 


This record marks the birth and early days of the Newark Fire Insurance 
Company of today—still providing today sound indemnity after 120 years of 
good faith and experience and reliable financial security. 
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Asks Agents’ Support 
For Credit Limitation 


TALKS AT CAROLINA MEETING 





James L. Case Gives Further Details of 
Plan For Automatic Cancellation 


of Overdue Policies 





James L. Case, local agent of Norwich, 


Conn., and past president of the National 
Association of Insurance Agents, contin- 
ued his campaign for automatic cancella- 
tion of fire and casualty policies for non- 
payment of premiums this week in a talk 
delivered Wednesday before the Caro- 
linas Insurance Day meeting at Char- 
lotte, N.C. Mr. Case has spoken on this 
subject at numerous meetings during the 
last two months including the National 
Association convention at Los Angeles, 
the New Jersey Association meeting at 
Atlantic City and the Connecticut Insur- 
ance Day gathering at Hartford. 

Since he first advocated his plan of 
strict limitation of credits on fire and 
casualty policies Mr. Case has received 
scores of letters in approval of the idea. 
He believes that something must be done 
to curtail extended credits on the part of 
local agents and strongly urges an 
amendment to current policies by addi- 
tion of the following clause: 

“The premium herein must be paid in 
cash to the agent issuing this policy, on 
or before the fifteenth day of the month 
succeeding the month in which this pol- 
icy is to become effective. Unless so 
paid at that time, this policy shall be 
null and void from such day.” 

Mr. Case pointed to the practice of the 
life insurance business in refusing to ex- 
tend long credits to policyholders and 
asked his Carolina audience why other 
branches of insurance should continue to 
permit the credit evil with all its attend- 
ant difficulties. Continuing, Mr. Case 
said in part: 


Present Credit System a Failure 


“Such an addition or endorsement to 
fire, casualty and surety policy contracts 
would mean much to you and to me as 
local agents, and I think I know some- 
thing of what it would mean to fire, cas- 
ualty and surety companies as well. 

“There can be no denying the fact that 
the present long extended credit system 
is and always has been a failure, and it 
cannot be justified in any way by anyone. 
Qualified agents are spending at least 
50% of their working hours trying to 
collect premiums on policies they have 
sold, when they might and ought to be 
using such valuable time in business de- 
velopment and business production. 


“Some local boards have succeeded in. 


partially solving their credit problems by 
limiting the period in which a policy 
holder may pay his premiums, but board 
rules are only as strong as a local board 
itself, and experience has shown that in 
time of business depression or under cer- 
iain local pressure ‘board morale’ weak- 
ens and long termed credits always come 
back again. 

“A few years ago in the State of Texas 
the identical clause which I have quoted 
to you this afternoon was actually en- 
forced by law and made a part of the 
policy contracts in that state by endorse- 
ment. Selfish interests, however, on the 
part of some of the larger local agents 
in the state, agents who possessed both 
ample capital and political influence, re- 
sulted in action being taken by them in 
opposition thereto, and they succeeded 
in having the amendment repealed and 
removed from the policy contract. So 
far as I have been able to learn the only 
reason for their so doing was that it gave 
them a greater competitive advantage 
over many of their less fortunate com- 
petitors. 

‘These are days when long extended 
premium collections are causing the grav- 
est concern. Local agents are finding it 
very difficult to make prompt collections 
and companies are watching with alarm 


the increase in their ‘over ninety days’ 
delinquent balances. 

“Because of the large amounts repre- 
sented by such accounts and also the low 
market value of securities, some annual 
statements as of December 31, 1931, will 
show ‘in the red’ at the close of the year. 
If it is the consensus of opinion, as I 
believe it is, that a remedy lies in secur- 
ing the prompt collection of fire, casual- 
ty and surety premiums, why should it 
be difficult to apply it? 

“We can do it if we have a will to do 
it, and one reason why I am here today 
is to ask for your endorsement and your 
support of the proposal. 

“Tf you believe that favorable action 


would benefit the fire, casualty and sure- 
ty business, will you not, at the proper 
time and in a proper manner, so express 
yourselves? Already a score of insur- 
ance organizations and associations have 
so voted. 

“In order to accomplish that which is 
so earnestly desired it is proposed to 
have the policy, contracts in each of the 
several states amended by the addition 
or endorsement thereto of the clause that 
has been proposed. 

“In some of the states it may require 
legislative action, but in others, I am 
informed, it will not. That, however, is 
something the insurance representatives 
of the fire, casualty and surety business 


— 


in each state must determine for them- 
selves and then they must act accord- 
ingly. 

“At the recent Conmactiont Insurance 
Day conference the vice-president of one 
of the largest multiple line insurance 
companies in the country stated from the 
floor that he was deeply intereste: 1 in 
the subject; that his company is now 
actually canceling policies for non-pay- 
ment of premiums, and that he believed 
the addition of our proposed clause to 
the fire insurance contracts particularly 
was a move in the right direction, and 
so far as his company is concerned it 
would be very glad to act with other 
companies and adopt the proposal.” 
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‘The OLD MAN ON THE FENCE 


A Trademark and a Guarantee 





The Old Man on the Fence is a symbol of the 
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sturdy honesty and earnest integrity of the Ohio 
Farmers Insurance Company. He is a guaran- ' 
tee of the reliability that has provided PRO- | 


TECTION SINCE 1848. 


Any policy entitled to bear the trademark—the 


Old Man on the Fence—is backed by the full 
strength of this old, established, strong and repu- 


table Company. 


And any agency that represents the Old Man 
can count on his sympathetic cooperation and 
his friendly aid in building a pleasant and profit- 


able business. 
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| GGRESSIVE nations throughout the world are constantly 

; Cash Capital ; ey ; ‘ie . 
$24 000,000.00 experimenting in various ways to facilitate the production of 
Net Surplus its industries, make the home more comfortable and maintain safety 
$36,398,755.35 ‘ P ‘ , 
einen nee through its national defense. A. recent achievement has made it 








Surplus to Policyholders 


possible for a specially constructed submarine to carry an airplane. 
$60,398,755.35 


| iid niaih this This aircraft is catapulted from the submarine deck and on returning 
| Pr eretnaeneel from its flight is hoisted into the hangar on the deck by a crane. 
ini » The Homie Insurance Company through its progressiveness has 


tor miscellaneous taxes, dividends, 





and other obligations 


$19.754,865.55 developed and sponsored new forms of insurance to meet the needs 
a of the public. ‘The Home of New York” fosters all that which is 


Cash on hand, funds conservatively invested 
or current balances payable when due . eo 0 . . e 
L $112,089,988.90 J good for furthering the business of fire insurance in the interest 


of its agents and policyholders—The “Home” is dependable. » 














THE HOME comeany NEW YORK 


ORGANIZED 1853 ' WILFRED KURTH, President 
| 59 MAIDEN LANE 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 














An Apology to Mr. Affeld 

I owe an apology to Mr. Affeld, retired 
U. S. manager of the Hamburg-Bremen. 
I am sorry | reported that he is no long- 
er on this sphere, but glad I was mis- 
taken. Here follows a letter I received 
from his son, F. O. Affeld, Jr., able in- 
surance lawyer, publisher of the well- 
known and widely used “Index of New 
York Standard Fire Insurance Policy”: 

“My Dear Mr. Hornbostel: 

“In reading your article in The Eastern 
Underwriter J was quite surprised to read 
that my father had ‘long since gone to 
his reward.’ 

“T had breakfast with him this morn- 
ing, and from last accounts he expects to 
vo skating next winter as he did last 
winter. He is going strong at 88. 

“F. ©. Affeld, Jr.” 

* x 


* 


Those “Heathen Chinese” 

We often hear people talk of the 
“Heathen Chinee” in terms of dispar- 
agement, forgetting or rather not know- 
ing that the Chinese are a people whose 
civilization dates back several thousand 
years before the birth of Christ, and that 
they had movable type, printing and cul- 
ture when our contemporaneous ances- 
tors were howling wild men in the 
woods of Northern Europe. They had 
great philosophers and religious leaders 
before the civilization and culture of 
the Hellenic and Roman period existed. 
Their great philosopher, CON-FU-TSE, 
known to us as CONFUCIUS, taught 
practically the same principles of ethics 
and right living as did Christ very many 
years later. 

They have some practical ideas today, 
as for instance the family physician is 
paid a stipend to keep a family in health. 
When one is sick, his pay ceases. For 
years in the East, at least, Chinese laun- 
dries were considered poor risks, out of 
racial prejudice mainly, but I have never 
known of a fire in Chinese laundry or 
restaurant risks in-the territory I have 
traveled during the last thirty-five years, 
nor have I seen drunken Chinamen, nor 
have they frequently been in courts 
thronged with other nationalities, 
though it is a fact that Chinamen we 
see here in the East are usually of the 
lower classes. In my remarks I do not 
include the riff-raff of the congested 
cities, but I have reference to the aver- 
age Chinese outside of the larger cities. 

When I went to Canada I was sur- 
prised to find that the best and cleanest 
restaurants were in the hands of the Chi- 
nese. At that time in. New York City 
Chinese restaurants were chiefly doubt- 
ful resorts. 

* * x 


Bill Quigley, Careful Adjuster 
My friend Bill Quigley, formerly spe- 
cial agent of the London Assurance in 
New York State, and then after a busi- 
ness venture in California, with the Gen- 
eral Adjustment Bureau in various ter- 


ritories and now located at New Eng- 
land for them is reported to have at- 
tended a masquerade ball recently in 
which he appeared in fancy costume, 
bearing a brief case, marked, “Smoke 
claims settled while you wait.” The 
“while you wait” is significant because 
Bill is known as a careful and conscien- 
tious adjuster, and you have to wait 
quite a while until he settles an exor- 
bitant smoke claim. 
x oe 

An Instance of Supreme Confidence 

The old Delavan House at Albany, 
long famous in the East as a political 
and tourists’ resort, was partially de- 
stroyed by fire on the last day of the 
year in 1894. Half of the building was 
consumed and fell, the other half re- 
maining. The story is told that a travel- 
ing man who had probably been cele- 
brating the coming of the New Year, 
not wisely but too well, slept through 
the whole episode and being in the part 
of the hotel that was relatively speak- 
ing unhurt did not know anything about 
the fire until he got up late in the morn- 
ing and wondering why everything 
seemed so quiet, went out in the hall 
and looked out into the open space 
created by the falling of the destroyed 
part. Being the worse for wear he did 
not believe the evidence of his eyes and 
went back to bed. Believe it or not, 
but the story was told to me by the 
clerk of the hotel, whom I met a few 
weeks after the fire. 





RECEIPT HOLDER WINS 


Court Holds Company Must Pay Plaintiff 
Who Was Not Assured But Had 
Furs in Warehouse 

A decision was rendered in the New 
York Supreme Court this week by Jus- 
tice J. M. Callahan upholding the right 
of a holder of warehouse receipts to 
bring suit against a fire insurance com- 
pany for recovery even though such hold- 
er is not mentioned in the insurance poli- 
cies, the assured being the owner of the 
warehouse. In this case, Louis Miller 
against the Sentinel, a furrier who did 
not own the furs in his custody, stored 
them in a warehouse. They were dam- 
aged by fire in the Holden Charles Ware- 
house of Brooklyn and the furrier instead 
of taking action against the warehouse, 
the legal liability of which was insured 
by the Sentinel, sued the insurance com- 
pany direct. 

Two defenses were set up by the in- 
surance company, both of which were 
overruled by the court. One was that 
the plaintiff was not the assured and the 
other set up all of the different claimants 
to the insurance moneys payable under 
the defendant’s policy which the insurer 
claimed were complications arising since 
the time of the fire. 


Fire-Marine Meeting 
At Insurance Dep’t 


FURTHER PROGRESS RECORDED 








Sub-Committees Agree on Writing 
Powers on Shipments Not on 
Consignment 





Special committees of representatives 
of fire and marine underwriters appoint- 
ed at the suggestion of Superintendent 
Van Schaick of New York for the pur- 
pose of considering the overlapping of 
writing powers of fire, marine and cas- 
ualty companies continued their meet- 
ings with a special joint sub-committee 
meeting of fire and marine interests at 
the Insurance Department in New York 
on Wednesday afternoon. The marine 
and casualty sub-committees met yes- 
terday afternoon. A general feeling of 
satisfaction is evident at the progress 
and accomplishments of these committee 
meetings. 

Supt. Van Schaick has designated Dep- 
uty Supt. Chas. P. Butler and Joseph 
J. Magrath, chief of the rating bureau, 
as the Department’s representatives at 
these committee meetings. Mr. Butler 
presided at the joint committee sessions. 

Previous to Wednesday’s meeting an- 
other session of the fire-marine sub-com- 
mittees was held on November 5 at 
which time an agreement was reached on 
import and export goods shipped on con- 
signment, and likewise with respect to 
domestic shipments on consignment a 
principle was agreed upon for the under- 
writers of this class of business. 

At this Wednesday’s session which 
lasted for over three hours the subject 
first taken up was import and export 
goods shipped not on consignment and 
again a principle was agreed on by the 
joint committee both with respect to im- 
port and export goods. 

The next subject was goods shipped 
not On consignment and not the subject 
of import or export trade but . rather 
domestic trade. A general principle of 
accord was reached and it is expected 
that this principle will be phrased ade- 
quately at a subsequent meeting of the 
committee. The fire-marine meeting was 
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adjourned to meet again at 2 p.m. on 
Monday, December 7. 

Subjects still left for agreement in 
principle at subsequent meetings include 
the matter of customers’ goods in hands 
of bailees and floater policies such as 
the garment floater policy used in the 
garment manufacturing business. 





AUTO MEETING AT ATLANTA 


The staff committee of the National 
Automobile Underwriters’ Association 
which met last Friday and Saturday in 
New York following the annual meeting 
of the association on Thursday, will meet 
again during the week of December 1 at 
Atlanta, Ga., where the branch office for 
the Southern territory is located. The 
staff committee consists of Manager J. 
Ross Moore, Actuary A. J. Donahue and 
the secretaries of the four territorial 
branches. 





COMPANY MERGER APPROVED 

Stockholders of the New York Fire 
and the Bronx Fire of New York this 
week approved the proposition to merge 
the two companies under the name of 
the New York Fire. 
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Insurers Win by 
West Ira Decision 


TODD CO. IS HELD NEGLIGENT 





Federal Judge Goes Into Facts at Great 
Length in Determining Causes of 
Fire at New Orleans 





Marine underwriters in New York 
were particularly pleased with the re- 
cent decision of the United States Dis- 
trict Court for the Eastern District of 
Louisiana in favor of the Government 
and insurance interests under subroga- 
tion rights against the Todd Engineer- 
ing Dry Dock & Repair Co., Inc., be- 
cause of the thoroughness with which 
Judge Wayne G. Borah investigated the 
facts of the case and considered them in 
his opinion. This case involved responsi- 
bility for a fire loss on the United States 
steamship West Ira and the court held 
that there was evidence to show that the 
Todd company was negligent in its re- 
pair work, thus sufficiently contributing 
to the cause of the fire to be held finan- 
cially responsible. 

The fire occurred on the evening .of 
January 9, 1928, at New Orleans and 
the cargo owners were reimbursed by 
the marine insurance interests which 
took subrogation rights against the Todd 
company. The insurers’ claim was based 
on the fact that the Todd company while 
engaged in performing work on the cen- 
ter boiler under a repair contract was 
negligent in the use of an oxy-acetylene 
torch, thereby causing a fire to originate 
in the boiler room of the West Ira 
which rapidly spread to other parts of 
vessel and resulted to great injury and 
damage to the vessel and cargo. After 
considering carefully and at length the 
evidence presented with respect to the 
time the torch was used and the time 
the fire was discovered the court said: 

“The situation thus presented is one 
involving the credibility of witnesses and 
I am persuaded, after a careful consid- 
eration of the evidence in the light of 
all surrounding facts and circumstances 
of the case, that the respondent’s ser- 
vants were not only using the oxy-acety- 
lene torch at 7:40 but that they were 
actually using it up to a few seconds or 
ee or three minutes before the fire. 

* 


Debris on Tank Tops 


“Further examination of the testimony 
bearing on this issue would appear un- 
necessary as the evidence clearly war- 
rants the conclusion that on the eve- 
ning of January 9 the tank tops in the 
fire room of the West Ira were littered 
with old pipe covering, debris and pieces 
of canvas which resulted from the re- 
spondent’s work and which it was under 
contract obligation to remove... . 

“Though their duty was plain, it is 
clear from the evidence that the re- 
spondent’s servants took no precautions 
but proceeded to use the oxy-acetylene 
torch without examining the tank tops 
or looking into the bilges and without 
employing any of the usual and cus- 
tomary safeguards. This failure of duty 
on their part constituted gross negli- 
gence,” 

_ At the conclusion of his lengthy opin- 
ion Judge Borah said: 

“A considerable portion of this enor- 
mous record bears on respondent’s the- 
ory that the fire on the West Ira was 
Caused by burning oil finding its way to 
the tank tops from the port furnace of 
the port boiler. If there was any sem- 

ance of merit in this contention, I 
would feel disposed to devote some space 
to its consideration, but as it is clear 
from the testimony of respondent’s own 
Witnesses that this theory can neither 
be sustained in fact, or in the opinion of 
Its experts, there can be no necessity 

or further discussion. 

“Sufficient, therefore, be it to say that 
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“Dumping” Congests 
British Warehouses 
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Change in Pound Sterling Value and 
Elections Held to Mean Greater 
Prosperity for Insurance 


By A. C. Blackall, London 


Now that the final results of the Brit- 
ish elections are known it is interesting 
to take a brief glance at the situation 
and see how, in conjunction with the de- 
parture from the gold standard, insur- 
ance affairs will be affected. 

The fear of tariffs has so impressed 
foreign “dumpers” that manufactured 
goods of all sorts are coming in at such 
a terrific pace that not only are the 
docks in all parts of the country con- 
gested as never before, but vessels are 
so numerous that in some cases they 
have to lie in mid-stream awaiting a 
chance of docking. Then where all the 
cargoes find domicile is a puzzling prop- 
osition. Not only are the riverside 
wharves filled to repletion but public 
warehouse room is totally unable to pro- 
vide the required accommodation, while 
private warehouses are all at the burst- 
ing point. Insurance brokers are at 
their wits end to secure the required 
fire cover and all offices are running 
their extreme limits. 

The marine market, too, is far more 
active than for a long time past. Freights 
are somewhat higher and more vessels 








I am of the fixed opinion that the opera- 
tion of the port boiler could not possibly 
have caused the fire on the tank tops. 
With that possibility removed from the 
case there is but one conclusion that can 
be reached and that is that the fire was 
caused through the negligent use by the 
respondent’s servants of the oxy-acety- 
lene torch. In my judgment the causal 
relation between the use of the torch 
and the fire on the tank tops has been 
established. 

“The conclusion thus reached necessa- 
rily precludes respondent’s right to re- 
cover under its repair contract. Its 
claim for compensation for the service 
of a salvage barge has not been estab- 
lished and will be denied on the ground 
that it was the duty of the respondent 
to minimize the damage it had occasioned 
through the negligent acts of its serv- 
ants. 

“An interlocutory decree may accord- 
ingly be entered in the proceeding No. 
19,026 in favor of the libelant and the 
intervenors, and against the respondent 
for the full damages sustained by them 
from the fire; together with interest and 
costs, with the usual order of reference 
to the commissioner to report the amount 
of libelant’s and intervenors’ damages.” 


APPLETON 


8 South William 


are moving. Then comes the question 
of gold insurance, the latest shipment 
arranged being for approximately $85,- 
000,000 which will tax the market to its 
fullest capacity, and for which rates are 
sure to be advanced, while the improve- 
ment in the value of wheat will have its 
effect on cargo values and provide an 
additional crumb of comfort to under- 
writers. 
New Ships Being Built 

That is the situation at the moment. 
Taking a rather longer view, we find 
many more vessels being relegated to the 
scrap heap (most of them of consider- 
able size) and sold at satisfactory prices 
still further reducing unemployment. 
Some of these vessels have been laid up 
for twenty months and the total already 
scrapped or under sentence approximates 
50,000 tons. 

Again, during the past few days quite 
a number of new boats have been con- 
tracted for, one firm of builders alone 
who until the end of August had empty 
yards, now having no less than seven 
signed orders for vessels ranging from 
7,000 to 9,000 tons. Several other yards 
also have secured contracts on which 
work is to be commenced at once. 

For some time the building of tankers 
has almost ceased, but it is estimated 
that fully 1,000,000 tons will shortly be 
required for replacement purposes, while 
small vessels for various trades are be- 
ing inquired for in goodly numbers. 

Turning again to the repair yards 
which have had a truly terrible time for 
many months we now find many of them 
well occupied. Until recently much of 
this work was done cheaper at Conti- 
nental yards, but owing to the fall in 
the pound’s value in terms of foreign 
currencies British yards are now once 
more able to compete at respectable 
profits. Further, more vessels are being 
chartered, and general exports are in- 
creasing. 

The number of inquiries for factory 
sites from foreigners not only shows no 
abatement, but is growing daily. Already 
several hundreds have been purchased, 
yet still they come! and in a number of 
cases construction has already been com- 
menced. 

Premiums in Foreign Countries 

Of course, against all these very dis- 
tinct signs of trade revival, the lessened 
value of the pound sterling has its black 
side. While some insurance offices with- 
drew funds from foreign countries and 
thus profited by the exchange, this 
method of procedure has now practically 
ceased, and, as most marine policies are 
in the currency of the country to which 
the goods are consigned, additional cover 
is required with the corresponding bene- 
fit of a greater volume of premiums. | 

Now, however, premiums received in 
foreign currencies are allowed to remain 
in the local branches to meet claims as 
they arise. But by some offices this was 
not considered altogether politic, since 
most of them already had large deposits 
and investments in the countries in 
which they operate. These conditions 
gave rise to a conference between insur- 
ance companies and banks, the result of 
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which, it is believed, will permit under- 
writers to retain considerable balances 
in foreign currencies to be paid as re- 
quired and thus guarantee the depositor 
against any future fluctuations of the 
pound which may occur. This system 
would obviate the necessity of under- 
writers maintaining large balances in 
foreign currencies. 

This brief resume of the situation of 
facts as they stand today spells increased 
insurance in practically all departments, 
particularly fire and marine, great re- 
duction in unemployment, more money 
for all to spend, and, without any boom, 
a gradual return to prosperity for which 
we have so long vainly looked. That this 
is the opinion of investors is strongly 
emphasized by the recent appreciation 
in value of all the leading insurance com- 
pany’s shares. 


Auto Ass’n 


(Continued from Page 26) 


Tool and 
Equipment 





Motormeters 
Radiator Emblems 

and/or Caps Extra or Ornamen- 
Extra Horns tal Fittings 

“Note: The use of the equipment ex- 
clusion endorsement is not required 
when automobiles of the above classes 
are rated under the fleet schedule. 

“Further, that where the equipment 
exclusion endorsement is not attached 
to policies covering automobiles of the 
above classes and the broad form theft 
cover issued, the following additional flat 
vpn charges per automobile shall ap- 
ply: 


Repair 


List Price Annual Premium 
0— 999 5.00 
1000—1999 8.50 
2000 and over 12.50.” 





SWEDISH REINSURANCE 


Swedish marine insurance has suffered 
severly by the collapse of the Asseku- 
ranz Union of Hamburg, Germany and 
other companies, and difficulties are 
now encountered in placing the rein- 
surance business formerly carried by 
these companies. In many instances 
treaties cannot be placed and the busi- 
ness has to be placed in a facultative 
way. Premiums for Swedsh business have 
not increased and commissions have not 
been reduced, Loss ratios were not unfa- 
vorable for strictly Swedish business, but 
the Finnish business, which is extensive- 
ly reinsured in. Swedish companies, has 
given unfavorable results. 





TOTAL SHIPPING LOSSES 

The classified returns of casualties to 
motor and steam vessels of 500 tons 
gross register and upward, issued by the 
Liverpool Underwriters’ Association, 
shows that there were posted in the loss 
book in September eight total losses and 
398 partial losses. Of the total losses 
one was a motorship, and of the partial 
losses fifty-four were motorships. The 
corresponding figures for September, 
1930, were nine total and 531 partial 
losses, and for September, 1929, twenty- 
two and 559. In addition to the above- 
mentioned total losses, casualties were 
reported to five steam vessels and one 
motor vessel of over 3,000 tons gross 
during the month. 





SEEK INTERNATIONAL AIRPASS 

During the past month the Union for 
International Flying Sport met in Buk- 
arest, Roumania, A resolution was pass- 
ed during its meeting for the creation, 
of an international airpass in order to 
do away with the many special permits 
now required before crossing national 
boundaries. Most countries in Europe 
have laws regulating the liability of 
owners and operators of flying machines 
and provide for compulsory insurance 
covering such liability so that an inter- 
national airpass, if accepted, would most 
likely have to contain provisions cover- 
ing this insurance feature. This question 
has been of considerable interest to in- 
surance companies. 





BAN ON ARMS SHIPMENTS 
English and Japanese insurance com- 
panies have instructed their European 
representatives not to insure shipments 
of arms, amunitions and the like to the 
Chinese government in Canton and not 
to use the clause “Free from war etc.” 
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Serious Note Struck 
In Pa. Federation Talks 


BANQUET HEADLINERS 


FOUR 





Dole Insurance Disfavored; Life Insur- 
ance Praised; 30-Day Cancelation 
Clause in Depository Bonds 
Forecasted 





In his address at the mid-year banquet 
of the Insurance Federation of Pennsyl- 
vania at the Benjamin Franklin Hotel 
last Friday night General Edward Mar- 
tin, state treasurer of Pennsylvania, di- 
gressed from his prepared speech to re- 
mark that the state within a very short 
time will put a thirty day cancellation 
clause in depository bonds. However, he 
asked that the companies would not be 
too harsh on the bankers. 

There were four speakers on the pro- 
gram, with Frederick Richardson, United 
States manager of the General Accident, 
in his best form as toastmaster. Mr. 
Richardson staged a surprise when, in a 
few extemporaneous remarks before in- 
troducing the first speaker of the even- 
ing, General Martin, he spoke, not of his 
beloved casualty business, but of life in- 
surance. 


Has High Opinion of Life Insurance 


“The insurance business at the present 
time is the mainstay of the country,” he 
said. Then he went on to say that loans 
on policies had increased tremendously 
in the last two years to where they now 
amounted to something like three billions 
of dollars. He mentioned the amounts 
being raised in various cities for unem- 
ployment relief arid pointed out how they¢ 
were a mere drop in the bucket com- 
pared to the $3,000,000,000. 

He told how life insurance funds were 
a tremendous reservoit; how it was a 
fund specially designed to meet individ- 
ual requirements of those parties to the 
fund. Then he proudly stated that no 
legislation was needed to effect relief 
from this fund. 

“The time is rapidly approaching,” he 
asserted, “when life insurance will be the 
bigeest holder of free capita! in the coun- 
try. People, through life insurance, are 
becoming capitalists without knowing it.” 

He observed that between 3% and 4% 
of the national income is being invested 
in life insurance. 


Budget Cut by Hoover Praised 


General Martin’s:- address, “Your Busi- 
ness and Mine,” was mainly a plea for 
greater public interest in government and 
a dcclaration for lower taxes. He said 
that iaxes were not considered important 
before the world war but today they 
would make a nice dividend. 

The peak of taxation, he declared, was 
reacied in 1921. He asserted that the 
Tecovery in business would be quicker 
thar, the recovery in taxes. He said that 
the :ecommendation of President Hoover 
to cut the Federal budget $350,000,000 was 
the greatest stimulant business has 
kno\.n in many months. 

John J. Leary, Jr., special investigator 
of the United States Department of La- 
bor, who has just returned from an in- 
vesti:cation of unemployment insurance 
in kigland and Germany, in his talk on 
unemployment insurance stated that the 
System works badly and is economically 


Mass. Compulsory Rates 
To Be 11% Higher in ’32 


BROWN’S FINAL PROMULGATION 








Its Work Ended, Special Legislative Ses- 
sion In Convinced That Public Wants 
To Retain Compulsory Coverage 





The 1932 compulsory automobile liabil- 
ity rates for Massachusetts motorists, as 
finally promulgated by Insurance Com- 
missioner Merton L. Brown on Friday, 
November 13, after a special session of 
the state legislature had spent seven 
weeks in studying the problem, will be 
higher by about 11% than those of 1931. 
Commissioner Brown has made no 
change in the tentative schedule of rates 
and territories prepared on September 1 
despite the storm of protest which 
greeted its publication at that time. 
Present territories have been rearranged 
to set up eighteen territories for private 
passenger cars, eight for commercial 
automobiles, eight for public autos and 
three for garages and dealers. Cities 
taking the heaviest rate increases are 
Boston, Chelsea, Revere, Everett and 
Malden, which gets the biggest percent- 
age of increase of any community. In 
suburban cities the increase is slight. 


What Special Session Proved 


In Boston circles the opinion is that 
the special legislative session, called by 
Governor Ely to bring about lower rates, 
did a good job negatively. The Gover- 
nor’s recommendations were rejected be- 
cause they presented no reasonable way 
in which Bay State car owners might 
escape paying for what it seems very. 
obvious they intend to keep—full com- 
pulsory cov erage. The Boston Transcript 
feels that it is a mistake to say that 
the legislature did nothing. That paper 
says: “It accomplished a great deal in 
refusing to weaken under the most pow- 
erful kind of political pressure that would 
have hedged the present statute about 
with unworkable devices.” 

Only one bill was enacted which re- 
quires the giving of four days’ notice to 
insurance companies in cases defaulted 
by the assured. All other proposals in- 
cluding the deductible policy bill, the 
guest and notice bills went down to de- 
feat, leaving the compulsory law prac- 
tically the same as it is at present. 

The legislators voted themselves a 
compensation of $400 apiece for the ex- 
tra session which action was defended by 
the Transcript. 

When the next regular session begins 
in January there is expected to be a 
flood of bills for consideration, several 
being carried over from the special ses- 
sion. An important one will be Senator 
Ulin’s bill to classify each individual on 
his own experience as a motorist and fix 
his rate according to numerous classifi- 
cations. Legislators feel that this bill 
has much merit but prefer to have more 
time to study it. 





unsound. He said that British labor was 
opposed to it and that the American Fed- 
eration of Labor had gone on record as 
opposing it. “Compulsory unemployment 
insurance,” he emphasized, “appeals to 
(Continued on Page 38) 
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Credit Interchange Service Plan 
Under Consideration in New York 


The formation of an organization in 
New York City which would make pos- 
sible a plan of exchanging credit infor- 
mation and, at the same time, would be 
the means of bringing about a more 
prompt payment of premiums, has been 
receiving the serious consideration of cas- 
ualty managers for the past few months 
and is now in a fair way to becoming an 
actuality. Under this plan the facilities 
of the present Central Bureau may pos- 
sibly be utilized although this has not 
been definitely settled. 

The matter was brought to the atten- 
tion of the Casualty Managers Club of 
New York last Summer by the (Casual- 
ty) Insurance Accountants Association 
and as a result of the favorable attitude 
taken by its membership a committee was 
appointed to investigate and draw up a 
plan of operation. The progress made 
to date is so encouraging that it is hoped 
to put at least part of the program into 
effect at an early date. 

To Record All Unpaid Premiums 

Confronted by a great waste in uncol- 
lected premiums—an evil which has its 
reflection in the establishment of rates— 
the casualty managers’ committee has 
worked out a plan which would prevent 
this piling up of earned premium ac- 
counts either by corporations or individ- 
uals who move from one company to an- 
other for that convenience. Under this 
plan the Central Bureau would receive 
regularly from subscribing companies a 
complete and accurate record on every 
unpaid earned premium after the ninety 
day period allowed for collection. In the 
case of a double default on the part ot 
an. assured it is recommended that sub- 
scribing companies extend no further 
credit until the two recorded earned pre- 
miums have been paid, or at least until 
a cash deposit equal to 40% of the es- 
timated premium has been made. 

In the event the assured disputes the 
owing of either or both earned premiums 
charged against him, it shall be his priv- 
ilege under the plan to request a hearing 
on the validity of the charge or charges, 
which if proved to have been in error 
will be promptly stricken from the record. 

Coupled with this plan of credit ex- 
change of information is one which would 
enforce the collection of casualty pre- 


miums on a given date similar to that 
the fire companies have been using. Un- 
der the rules of the New York Fire In- 
surance Exchange payment of all pre- 
miums is required not later than the 20th 
day of the second succeeding month. 
Casualty companies in many instances 
have extended greater credit than that 
with the result that fire companies have 
been paid their premiums with casualty 
insurance collections. The contemplated 
plan for the casualty carriers provides 
that such collections shall be placed on 
the same basis as that used by the fire 
companies. 

Appreciating that there is a greater 
unity of purpose now existing between 
responsible producers and the companies, 
the managers’ committee has been con- 
ferring with the various agency and 
brokers’ organizations, and so far the 
matter has almost unanimous approval. 





Calls Casualty Rate Meeting 

Casualty companies which file inde- 
pendent rates with the New York In- 
surance Department have been re- 
quested by George S. Van Schaick, 
Superintendent of Insurance, to be 
represented at a meeting next Mon- 
day afternoon in the Insurance De- 
partment. Its purpose is to determine 
whether such companies shall be re- 
quired to adhere to all rates, rules and 
classifications of rating organizations 
whose manuals are used with only 
such uniform deviations as are ap- 
proved by the Superintendent under 
the provisions of sub-division 3 of 
section 141-b of the state insurance 
law. 











F. & C. CAPITAL READJUSTMENT 

A proposal to reduce the Fidelity & 
Casualty’s capital from $5,000,000 to 
$2,000,000 and transfer the $3,000,000 into 
surplus by reducing par of shares from 
$25 to $10 will be acted upon by F. & C. 
stockholders at a meeting on Decem- 
ber 2. ? 

This _ step, explains Ernest Sturm, 
board chairman, is being taken to con- 
serve the interest of stockholders and to 
better the financial structure of the com- 
pany. 
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Casualty Actuaries 
Re-elect T. F. Tarbell 


J. D. CRAIG’S TALK ENJOYED 


Well Attended 18th Annual Meeting in 
N. Y. Features Unemployment Ins.; 
Decide on Hartford for May, 1932 


Thomas F. Tarbell, actuary in the cas- 
ualty department of the Travelers, will 
again head the Casualty Actuarial So- 
ciety for the new year, his re-election 
having been unanimously voted upon at 
the cighteenth annual meeting of the So- 
ciety held a week ago at the Hotel Bilt- 
more, New York. Roy A. Wheeler, vice- 


president and actuary, Liberty Mutual of 
and W. W. Greene, vice-presi- 


Boston, 





THOMAS F. TARBELL 

dent, General Reinsurance, were selected 
for a second term as vice-presidents and 
Richard Fondiller of Woodward, Fondil- 
ler & Ryan was re-elected secretary- 
treasurer to serve his fourteenth consecu- 
tive year in this capacity. Both Robert 
J. McManus, statistician, casualty actu- 
arial department of the Travelers, and 
William Breiby of Fackler & Breiby 
were re-elected to their respective posts 
as editor and librarian. 

Other features of the Society’s business 
session was the election of Charles J. 
Haugh, Jr., actuary, National Bureau of 
Casualty & Surety Underwriters; Profes- 
sor Ralph H. Blanchard, Columbia Uni- 
versity School of Business, and G. F. 
Michelbacher, vice-president, Great Am- 
erican Indemnity, to three year terms as 
members of the Council. In addition 
Stewart M. LaMont, third vice-president, 
Metropolitan Life, who delivered a for- 
mal paper at the meeting, was honored 
by admission as a Fellow without exam- 
ination. 


Dr. Fritz Stern of Berlin a Visitor 

There were about fifty members pres- 
ent as the eighteenth annual meeting got 
under way and one very much interested 
foreign visitor, Dr. Fritz Stern of Berlin, 
Victoria Life official who is on a visit 
to this country studying American meth- 
ods. At luncheon time William J. Gra- 
ham, vice-president, Equitable Life As- 
surance Society, a Fellow of the Society, 
made his appearance as well as Edward 
R. Hardy. secretary, Insurance Institute 
of America, also a Fellow. 

Business of the day disposed of, the 
actuaries heard the reading of four ex- 
cellent formal papers (reviewed in other 
columns of this issue) and the presiden- 
tial address of Mr. Tarbell on “Some 
Responsibilities of Membership.” Among 
the discussions on the previous meeting’s 
papers was one by W. W. Greene, Gen- 
eral Reinsurance, on Robert S. Hull’s 

(Continued on Page 50) 





Some Responsibilities 
of Society Membership 





Convinced that the Casualty Actuarial 
Society has within its power to play an 
important part in helping to solve some 
of the many problems of the casualty 
business in coming months, Thomas F. 
Tarbell, Travelers, in his presidential ad- 
dress before last week’s annual meeting 
in New York, devoted his attention to 
“Some Responsibilities of Membership.” 
He first stressed attendance at the meet- 
ings, not only because it gives an op- 
portunity to exchange views with friends 
whom one may see infrequently but an 
opportunity to benefit by the subjects 
presented and discussed at the meetings. 
He was encouraged by the increase in 
attendance since 1926 but warned against 
“an evident downward trend which 
should not appear in a society as young 
as ours...” Its present membership is 
now more than 300. 

Mr. Tarbell urged that more members 
take the responsibility of preparing 
formal papers on various problems. Vol- 
untary submission of such papers is a 
rare occurrence, he said, which should 
not be the case with new problems con- 
stantly arising in the _ business. e 
placed due importance on the contribu- 
tions of the society to the advancement 
of the business but frankly said: “We 
have not attained a position, either in 
numbers or in accomplishments, which 
justifies any letting up in either indi- 
vidual or collective effort.” 

The speaker was glad to point to the 
interest being taken in the informal dis- 
cussions, a comparatively recent feature 
of the meetings; also he praised the com- 
mendable participation of younger mem- 
bers both in committee work and in the 
submission of papers, saying that an 1n- 
creasing share of the society’s work must 
be borne by its younger members. Older 
members, he declared, should continue to 
give the society the benefit of their ex- 
perience and wisdom and could be of 
great assistance in encouraging and 
counseling the younger members. 

Some Suggestive Subjects for Papers 

By way of indicating the many sub- 
jects which would make excellent formal 
papers, Mr. Tarbell presented the follow- 
ing list, so formidable and important an 
array of topics that if they were fitted 
into a company convention program the 
hall would undoubtedly be crowded with 
men alert to hear them discussed. 

ACCIDENT AND HEALTH , 

Commercial accident and health experience. 
Non-cancelable accident and health experience. 
Group accident and health experience. 

COMPENSATION d 

Effect of serious cases on loss ratios. Effect 
ot changing economic conditions on ‘loss ratios. 
Cyclical variations in severity of accidents. Ex- 
perience rating—history, fundamental concepts 
and underlying theory, practical effects. Inde- 
terminate claim table. Remarriage and mortality 
experience. Tendency toward and effect of more 
liberal court interpretations of compensation 
acts. Tendency toward and effect of more lib- 


eral court interpretations of contracts. Distri- 
bution of loss payments by types of award and 


medical. 
AUTOMOBILE 

Premium bases and classification of_ risks. 
Effect of the tendency toward higher verdicts in 
liability cases. Correlation of verdicts and pol- 
icy limits in liability cases. Variation in average 
costs by time elapsed since date of accident. 

MISCELLANEOUS 

Effect of changing economic conditions on loss 
ratios. State administration of insurance—a 
study of the different types of state administra- 
tion. Policy contracts—historical development 
and purpose of the general contracts and the 
important clauses. Minimum premiums—histori- 
cal development and the theory underlying mini- 
mum premiums. Excess limits tables—laws and 
experience underlying. Hazards in excess in- 
surance—nature and measurement of hazards 
for various lines. 

Premium bases—critical study of existing bases 
and suggested changes or modifications. Excess 
insurance coverage—theory and rate formulae. 
Stop loss insurance coverage—theory and rate 
formulae. Comparative rate levels. Analysis of 
1930 census data in its relation to the casualty 
insurance business. Accounting problems of 
multiple line casualty insurance companies. An- 
alysis and distribution of expenses. 

Relationshin of the actuary and the under- 
writer. Problems in the coordination of under- 
writing, claim and actuarial denartments.  In- 
vestments and investment problems. Pension 
svstems. Statistical renorting—critical analysis 
of various plans. Statistical theory—studies of 
adequacy criteria. 





S. M. LaMont Analyzes 
A. & H. Policy Contract 


SEES EXPERIMENTATION OVER 
Metropolitan Life V.-P. Gives Casualty 
Actuaries Benefit of His Knowledge 
Of Judicial Decisions 


Stewart M. LaMont, third vice-presi- 
dent, Metropolitan Life, one of the most 
capable accident and health underwriters 
in the country, gave the Casualty Actu- 
arial Society at its annual meeting in 
New York a week ago the benefit of his 
opinions on the “Contract of Personal 
Accident & Health Insurance.” In his pa- 
per he not only went into considerable 
detail on the work of drafting a policy 





STEWART M. LA MONT 


contract but gave numerous judicial de- 
cisions which have brought together a 
substantial weight,of authority for the 
use of certain expressions in the contract. 

The speaker pictured the business of 
accident and health insurance as still 
comparatively young. “It has not yet ar- 
rived at full maturity,” he said, “nor be- 
come wholly stabilized into settled proc- 
esses. It has faults, just as every other 
business has faults, but it is making 
splendid progress under the leadership of 
intelligent minds and through the influ- 
ence of modern thought. It has outgrown 
many of its faults and as it grows older 
will outgrow others. 

Effects of Feverish Competition 

“Thirty or forty years ago an accident 
policy was a timid venture into an un- 
known field but as experience was gained 
it developed into a useful and creditable 
form of public service. This develop- 
ment naturally was brought about by 
means of many changes and improve- 
ments, extensions of coverage, accommo- 
dations to changing conditions of life and 
new ideas grown out of experience. 

“Many companies entered the field and 
competition early took the form of 
changing the policies progressively to 
better the service—and that was good. 
But after a time competition took the 
form of changing the policies incessantlv 
to best the competitor—and that was bad. 
A worthy ambition to fashion the insur- 
ance to fit the public need yielded some; 
what to a feverish rivalry in devising 
trimmings to catch the public eve. And 
sO we came to see many forms of policies 
with many trifling differences. many pet- 
ty changes by many struggling compa- 
nies, many little manipulations of many 
insignificant frills. 

“Progress ran ahead of experience and 
naturally some policies were constructed 
hastily, carelessly. or by men with in- 
adequate knowledge and training, and 
mistakes were made at times in the char- 
acter of defenses set up in contesting 


claims and in anticipating judicial inter- 
pretations of the contracts. 

“And so the accident policy, and only 
little less the health policy, has had a 
somewhat checkered career and the work 
of drafting a policy contract today calls 
for profound study of the record of the 

Mr. LaMont was at his best in review- 
ing the history of accident and health 
policies, as contracts, from the earliest 
efforts at policy drafting. He pointed 
out that it began as a process of experi- 
mentation by inexperienced men ventur- 
ing into an uncharted field. From this 
point he traced their evolution into the 
broad contracts of the present day. 


Putting the Business on a Sound 
Footing 

His paper also described the numerous 
exclusions in early policies of many ac- 
cidents of various kinds, which was done 
apparently upon the theory that accident 
insurance should be confined to those 
accidents that might be classed practical- 
ly as acts of God, uninfluenced by human 
fault, responsibility or co-operation. He 
told about the litigations that attended 
their enforcement and the influence that 
such court records exert even to the 
present day. 

Health insurance, he said, also began 
with neither experience nor reliable data 
to guide and was another pioneer under- 
taking, beginning almost as timidly but 
quickly developing and even more rap- 
idly than available experience justified. 

“But insurance men first guessed, then 
studied and finally learned in the hard 
school of experience how to put the busi- 
ness on a sound footing and to alter its 
whole theory and practice,” declared the 
speaker. “Knowledge of costs was gained, 
methods of underwriting selection were 
devised, the way was charted and confi- 
*denee replaced fear. Policies were gen- 
erally cleared of the old exception and 
few now remain that attempt to exclude 
anything that may be fairly regarded as 
an injury and its cause an accident. 


Present Day Contracts Outlined 


“Present day contracts are classified 
into nine different types, viz.: the general 
accident policy, the general accident and 
health policy, the non-cancellable acci- 
dent and health policy, the restricted ac- 
cident policy, the limited accident policy, 
the limited health policy, the group ac- 
cident policy, the group health policy, the 
double indemnity supplement and the dis- 
ability annuity provision of life insurance 
policies.” Mr. LaMont outlined the gen- 
eral and varying characteristics of these 
various types and showed how they cov- 
ered a wide field of usefulness and unlim- 
ited opportunity for public service. 

He also analyzed the personal accident 
and health contracts of the present day 
for the benefit of the student or the 
policy designer. The contract, he said, 
is found to be composed of six constitu- 
ent parts, viz.: the insuring clause, the 
defining or limiting provisions, the bene- 
fit provisions, the consideration clause, 
the copy of the application and the gen- 
eral conditions of performance. 

Each clause is discussed and the mean- 
ing of various words and phrases, not 
only as intended by the policy drafts- 
man but as interpreted by the courts. 
Many judicial decisions are cited in his 
paper, bringing a substantial weight of 
authority for the use of certain expres- 
sions and for avoidance of mistakes of 
the past. : 

The subject of accidental means 15 
dealt with at length and the importance 
of the negative clause, to limit the legal- 
istic search for means of extending oF 
distorting the intended undertaking, 15 
shown by numerous decisions. Other 
policy provisions are similarly analyzed 
and the probable best means of so draft- 
ing a policy as to avoid the pitfalls of 
the past and to perfect the contract as 
far as possible are generally indicated. 

“It may be conceded, however, that 
there are no perfect policies,” said Mr. 


(Continued on Page 40) 
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Necessary Steps in 
Examination of Co.’s 


PAPER BY EMMA C. MAYCRINK 


Better Appreciation of This Important 
Procedure Given to Actuaries by 
New York Dep’t Examiner 


A clear idea of the procedure in ex- 
amining casualty companies by insurance 
departments was given to members of 
the Casualty Actuarial Society, meeting 
at the Hotel Biltmore, New York, last 
week, by Miss Emma C. Maycrink, ex- 
aminer in the New York Department and 
one of the few women Fellows in the 
society. Miss Maycrink’s paper present- 
ed the genesis of state supervision dating 





MISS EMMA C. MAYCRINK 


back more than 125 years. She stressed 
that some of the oldest and most im- 
portant enactments include provisions for 
incorporation of instirance companies and 
their charter powers, restrictions as to 
kinds of investments, the rendering of 
accounts by means of annual statements 
sworn to by company officers, the trans- 


_ Mittal to the legislature of these reports 


annually by the superintendent of in- 
surance and their publication. Although 
the New York Department was estab- 
lished by an act of April 15, 1859, there 
Were certain definite requirements even 
prior to that time. 

Further extension of the statutes in- 
cluded provision for examination by the 
Superintendent of insurance, or duly ap- 
pointed examiners, to make sure that le- 
gal provisions were being complied with, 
and that the company. is solvent with 
sufficient assets to cover all liabilities for 
losses and for reinsurance of outstand- 
Ing policies. Finally, the law requires 
that the affairs of a company must be 
conducted with due regard for the in- 
terests of its policyholders. 


Procedure in’ New York State 


Miss Maycrink went into detail on the 
Procedure in New York State which calls 
lor regular examination of casualty com- 
Panies once in three years, consisting pri- 
marily of a reconciliation of the com- 
Pany’s statement as reported to the in- 
Strance department in the convention 
lank, with the* books and accounts of 
the company. This includes the physical 
‘xamination of the assets with their ap- 
Praisal and the determination of liabili- 
hes, particularly the unearned premiums 
and the reserves for losses on claims. 
sms, feature is most complex, said the 
of : er, because of the different classes 
a “amr written by casualty compan- 
nt because of the deferred liabilities 

Claims of workmen’s compensation, fi- 
elity and surety and the various auto- 
Mobile lines, _In these classes the volume 


of business has greatly increased and the 
liabilities are often deferred over a long 
period. 

The problem is further complicated by 
the different laws in the several states 
and the delays incident to litigation in 
the settlement of claims. The examina- 
tion is confined to the affairs of the com- 
pany, including necessarily the systems 
of accounts and the management of the 
company as reflected in the company’s 
underwriting and investment policy. 


Fidelity-Surety Examimations 


Some of the important features of ex- 
amination of fidelity and surety compan- 
ics were described by the speaker and 
she cited as an example the taking of 
collateral in writing certain forms of 
surety bonds. It was emphasized that 
this collateral often amounts to thou- 
sands of dollars and consists of savings 
bank books, life insurance policies, per- 
sonal notes, securities such as bonds and 
stocks, mortgage deeds, as well as jewel- 
ry and other valuables. It is held by the 
company until the liability under the 
bond is ended. It does not enter the 
company’s books and of course should 
not be taken credit for until the princi- 
pal in the bond defaults and the com- 
pany is obliged to assume the loss, then 
the collateral may be taken over as sal- 
vage. In the meantime the company 
holds the collateral in trust. 

Records must be kept, accounting for 
all such collateral received, showing if 
possible the value thereof. If collateral 
is released a record or receipt must show 
to whom it is paid. If taken by the com- 
pany a record of the losses paid must 
appear with the value of the collateral 
taken as a reimbursement. The only 
means of knowing whether this collateral 
is intact and is being properly held in 
trust is by means of an examination of 
the company records and a verification 
by the actual physical examination and 
count. 

Another feature of the examination of 
fidelity and surety companies is the val- 
uation of salvage. In some cases this is 
considerable and it is very often diffi- 
cult to determine the value because of 
litigation or the nature of the salvage. 
Some companies make a _ practice of 
charging off salvage of this kind, carry- 
ing it only in Schedule X, which is pro- 
vided in the convention blank for un- 
listed assets. If this salvage is finally 
sold the recovery is entered through in- 
come. Other companies, however, prefer 
to take credit for salvage as a non-ledger 
asset. 


Greater Dependence on Statistical Dep’ts 


Miss Maycrink observed that examin- 
ers are depending more and more upon 
the statistical departments for the data 
which must be assembled in making up a 
company’s statement. She said that if 
such data are readily accessible, the work 
of examination is appreciably shortened. 
“Company officers,” she pointed out, 
“know what is required both for annual 
statement and for examination purposes. 
Efforts are constantly being made 
towards uniformity and standardization 
of accounting and statistical records. In 
these efforts the members of this so- 
ciety have an interest and have made 
valuable contributions. Further studies 
of accounting systems and of statistical 
methods particularly in the valuation of 
reserves will be of incalculable value to 
both the companies and the supervising 
authorities.” 


RECIPROCAL JUDGMENTS 


. Circuit Judge Ossing of St. Louis, Mo., 

has granted default judgment against 
6,500 policyholders of the defunct Fed- 
eral Automobile Insurance Association of 
Indianapolis, Ind., a cut-rate reciprocal 
concern that sold policies to many Mis- 
sourians who foolishly thought they 
could save money by buying the cheaper 
insurance. Judge Ossing was informed 
that the judgments will total about $400,- 
000 with interest. The company failed 
early in 1928. 
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PAYROLL EXPOSURE LOSSES 


Actuary Dorweiler, Aetna Life, Points 
Out Responsiveness of “Comp” Losses 
to Wage Level Changes 

Close attention was given by the cas- 
ualty actuaries at their Hotel Biltmore, 
New York, session a week ago to the 
paper presented by Paul Dorweiler, ac- 
tuary, accident and liability department 
of the Aetna Life, on “Observations on 
the Variation of Compensation Losses 
Under Payroll Exposure.” Mr. Dor- 
weiler discussed the responsiveness of 
compensation losses to changes in pay- 
rolls and wage levels, freely giving of 
his own experience. He made effective 
use of charts and tables which pointed 
to the restrictions placed on_ losses 
through legal limitations imposed on the 
minimum and maximum weekly compen- 
sation payments in nine of the most im- 
portant compensation states. 

The author also showed that condi- 
tions depending on average wage level, 
the percentage rate of weekly compen- 
sation, the actual minimum and maxi- 
mum weekly payments established by 
law, determine whether more stable loss 
ratios are produced under a payroll ex- 
posure or a man year exposure basis. It 
was a last minute assignment for Mr. 
Dorweiler and he did a good job of it. 





Assembling and Analyzing Data 


Under The Unit Statistical Plan 
By Mark Kormes, 


Assistant Actuary, Compensation Insurance Rating Board 


This paper, presented before the Cas- 
ualty Actuarial “Society at its annual 
meeting last Friday at the Hotel Bilt- 
more, New York, describes in detail the 
methods used by the Compensation In- 
surance Rating Board in its efforts to 
achieve the objects of the New York 
unit statstical plan as follows: (a) to 
determine to what extent the Manual 
rules are observed and thus to correct 
improper underwriting practices, (b) to 
use the same experience in the merit 
rating of risks and in the determination 
of classification pure premiums and (c) 
to ascertain the degree of difference be- 
tween small and large risks. 

To every employer in the state of New 
York the board assigns a separate board 
file number. In order to keep track of 
all of the policy declarations, cancela- 
tions, etc., the board has installed an ex- 
piration record where, for every em- 
ployer a card is prepared which shows 
all of the policies submitted by its in- 
surance carrier. In the same record the 
receipt of the experience card is marked 
thus permitting the board to ascertain 
whether or not the experience was sub- 
mitted for every policy issued in the 
state. 

Necessary Statistical Steps 

The Statistical procedure involves the 
following steps: Upon receipt of the ex- 
perience, a check is made to ascertain the 
correctness of totals shown for every 
risk and the grand total of the submis- 
sion, thus establishing control figures. 
The experience cards are then assigned 
board file numbers from the employers’ 
cards and checked off against the policy 
declarations in the expiration record. 
The next step is the coding of the ex- 
perience cards in order to permit the 
transfer of the information reported to 
Hollerith punch cards. 

Subsequently the experience is re- 


viewed by a group of clerks who check. 


whether the rates are correct and wheth- 
er the classifications used are in accord- 
ance with the provisions of the Manual. 
They also test the reserves and review 
the classification of losses. Whenever a 
report does not seem to be in conform- 
ity with the manual rules, they refer it 


to the classification section for 
and proper action. In this manner a 
great number of risks have been re- 
classified by the board. 

Estimated payrolls and the improper 
use of Loss and Expense Constants are 
immediately criticized thus tending to 
eliminate improper underwriting prac- 
tices. If the experience cards indicate 
that the risk may qualify for either 
schedule or experience rating, a memo- 
randum is forwarded to the rating divi- 
sion where all the necessary action is 
immediately commenced. 

As soon as the audit of the experience 
has been completed, punch cards are 
prepared, verified and tabulated to a total 
so as to determine whether or not they 
agree with the control ‘figures. As soon 
as a balance is brought about, the punch 
cards are stored in cabinets in serial 
number order and the experience cards 
attached to files. The file contains pol- 
icy declarations, cancelations and expe- 
rience cards and all other information in 
connection with the given risk. In the 
case of risks subject to rating, the file 
consists of three folders, one of which 
contains the experience and the other 
two all other material for the current 
and preceding policy year respectively. 
The Rating Division therefore finds all 
the experience necessary for the rating 
of a risk in the file provided that such 
experience has been submitted by the 
carriers in accordance with the provi- 
sions of the plan. 

This paper also presents a detailed 
description of the various tabulations 
performed by the board in  connec- 
tion with experience for policy year 1928. 
These tabulations will yield not only the 
experience available under the former 
Schedule “Z” method of reporting but 
also various analyses of risk experience 
as to the size of premium, industry 
schedule, type of rating and various 
other items of information. 


review 





Cc. A. JOHNSON DEAD 


Carl A. Johnson, a leading manufac- 
turer and workmen’s compensation fig- 
ure of Wisconsin, died in Madison re- 
cently. He was a director of the Em- 
ployers Mutual Liability of Wausau. 










Page 38 





« Carualtypo 
S SS Ne ee 












November 20, 193] 





29,949 Surveys Made by 
N. Y. Plate Glass Bureau 


REPORT ON ITS 1ST SIX MONTHS 








J. W. Marden Notes 16% Reduction in 
Cost per Survey; Also Lower Cost 
to 54 Member Companies 





James A. Beha, general manager and 
counsel, National Bureau of Casualty & 
Surety Underwriters, on Tuesday made 
public a report of the first six months’ 
business of the New York Plate Glass 
Bureau, youngest subsidiary of the Na- 
tional Bureau. 

According to this report made by John 
W. Marden, manager, there are now 
fifty-four members of the organization 
which have pooled the rating, inspection, 
survey and claim work of the Metropoli- 
tan district. Under this arrangement, in 
the six months ending October 31, the 
bureau completed 11,859 losses, 13,125 in- 
spections, and 29,949 surveys, making a 
total of 54,933 separate pieces of outside 
work. On the basis of the figures given 
the cost per survey to the companies 
amounted to .7192, and for losses and in- 
spections .3596. These costs include all 
items such as carfare, telephone calls by 
the surveyors to the companies, and ad- 
ministration cost. 

The rating surveys on a 29% basis of 
the Greater New York plate glass pre- 
miums of the member companies cost 
0518 which compares with .0512 for the 
Plate Glass Insurance Exchange of New 
York taken over by the new subsidiary. 
In comparison of costs for 1931 and 1930, 
Mr. Marden states further that in 1930 
the cost per survey was .8548 against the 
present cost of .7192. This means a frac- 
tion less than 16% reduction. 

In addition to the substantial reduction 
in the cost of the service to the com- 
panies, a considerable advance has been 
made in the kind of service rendered, not 
only to the reduction in time consumed 
at making surveys, inspections and 
losses, but in furnishing rate information 
which is prepared by the department 
staff and furnished to the members to- 
gether with each request for a survey. 
In consequence the bureau gives rating 
service on each risk submitted for a sur- 
vey and furnishes to its members rates 
and'sizes on file as applying to the cov- 
erage in which the company is interested. 

Adherence to manual rates and classi- 
fications accomplishes little in plate glass 
insurance, Mr. Marden continues, except 
as there is a uniformity of measurements 
used by the companies. Under the 
method of operation the bureau follows, 
this phase of the work is receiving close 
attention. In order to verify the cor- 
rectness of rates and sizes filed by the 
companies in connection with their re- 
newal business the bureau is furnishing 
a copy of such measurements to the sur- 
veyors in every case where another com- 
pany applies for a survey of the risk, and 
in that manner the renewal company’s 
schedule is checked carefully and_ if 
found in error the schedule on file is cor- 
rected and the interested company noti- 
fied. 

For the six months including October. 
20,145 rate cards and schedules were filed 
in connection with new business, and 28,- 
218 renewals, making a total of 48,352 
rate cards or an average of 8058 
monthly. 


Pa. Federation 


(Continued from Page 35) 


the heart and not to the head.” 

F. Robertson Jones, general manager 
of the Association of Casualty and Sure- 
ty Executives, in his talk compared the 
casualty and surety business of twenty- 
five years ago and of today. He told of 
the adaptability of the business to chang- 
ing conditions and pointed out the strong 
need for that adaptability today. 

The final speaker of the evening, Joe 
Cunningham, humorist, discussed the 
previous speakers, and his “insulting” re- 
marks were much enjoyed by the audi- 
ence. 


‘Present Cost Rules Get 


Body Blow From Stebbins 


GENERAL AGENT IN DENVER 





Calls Them Comparable to 18th Amend- 
ment in Results Obtained; Submits 
Views to Company Executives 





The point of view of an important gen- 
eral agent on casualty-surety acquisition 
cost rules was vigorously expressed a few 
days ago by Herbert Cobb Stebbins of 
Denver, past president of the American 
Association of Insurance General Agents, 
who, in so doing, hammered home re- 
peatedly that “any rules which provide 
for any form of remuneration which is 
not based solely on service rendered are 
economically unsound.” Mr. Stebbins was 
also frank in maintaining that a uniform 
commission scale should be established 
for the producer or local agent and that 
any remuneration in excess of the 
agent’s or producer’s commission allow- 
ance should be based only on service 
rendered other than the production of 
business. 

These and other views were submitted 
by Mr. Stebbins for the consideration of 
surety and casualty executives who are 
now giving study to a revision in acqui- 
sition cost rules. He believes that there 
is a need for two different classes of 
producing agents, one producing and 
handling its own direct production, and 
the other, in addition thereto, handling 
the business of sub-agents. A differen- 
tial in commission, in Mr. Stebbins’ opin- 
ion, is quite in order for these two dis- 
tinct classes of producing agents. He 
strenuously objected to either of these 
classes being styled “general agents.” 
“There is a definite place in our busi- 
ness for a bona fide supervising general 
agency,” he maintained, emphasizing that 
he was not in favor of W. G. Wilson’s 
proposal to abolish the title of general 
agent, 

Among other things he declared that 
general agency appointments should not 





Quit Compensation Line 
In Michigan in 1930 


LLOYDS CASUALTY STATEMENT 





Point to Inaccuracies in Lansing Report 
That Company Did Not Post Renewal 
Bond to Write This Line 





In connection with the announcement 
from Lansing, Mich., that Lloyds Cas- 
ualty did not post a renewal bond for 
the writing of workmen’s compensation 
in that state and consequently had not 
been granted a license to write this busi- 
ness, it was learned this week that the 
company’s agents in Michigan are under 
contract to write plate glass insurance 
only, and that the company has had no 
multiple line agents there in over a year. 

Net compensation writings of Lloyds 
Casualty in Michigan for the past two 
years have been less than $3,000. This 
is in line with the company’s conserva- 
tive underwriting policy under the man- 
agement of M. Daniel Maggin and is 
further justified as a logical procedure 
inasmuch as the company’s subsidiary, 
the Detroit Fidelity & Surety, is a Mich- 
igan corporation fully qualified to write 
compensation and other casualty lines. 

Since the early part of 1930 Lloyds 
Casualty Company has withdrawn from 
active operation in territories where 
rates are considered inadequate. The 
wisdom of this policv is indicated by the 
fact that the National Council on Com- 
pensation Insurance has reported a 
steadily growing compensation loss ra- 
tio in Michigan. The loss ratio for 1929 
was 72.1%, the last year for which re- 
liable figures are available, and present 
indications are that 1930 and 1931 will 
be higher than this figure. 





be permitted where the general agent’s 
territory consists of less than one entire 
state. His frank opinion is that the ex- 
ising acquisition and field supervision 
cost rules are comparable to the Ejight- 
eenth Amendment in results obtained. 










NS 


. GREAT 


7 


4 





annnnn 


AME RICAN 


DUCATIONAL SERI 


~ CLIP FOR FUTURE REFERENCE WSS 
zzz | | S888 


) D 











IS INSURANCE GAMBLING? 


The gambling instinct undoubtedly provided a large share of the incentive 
for insurance during its early development in England. The two practices are 


alike in that both are based on the theory of probabilities. 


Just as the suc- 


cessful dice thrower must know how many times a certain number will turn up 
out of a hundred throws, so must the insurance underwriter be able to antici- 
pate the proportion of risk assumed to premiums collected. 


But the similarity of insurance to gambling, as practised today, ends 


there. 


Gambling is destructive and creates loss; insurance is a constructive 
force which conserves and protects against loss. 


A discussion of this interest- 


ing phase of insurance will be continued in subsequent issues of this series. 
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Mutual Benefit 
(Continued from Page 12) 


to produce dividends but to secure in- 
demnity against premature death. Divi- 
dends are not essential to the main- 
tenance of policyholders’ policies and of 
themselves supply a fund under company 
control, which, apart from and beyond 
all contingency surpluses, give an added 
security to their contracts. Continuing 
he said: ‘ 

“Appropriations for dividends for poli- 
cyholders payable in 1931 are in excess 
of $24,536,000. If, instead of disposing 
of this amount during 1931 to the poli- 
cyholders, the company had passed this 
single year’s dividends, a course that is 
being pursued by many perfectly sound 
industrial enterprises, the contingency 
surplus funds of the company would have 
been immediately increased by twenty- 
four and a half millions of dollars. This 
amount added to the contingency re- 
serve funds (which were on December 
31 last, on a book value basis, $21,184, 
500) would increase contingency  sur- 
pluses to more than forty-five millions 
of dollars. Passing the dividends of a 
single year would more than double the 
company’s contingency reserves. We 
have no apprehension that any need for 
the passing of a dividend will arise, but 
such action would in no way endanger 
the company’s ability to perform its con- 
tracts or occasion default in a single 
company promise. In times of epidemic 
or depression life companies of high 
standing have passed dividends without 
any appreciable effect on current pro- 
duction. 

A dependable factor of safety, always hereto- 
fore more than sufficient and seldom even tem- 
porarily needed, is found in the contingency 
surpluses retained by the company from distri- 
bution to policyholders and annually set forth 
in the company’s statement as filed with Insur- 
ance Commissioners at the end of each year. 
Beyond this is, as we have just seen, an imme 
diately available fund sufficient to more than 
double the amount of the contingency surpluses 
—a still further factor of safety. Both these 
factors of safety are in addition to $550,000,000, 
book value basis, of carefully and conservatively 
selected investments of wide diversity in type 
and location, constituting the company’s reserve. 
The same care and skill has been exercised in 
the selection of the investments comprising this 
reserve as has been customary throughout the 
company’s history. And, after all, the best as- 
surance that the company will continue to ac- 
complish successfully the requirements of its 
investment program is found in the company's 
books of account. These-show, as of January 1, 
1931, receipts from policyholders since organt- 
zation totaling $1,316,216,889.63, and _ disburse- 
ments to policyholders of $949,364,173.04, with 
$568,200,065.36 remaining with the company and 
held by it for the benefit of policyholders. The 
amount paid to policyholders and the amount 
held for policyholders aggregate $1,517,564,238.- 
40, being $201,347,348.77 more than the total 
received from gre ogo This difference 1s 
the product of savings and interest earnings. 
The interest income~(excluding interest due and 
accrued but not actually received) since organi- 
zation has been $419,608,682.39, or 24.2% of 
total income from all sources. The total amount 
charged off to profit and loss (including pre 
miums paid on bonds purchased, $5,363,526.03, 
and depreciation on home office and other prop- 
erties, $1,663,336.85) has been $7,026,862.38, oF 
1.67% of the total interest income, or .40% 
of the total income from all sources. Interest 
received has paid all expenses and taxes since 
organization and contributed $188,819,915.77, oF 
about 34% of the volume of present invested 
assets. This impressive illustration of the opera- 
tion of compound interest in insurance finance 
must certainly be persuasive of safe and sane 
management, and seems to make other support 
superfluous. Actions speak louder than words, 
and accomplished past performance prope:!y jus: 
tifies expectation of future good result. 


La Mont Talk 


(Continued from Page 36) 


LaMont. “The perfect policy wi! be 
one that the insurer and the insured will 
always read alike and as a final test will 
always be read the same by the courts 
and the approach to perfection is « con- 
tintious one of approximation, character- 
ized by discovery and correction of faults 
or weaknesses, by changes in the light 
of new decisions by the courts or new 
experience of the business.” 


BEHA IN CHARLOTTE, N. ©. / 
James A. Beha, general manager, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, was in Charlotte, N. C., this 
week as a speaker on the Carolina In- 
surance Days program. His address, 








“Building for Better Days in Casualty 
Insurance,” will be reviewed next week. 
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Insurance Keeps Pace 
With World Changes 


F. R. JONES SEES GOOD FUTURE 





Continual Adjustment Necessary in 
Progress; No Standing Still; High Spots 
of His Penna. Federation Talk 





The insurance business can and will 
adapt itself to the dramatic changes tak- 
ing place in the world, F. Robertson 
Jones, general manager of the Associa- 
tion of Casualty & Surety Executives, 
told the mid-year meeting of the Insur- 
ance Federation of Pennsylvania at Phil- 
adelphia last week. 

He expressed his belief in a credo thus: 
“T believe that business today is meet- 
ing the national emergency; I believe 
that it is looking ahead; I believe that 
it is pointing the way to a complete re- 
covery from our economic ills.” 

“Shall we be able to adjust our insur- 
ance business to the dramatic changes 
in the epoch in which we are livin and 
can we adapt it. to future situations 
which are sure to be the outgrowth of 
such changes?” he asked. “I am 
enough of an optimist to believe that we 
shall be. 

“The task, however, 
an easy one. It is going to take the 
undivided attention, the concentrated 
mental efforts, the unselfish and un- 
egotistic co-operative efforts of all of us 
to do it. There must be unity of pur- 
pose and action on the part of comnany 
officials, agents, brokers, and the lead- 
ers of all insurance organizations.” 


is not going to be 


Adaptability of Business to New 
Situations 

Mr. Jones remarked that he came into 
the insurance world twenty-five years 
ago when employers’ liability was at its 
peak but workmen’s compensation and 
automobile insurance did not exist. Air- 
craft and many other lines were not con- 
ceived. Unemployment and old-age in- 
surance had been heard of only in aca- 
demic circles. “State insurance was con- 
sidered the quintessence of socialism, 
which it still is.’ The intervening years 
have changed the picture greatly, but 
insurance has kept pace. 

“The most remarkable thing about 
this growth is the rapid adjustments the 
business has been able to make to meet 
new situations. We have kept step with 
the march of progress and have constant- 
ly been looking ahead. To do so we 
have been called upon frequently to dis- 
card traditions; to scrap principles we 
thought well-established; and to adapt 
to the conditions facing us many new 
principles and practices which we em- 
braced with considerable fear and anx- 
lety. So far we have kept our business 
boat on an even keel and have steamed 
ahead steadily, although our headway 
from time to time may have been so 
retarded that frequently we may have 
had misgivings as to whether or not we 
could reach a port of safety. 

“But what of the future now? What 
of the decade ahead. Are the misgivings 
of the past as to the ‘then’ future to be 
revived and to be translated into more 
acute misgivings today as to the ‘present’ 
luture? Being an optimist, and know- 
ing from years of personal experience 
the obstacles which seemed insurmount- 
able which have been overcome, I am 
Sure that the future of our business is 
secure,” 

Great Periods of Change Not New 

Similar periods of great change have 
occurred before, said Mr. Jones, despite 
the popular imagination that this is the 
Tst time when what would normally take 
Centuries has taken place in decades. 
ome of the factors which bring about 
such periods are great geographical dis- 
Coveries such as the discovery of 
America, great wars, economic and in- 
dustrial depressions, great epidemics such 
a the Black Death of the middle ages, 
reat inventions. 

Revolutionary scientific discoveries 
ave also wrought startling changes, as 
ave new philosophies. Our present 
Must be related to the world-convulsions 


of the past, declared Mr. Jones, yet what 
immediately concerns us is relating the 
future as we may vision it to the present 
as we now see it. 


A Malicious Philosophy 


“For the past few years we have been 
deluged by new and startling inventions. 
We have been confronted by a malicious 
and hydra-headed new political philos- 
ophy which threatens the very existence 
of our most sacred institution—the right 
of the individual to own and control 
property. 

“As a result of this confusion of ideas 
and trends, the atmosphere of civilization 
is surcharged with electrifying omens 
and portents of fundamental and revolu- 
tionary economic, political and social 
changes just around the corner. We 
have difficulty in making even a guess 
as to what is ahead and we find it hard 
to plan for the future. 

“Had we not been demonstrating co- 
operative principles in practice to meri- 
torious degree, we in the casualty and 
surety business never could have grap- 
pled successfully during the last two dec- 
ades with monopolistic state compensa- 
tion insurance, and during the last dec- 
ade with compulsory automobile liability 
insurance. We have met these attacks 
on our business squarely; have fought 
our battles openly; and have been to a 
major degree successful because we have 
stuck together and have been well pre- 
pared.” 





PAYS FIRST STOREKEEPER LOSS 





Hartford A. & I. Gets Claim Under New 
National Bureau Policy; Safe Robbed 
and Open Stock Stolen 
The Hartford Accident & Indemnity 
has paid a loss under the new storekeep- 
ers’ burglary and robbery policy, now 
being issued by the National Bureau 
companies. The loss would have required 
two covers previously, a safe policy and 

an open stock policy. 

The store was located at Union, S. C. 
From the safe, after the combination had 
been knocked off, was stolen $250, while 
$78 worth of merchandise was taken from 
the store. Damage to the safe amount- 
ed to $20, and a total of $348 was paid 
by the company. The three clauses op- 
erating were the safe burglary, mercan- 
tile and property damage clauses. There 
are four others. They are the robbery 
indoors, robbery outdoors, kidnaping and 
burglary from night depository or resi- 
dence of assured. 

Agents of the Hartford casualty com- 
panies writing the new policy are report- 
ed to have sold 4,300 of these contracts. 





INDIANA TAX TANGLE 





New Law Would Bar Agency Licenses 
to Men Over 50 and to All Women; 
Poll Tax Payers Eligible 

Insurance Commissioner John C. Kidd 
of Indiana has sent to insurance compa- 
nies operating in that state copies of a 
new law now in effect prohibiting the 
issue of licenses to practise any trade 
or profession or drive automobile to 
anyone who cannot show a receipt for 
his poll tax for the current year. Poll 
taxes are assessed against all males be- 
tween the ages of 21 and 50. Thus males 
younger than 21 and older than 50 years 
of age and all women are theoretically 
barred from the agency field as it is de- 
creed that no one outside the prescribed 
agent classification may voluntarily pay 
a poll tax. How the present legal tangle 
will be straightened out remains to be 
seen. 





BROKERS’ NOMINATIONS 


The General Brokers’ Association of 
New York City has nominated as offi- 
cers for next year: President, Arthur 
Arnow; first vice-president, Harry 
Broadman; second vice-president, Julius 
Margolias; third vice-president, S. Nicoll 
Schwartz; fourth vice-president, William 
J. McLaren; fifth vice-president, George 
F. Sullivan; secretary, Leonard Jacobs; 
assistant secretary, Joseph Wank; treas- 
urer, Abraham Prusoff. 
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A mbiticn is laudable when its objectives 
are within the bounds of common-sense and prac- 


ticability. 


But too ambitious over-expansion is dangerous to 
the contractor, the builder, and the bonding com- 


pany. 


The Agent, being on the ground locally, can in- 
crease his value to his clients and his Company by 
keeping in touch with developments, both actual 


and contemplated. 


For example he should be alert to analyze condi- 


tions when these situations occur: 


The contractor goes outside 
the particular line of work 
in which his reputation has 
been made. 


making 


assets 


more or less frozen forms, 


debatable. 


The contractor, as a single- 


headed organization, under- 


The contractor borrows 
money at a rate that may 
jeopardize his profits. 


takes a new job so distant 
from one already under way 
as to make it physically im- 


possible to personally cover 


The contractor’s capital isin both. 
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kK lying Accidents Decrease 


Air Commerce Bulletin Gives Valuable Statistics on 6-Month 
Period of 1931 


Fatal aircraft accidents showed a de- 
crease for the first six months of 1931 
as compared with the same period of 
1930, according to the Air Commerce 
Bulletin of November 2 published by the 
U.S. Department of Commerce. The to- 
tal number of such accidents in miscel- 
laneous flying during this neriod was 109 
while in the first six months of 1930 there 
were 141 fatalities in flying of this type. 
This is reassuring information for both 
commercial aviation and aircraft insur- 
ance underwriters and is indicative of the 
progress being made in “safety in the 
air. 

The Air Commerce Bulletin explains 
that miscellaneous flying is considered as 
being composed of student instruction, 
experimental commercial and _ pleasure 
flying. 

Significance of Decrease 

The encouraging decrease in fatalities, 
states the Bulletin, was attributable in 
part to a decrease in the amount of fly- 
ing from 51,767,200 miles flown in the 
first half of 1930 to 43,282,595 miles in the 
January-June, 1931 period. In addition 
there was a drop in the actual rate of 
fatal accidents, miscellaneous operators 
having flown 397,088 miles for every fatal 
accident in the 1931 period whereas in 
the 1930 period they flew only 367,143 
miles per fatal accident. The Bulletin 
says: 

“Direct comparisons are made between 
corresponding periods of calendar years 
because weather conditions generally are 
more favorable to flying during the last 
six months of a year than during the first 
six months, and this fact is usually re- 
flected in the totals.” 

Slight Increase in Accidents of All 

Kinds 

With respect to accidents of all kinds 
in miscellaneous flying, the Bulletin 
points out that the total number of acci- 


dents in the 1931 period was 991, an in- 
crease over the 1930 period when there 
were 917. This resulted in a decrease in 
the miles flown per accident, from 56,453 
in the first six months of 1930 to 43,676 
in the first six months of 1931. However, 
the decrease in the number of total ac- 
cidents brought about decreases in the 
number of pilots and passengers who lost 
their lives in miscellaneous flying acci- 
dents. 

The accident report is based on the 
findings of the accident board of the 
Aeronautics Branch, which is composed 
of two pilots, a flight surgeon, an aero- 
nautical engineer, a lawyer versed in air 
law, and a statistician. This board in- 
vestigates and determines the causes of 
all civil aircraft accidents and analyzes 
all accidents reported from the field and 
reduces them to their causation factors 
expressed in percentages, 


Bulletins of Considerable Value 


The semi-monthly bulletins of the De- 
partment of Commerce will be found of 
considerable value to fire and casualty 
underwriters interested in aircraft insur- 
ance due to the statistical data on flying 
accidents; the special articles such as the 
one in the latest issue covering a study 
into load factor determination, and gen- 
eral news on aeronautic developments. 
Because of its potential insurance possi- 
bilities the section under “Airway Prog- 
ress” should not be overlooked. One item 
in particular refers to the construction 
of the Atlanta-New York airway, point- 
ing to the completion of work at Bowie, 
Md., field and the opening of bids early 
this month for the work of relocating 
other airport sites. 

In the summary it is shown that there 
are now 17,262 pilots actively licensed; 
13,247 student permits active; 286 glider 
pilot licenses active and 757 student 
glider pilot permits active. 





DUNHAM ON FEDERAL SURETY 





Conn. Commissioner Advises Assureds 
of That Company in State of 
Receivership 
In answer to numerous inquiries con- 
cerning the status of the Federal Surety 
of Iowa the Connecticut insurance de- 
partment has advised policyholders in 
that state that this company is in re- 
ceivership. Colonel Howard P. Durham, 
insurance commissioner, refused to re- 
new the Federal’s license last April be- 
cause of its unstable financial conditions. 
Since then it has ceased to do business 
in Connecticut. Last year the company 
collected $68,479 in net premiums from 
Connecticut policyholders. When the 
company, which was admitted to do 
business in Connecticut in 1929, went in- 
to receivership, all policies in force 

automatically became null and void. 

In his statement to the Connecticut 
policyholders, of whom there are prob- 
ably several hundred, Commissioner 
Dunham says: 

Remaining policyholders of this com- 
pany should immediately replace their 
insurance with that issued by some sol- 
vent company licensed in Connecticut, 
and file their claims with the receiver, 
Insurance Comniissioner E. W. Clark of 
Iowa, for the return premium represent- 
ing the unexpired portion of their pol- 
icies. Such claims should be itemized in 
full so that they are self-explanatory, 
then sworn to and forwarded to Julius 
Kuntz, examiner-in-charge, Federal 
Surety Company, Davenport, Iowa. All 
claims against the receivership must be 
filed by March 25, 1932.” 





Motor car fatalities for ten months in 
1931 in Kansas City exceed those of all 
last year. 


COLLECTS FOR “NERVES” 
Neurotic Condition Followed Lightning 
Stroke, According to Insured Under 
Accident Policy 

An insured who was struck by light- 
ning, even though he showed no exter- 
nal signs of injury, was held to be en- 
titled to collect under an accident pol- 
icy because he suffered neurasthenia and 
psychoneurosis which he claimed were 
the result of the lightning stroke. 

The London Guarantee & Accident, 
which issued the policy, claimed that the 
conditions complained of arose from an 
appendicitis operation and had existed a 
month before the lightning stroke. There 
was also a question as to whether the 
policy, which was against “bodily injury” 
protected against lightning which did no 
physical injury. There was a separate 
clause under double liability naming 
“being struck by lightning” without any 
clause qualifying it as to bodily external 
Injury. 

The insured received the verdict. The 
case was that of Stecher v. London Guar- 
antee & Accident (Kan.) 298 Pac. 754. 


REINSURANCE ARRANGEMENT 

The Office for Supervision of Private 
Insurance in Berlin has decided that the 
accident and liability business of the 
Janus of Hamburg be reinsured in the 
Nordstern & Vaterlandische. This means 
that all existing liability and  ac- 
cident contracts of the Janus are from 
now on transferred to the Nordstern 
without the necessity of a special con- 
sent of the insured to such transfer. 


NEW BLOOMINGTON AGENCY 

Glen Henderson has opened a new 
general insurance agency at Blooming- 
ton, Ind., specializing in automobile 
coverage. 








Re-elect Tarbell 


(Continued from Page 36) 


“Function of Administrative Statistics in 
Casualty Insurance.” 
It was decided to hold the Spring meet- 
ing next May in Hartford. 
Unemployment Insurance Featured 
Discussion 


The Society became so engrossed in an 
informal discussion of Unemployment 
Insurance that the subject of “Compen- 
sation Medical Loss Ratios” was held 
over until the Hartford meeting. James 
D. Craig, Metropolitan Life actuary and 
who spent last summer abroad with the 
late Dr. Leo K. Frankel in quest of so- 
cial insurance facts, led off the Unem- 
ployment Insurance discussion, telling 
how they had interviewed about 250 peo- 
ple from Prime Minister MacDonald 
down to “fellows who had been out of 
work for ten years.” 

He was impressed by the fact that 
sickness insurance abroad is always ad- 
ministered by an independent branch 
such as the Friendly Societies in Eng- 
land while old age and unemployment in- 
surance are administered by the govern- 
ment. He told how in Austria the class 
distinction below royalty is just as sharp 
as ever; that in sickness insurance socie- 
ties the people were grouped according 
to their walks in life. It was also inter- 
esting to Mr. Craig to observe the con- 
tinuous rumpus between the societies and 
the doctors. 

While it is difficult to define a clear 
philosophy underlying old age pensions, 
Mr. Craig felt that when a man reaches 
seventy years old or shortly thereafter he 
ought to be out of industry. At the same 
time he did not think that industry 
should let a man of that age out unless 
he is adequately provided for. That is 
where old age pensions have their proper 
place. But when a man is enjoying the 
benefits of an old age pension and con- 
tinues to remain in industry until he is 
forced out, it is an abuse of the system. 

Mr. Craig spoke of England and Ger- 
many as the two major countries in 
which unemployment insurance is in op- 
eration. France does not want it, he 
said. In England its operation by the 
government has not proven satisfactory 
while in Germany it is put squarely up to 
employers upon whom the success of the 
plan depends to a large degree. 

The speaker thought that the United 
States would do well not to rush into 
unemployment insurance schemes such 
as those in England and Germany; 
rather that this country should take the 
role of an observer. He has no patience 
with proponents of the idea who call at- 
tention to the advantages derived from 
the English plan or those who point to 
the analogy between compulsory unem- 
ployment insurance and workmen’s com- 
pensation. 

Regarded Only as a Palliative 

In informally discussing the subject 
the participants included Professor 
Blanchard, G. F. Michelbacher, W. W. 
Greene, Clarence W. Hobbs and George 
D. Moore. The speakers agreed with 
Mr. Craig that compulsory unemploy- 
ment insurance would be impractical in 
this country; that it could only be re- 
garded as a palliative and not an attack 
at the basic problem—unemployment it- 
self. In other words, considerable thought 
should be given to the extent to which 
the scheme will bring about improvement 
in fundamental economic conditions. 

One speaker was inclined to favor the 
provisions of a bill in the New York leg- 
islature which calls for the setup of com- 
pulsory unemployment reserve funds. 
Another called attention to the continu- 
ous mechanization of industry which is 
likely to be a factor in technological un- 
employment for some time to come and 
which no plan of unemployment insur- 
ance could very well mitigate. Depres- 
sion unemployment on the other hand, 
this speaker felt. could conceivably be 
taken care of by insurance. : 

The English experience was regarded 
as enlightening in that it proved how 
quickly what was originally an insurance 
scheme could.be turned into a costly sub- 


sidy plan. A sound opinion on the ques- 
tion was that private employers should 
be given a free hand to experiment with 
their own plans instead of a sudden and 
headlong plunge by the government into 
an unknown sea. 

New Associates and Fellows 


Before the Society’s annual meeting 
came to a close it was announced that the 
following associates had passed all exam- 
inations and were therefore eligible for 
admission as Fellows. They have also 
been granted the diploma of the Society 
as Fellows by examination: 

Gilbert E. Ault, Woodward, Fondiller & Ryan, 
New York; Elgin R. Batho, assistant actuary, 
Ontario Equitable Life & Accident of Waterloo, 
Ont.; Russell P. Goddard, Travelers; D. M. 
Pruitt, actuary, Pennsylvania Indemnity; David 
Silverman, Woodward, Fondiller & Ryan, and 
Herbert E. Wittick, assistant secretary, Pilot 
Insurance Co., Toronto, 

The following candidates have passed 
the examinations and have been enrolled 
as Associates: 

Charles H. Burhans, Standard Accident; F. R. 
Cameron, Woodward, Fondiller & Ryan; John 
Edwards, Toronto; Morrie IL. Garwood, Kem. 
per Insurance Organization, Chicago; Daniel J. 
Lyons, assistant actuary, Columbian National 
Life; Harold E. MacKeen, Travelers; Henry C. 
Miller, State Compensation Insurance Fund, 
San Francisco; Thomas M. Oberhaus, Wood- 
ward, Fondiller & Ryan, and Samuel C. Pickett, 
assistant actuary, Connecticut Insurance Depart- 
ment. 





POLICY VOIDED FOR FALSE AGE 





Family Tradition Admissible in Court 
For Age Evidence; Kentucky Ruling 
In Accident Policy Suit 

Discovery after the death of any ac- 
cident policyholder that he was older 
than the age limit and had lied as to 
his age voids the policy, it has been held 
by the Court of Appeals of Kentucky 
in the case of James M. Benham and the 
Kentucky Central Life. 

Benham had a $2,000 policy in the com- 
pany, which accepts risks only up to age 
54 next birthday. He was struck by a 
train and killed, but the company re- 
fused payment on the ground that it had 
been discovered that he was sixty-three 
years old. The company paid into the 
court the premiums that Benham had 
paid and which the company had first 
offered to return to the beneficiary. 

The court held declarations of pedi- 
gree, which form one of the exceptions 
to the hearsay rule of evidence, embrace 
age among other facts, and may be test! 
fied to by members of the family from 
family tradition. In this action the 
younger brother testified as to his moth- 
er’s statement of the elder’s age. 





MAKES CHICAGO APPOINTMENT 





Norwich Union Indemnity Selects R. L. 
Plunkett As Western Service Dept. 
Manager Succeeding T. H. Anderson 


The Norwich Union Indemnity has ap- 
pointed Richard L. Plunkett as manager 
of its western service department 1 
Chicago, succeeding Thomas H. Ander- 
son, resigned. aon 

Educated at Blair Academy, |lairs- 
town, N. J. Mr. Plunkett began his 1 
surance career with the Travelers. 10 
1924 he joined the home office staf of 
the Norwich Union Indemnity as li:bility 


and compensation underwriter, being 
transferred later to its field ‘iorce 
Through his extensive training Mr. 


Plunkett is well equipped to service the 
business of the company’s wester® de- 
partment. He will be assisted by /amés 
C. Dooley, who has been in charze ° 
the company’s claim department 1! the 
Chicago office for more than two years 





ON PACIFIC COAST TRIP 

W. Freeland Kendrick, vice-chairma" 
of the Independence Indemnity board, . 
on a Pacific Coast trip and will atten¢ 
a directors’ meeting of the Internation® 
Reinsurance in Los Angeles. He w ill = 
turn East by way of the Panama er 
J. Horace Shale, president of the Inde 
pendence, left for the Coast this w eek. 
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To motorists whose automobile insurance 
is not acceptable from COAST TO COAST 
as evidence of Financial Responsibility, 


that little innocent-looking SIQMN .. cee 


STATE LINE 


often means 


This is a reproduction of one of 
itna’s 1931 National Advertisements 











Protection 


Stops Here 








oe ee ess Month after 
month, through direct, 
easy-to-read messages in 
leading national maga- 
zines, AEtna continues to 
drive home the need for 
nationwide Protection 
and Service—backed by 
Atna’s 25,000 represen- 
tatives, 100 claim offices 
and 6,000 salaried em- 
PROPOR ccc eswns 


MAIL 
THIS 
COUPON 


It Pays to Be 
4 TNA-IZER! 





The Atna Casualty & Surety Company The Atna Casualty & Surety Company, Hartford, Conn. 


- (] Please send me your free Booklet, “What Ever Motorist 
The Atna Life Insurance Company Should Know About the New Financial Responsibility Laws”. 
The Autemobile Insurance Company (] I am interested in an Atna connection. 
The Standard Fire Insurance Company 


of Hartford, Conn. 
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Seek Uniformity in 
Auto Legislation 





PURPOSE OF CANADIAN BILL 





Deemed Suitable by Superintendents 
Ass’n Committee for Enactment in 
Provinces Not Having Responsi- 
bility Laws 
Canadian automobile underwriters are 
the draft bill 
to automobile insurance, which 


studying provisions of a 
relating 
has been prepared by a special commit- 
tee of the Association of Superintend- 
ents of Insurance of the Provinces of 
Canada as suitable for enactment as a 
separate statute by those provinces which 
have not as yet codified their insurance 
laws in one general act. This bill arises 
primarily out of recent legislation in 


Saskatchewan, Manitoba, Ontario, New 
Brunswick and Prince Edward Island 
whereby motor vehicle and insurance 


laws were amended to include financial 
responsibility provisions. 

The committee, including H. G. Gar- 
rett, British Columbia, chairman; J. C. 
Collinson, Manitoba, and R. Leighton 
Foster, Ontario, felt that such amend- 
ments in these five provinces during the 
past two years made this bill impera- 
tive if uniformity is to be maintained in 
the provincial laws of automobile insur- 
ance contracts in Canada. 

In the Interim report which accom- 
panied the draft bill it was urged that 
constructive criticism, suggestions and 
general comments relating to the bill 
reach the committee not later than No- 
vember 20 so that a final report on the 
legislation may be made as soon as pos- 
sible after that date to allow enactment 
by all provinces at the ensuing sessions 
of the legislative assemblies. 

Third Party Liability Stressed 

The bill is in the form of an indepen- 
dent self-contained statute entitled “The 
Automobile Insurance Act,” this form 
being decided upon in order for it to be 
suitable for enactment as a separate stat- 
ute by those provinces which have not 
codified their insurance laws in one gen- 
eral act. The purpose and effect of the 
bill, the interim report emphasizes, is to 
incorporate new principles in the law of 
automobile insurance contracts insofar 
as they relate to third party liability, i.e., 
public liability and property damage in- 
surance. “These principles were first 
approved in, and are vital to the scheme 
of, safety- responsibility legislation,” the 
report stresses. “They have already 
been approved by the legislatures of five 
provinces and, presumably, they will 
prove acceptable and desirable of enact- 
ment by the other four provinces. 

Going into detail on the spread and 
purpose of financial responsibility legis- 
lation in Canada and the United States, 
Superintendent Garrett’s committee ob- 
serves that in addition to the five prov- 
inces such laws are in force in eighteen 
states. It requires motorists who bring 
themselves within the law by some de- 
fault of their own, to furnish proof of 
their financial responsibility. Proof may 
be furnished in three ways: by a deposit 
of cash or securities, by an approved 
surety bond, or by the certificate of an 
insurance company that it has issued to 
the motorist an approved form of motor 
vehicle liability policy. 

Liability of the Company 

In order that the liability policy 
should afford claimants the same protec- 
tion as the deposit of cash or securities 
or the surety bond, it was necessary to 
require it to include special provisions 
designed to make the liability of the in- 
surance company absolute as regards the 
claims of third parties. The original 
legisli tion so provided. Subsequently, in 
1930, general approval was given to the 
sdusiahe that every insured motorist 
should be financially responsible to the 
victims of motor vehicle accidents and 
that every motor vehicle liability policy 
should be required to contain the terms 
and provisions necessary to accomplish 
that purpose, i.e., to declare the liability 


of insurance companies to third parties 
to be absolute. 

The standard form of automobile in- 
surance policy as it has heretofore been 
known in Canada and prescribed by 
provincial law, did not give direct rights 
to third parties against insurance com- 
panies. ‘The policy has been a contract 
of indemnity only. Some provinces, e.g., 
British Columbia, had gone so far as to 
confer certain statutory rights on third 
parties where the judgment debtor was 
insured, but no further. 

The standard policy thus provided in 
the statutory conditions that the insur- 
ance company should not be liable while 
the automobile was being driven by an 
intoxicated person, or under the age 
limit fixed by law, or, in the absence 
of special permission, if the automobile 
had been mortgaged. Statutory condi- 
tion 2 also provided that if the policy- 
holder had falsely described the property 
or knowingly misrepresented any circum- 
stance required by the written applica- 
tion, the policy should be void. 

Most policies also included a set of 
provisions entitled: “Exclusions from 
Perils” wherein it was declared that the 
insurance company should not be liable 
if the automobile, without notice to the 
company, was being driven with a trailer 
attached, or for hire or gain, or for dem- 
onstration or testing, or in any race or 
speed test, etc. 

There being no privity of contract be- 
tween a third party victim of this pol- 
icyholder and the insurance company, and 
the insurance company not being liable 
to the policyholder, the claims of third 
parties were frequently defeated. The 
effect of financial responsibility legisla- 
tion is to sweep away all such defenses 
in the interests of the absolute financial 
responsibility of all insured motorists and 
the protection of the victims of their 
negligence. 





PAYS IN BINGHAMTON 





Aftermath of State Bank Looting Last 
December; Two Employes Had 
Been Indicted 


Without awaiting trial and verdicts of 
forgery charges against two indicted em- 
ployes of the State Bank of Bingham- 
ton, alleged principals in the looting of 
the bank last December, the American 
Surety Co. has paid surety bonds of $10,- 
000 carried by the bank on them. 

Michael J. Horvatt and Alderman Jo- 
seph F. Hidock, the employes, both as- 
sistant cashiers, are named in thirty-four 
separate indictments of forgery and are 
scheduled to be tried during the last 
week of this month. 

Horvatt is a brother of Andrew J. Hor- 
vatt, president of the State Bank of 
Binghamton, who absconded December 
15, a few hours after state banking de- 
partment examiners arrived in Bingham- 
ton to inventory the institution. Behind 
him Andrew Horvatt left 3,000 depositors 
to share a loss of more than $2,000,000. 

Complaints against the surety company 
were filed in August by Hinman, Howard 
& Kattell, a Binghamton law firm, rep- 
resenting the State Banking Department. 
These complaints alleged that the bank 
was entitled to full compensation of the 
bonds because of the alleged discrepan- 
cies of Horvatt and Hidock. 





STREET DEPRECIATION COVER 

“The Textile Weekly”, a German busi- 
ness weekly devoted to the interests of 
the textile industry, suggests insurance 
against the depreciation of business 
streets. In all big cities certain streets 
develop, through accidental conditions or 
planned city development, a special at- 
traction for shoppers. These buying cen- 
ters shift from time to time, due to a 
variety of circumstances and ‘the depre- 
ciation in rentals is intended for the 
subject of insurance. So far no insurance 
company has taken a stand on this some- 
what strange proposition. 





HARD LUCK 
A shortage of $45,987 has been discov- 
ered in the accounts of the treasurer of 
Ellis County, Kan. His bond was in the 
Federal Surety. 


Drivers Less Than 20 Years Old Poorest; 
Best Records Found Among Those Over 30 


Automobile drivers under the age of 
20 are the poorest and those under 30 
are not so much better, figures of the 
Travelers show. The company has an- 
alyzed the figures of four million op- 
erators in states requiring a driver’s li- 
cense. Motorists over 30 have good rec- 
ords. 

The survey shows that the percentage 
of drivers under 20 involved in personal 
injury accidents is 39% greater than the 
average for all ages combined. 

Operators of cars under 30 years of 
age, according to the analysis, while 
comprising 36.4% of the 4,000,000 persons 
licensed to operate vehicles, were in- 
volved in 48.6% of all the personal in- 
jury accidents reported in a year. A\l- 
though drivers 30 years of age and over 
comprised 63.6% of the operators |li- 
censed the number of personal injury ac- 
cidents in which they were involved ac- 
counted for only 51.4% of the total. 

Taking the drivers by age groups the 
study discloses that out of every thou- 


sand drivers licensed under 20 years of 
age, thirty- nine are involved in pers: mal 
injury accidents annually as against 
thirty-six out of every thousand between 
the ages of 20 and 29 inclusively. Twen- 
ty-seven drivers out of a thousand li- 
censed to operate in the ages 30 to 39 are 
involved in accidents annually, and twen- 
ty out of a thousand in the ages 40 to 
49, and eighteen out of a thousand in 
ages of 50 and over. 

The combined experience shows that 
of sall the licensed drivers included in 
the study twenty-eight out of a thou- 
sand are involved annually in personal 
injury accidents. 

The accident record of drivers under 
20 is 39% worse than the average, and 
in the age group 20 to 29 is 29% worse 
than the average. In the age group 30 
to 39 the accident record is 3.6% better 
than the average, while in the ages 40 
to 49 the accident record is 29% better 
than the average, and 36% better than 
the average in the ages of 50 and over. 





SUES FOR NON-INSURANCE 





English Auto Salesman Was Not. Cov- 
ered Under National Health Act, 
Seeks Recovery of Bills 
A suit for loss due to non-insurance 
of health was tried recently in Great 
Britain, the first case of its kind since 

the National Health Act- was passed. 

John E. Greenslade, an automobile 
salesman, brought suit for $356, repre- 
senting doctor’s fees and the costs of 
medicines paid and sickness benefit not 
received owing to his employers not hav- 
ing insured him under the act while he 
was in their employ. The point was 
raised that the claim should properly be 
made against the liquidator of Ewens 
Motors, Ltd., his former employer, which 
company was in voluntary liquidation, 
rather than against the present company 
of the same name. 


The chairman of the magistrates de- 
cided that as the applicant had never 
been employed by the new concern the 
claim against that company must be dis- 
missed. Suit is now being brought 
against the old company. 





INTRA-FAMILY LIABILITY 





Wife’s Estate and Daughter Sue for 
Damages; Claim Negligence in 
Automobile Accident 

Intra-family liability is coming up in 
the Indiana courts in the case of Joseph 
P. McLaughlin, whose daughter, and the 
estate of whose wife, are suing him for 
damages as a result of an automobile 
accident in which the wife was killed and 
the daughter injured. 

Negligence on the part of McLaughlin 
is blamed for the accident. Each suit 
is for $10,000. 

While the plaintiffs live in Louisville 
the accident occurred in Indiana and is 
therefore being tried there. It is said 
to be the first case of its sort to come up. 





DRUNKEN DRIVER LIABLE 





Passenger Knew Condition of Operator, 
But Rode Nevertheless; California 
Court Decision 


Knowledge on the part of a passenger 
that the driver of a car was intoxicated 
does not prevent liability on the part of 
the driver if the passenger is killed or 
injured, the Third District Court of Ap- 
peals at Sacramento, Cal., has held in 
supporting the award of $15,000 damages 
to the three minor daughters of one 
Harry Anderson. 

Anderson was killed while riding in an 
automobile with C. J. Pickins. Pickens’ 
attorney claimed that the lower court 
erred when it instructed the jury as to 
the liability of the driver in view of the 
passenger’s knowledge of the operator’s 
drunken state. 


N. Y. S. COMPENSATION AWARDS 





Payment of $36,000,000 for Year Ending 

June 30, 1931; Highest Single-Year 

Bill; 6,800 Fewer Cases Compensated 

New York state paid its highest single- 
year bill for workmen’s compensation— 
more than $36,000,000—during the year 
ended June 30, 1931, according to Indus- 
trial Commissioner Frances Perkins. 

The number of cases compensated was 
6,800 less than that of the 1930 period 
but the awards totaled $800,000 more. A 
large number of claims were not hon- 
ored because the injuries did not cover 
more than seven days’ injury or because 
they did not come under the provisions 
of the law. 

Death benefits were granted in 1,241 
cases. In sixty-one cases workers were 
totally disabled. More than 21,500 were 
given awards for permanent partial dis- 
abilities and nearly 80,000 for tempor- 
ary disability. Many of the accidents 
for which final awards were made this 
year occurred in other years. 





* DOCUMENT NOT COUNTERFEIT 





Bills of Lading Were Unsigned; Used to 
Defraud Bank, But Held Not Cov- 
ered Under Securities Bond 

A case without direct precedent has 
been decided by the federal district 
court of Minnesota, holding the National 
Surety not liable under a securities bond. 
The decision was that although certain 
bills of lading were used to defraud the 
Metropolitan National Bank of Minne- 
apolis they were not forgeries, not hav- 
ing been signed by the agent of the cat 
rier. 

The bank discounted several draits to 
which were attached forms of bills ot 
lading describing certain flour and con- 
taining the names of supposed con rs 
ees. None of the bills were signed b 
the agent of the carrier, and the float 
described was never delivered to — car- 
rier. The bank purchased the bills ol 
lading in good faith, not noticing the 
lack of signature. 

The bond protected the bank a ainst 
counterfeit securities, and the bank sued 
under it on the loss in this case. The 
company contended, however, that while 
the forms were used to defraud the bank, 
they were not counterfeit, being merely 
incomplete and therefore valueless. 


OPPOSED TO COMPULSORY LAW 

Virginia automobile clubs have regis 
tered their disapproval of compulsory 
automobile insurance for that state to 
the legislative commission which hi is Le 
studying the matter. The specific re 
quest was that the commission not rec- 
ommend this form of motor vehicle cov: 
erage in its report to the next general 
assembly in January. The gener: i} im- 





pression is that the report “will be in 
favor of either a financial responsibility 
law or a more stringent permit law. 
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